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Cash Cap’ Capital beni as onenae a W. B. CLARK, President 
Total ‘abilities. 6,779,286.00 — W.H.KING, - Secretary 
Net SGasptee... saienes 7,036,010.93 A. C. Adams, Heary E. Rees. 
_bolleyholders. . 11,026,010.93 N. Williams, 
Weiexcesains 102,847,801.66 - Secretaries 


Western Branch, Traction Bldg., Cincinnati, Ohio, 
Northwestern Branch, Omaha, Neb. 

Pacific Branch, San Francisco 

Inland Marine Department 


. Keever & GaLLacaer, General Agente 
§ Wu. H. Wrman, General Agent 
7) W. P. Harrorp, Ass’t General Agent 
BoarpMaNn & SPENCER, — Agents 
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An appointment as agent 
of the CONTINENTAL is a 
sure cure for all the worries, 
cares and doubts that 
threaten agents of com- 
panies with limited assets, 
constantly changing under- 
writing ideas; or manage- 
ments of uncertain per- 
manence. 


FOR ACENCY APPLY TO 


THE CONTINENTAL FIRE INSURANCE CO. 


PRINCIPAL OFFICE, 46 CEDAR ST., N.Y. 
WESTERN DEPARTMENT, 280 LA SALLE $T., CHICAGO, ILL. 











D. W. C. SKILTON, President 


EDW. MILLIGAN, Secretary 
J. H. MITCHELL, Vice-President 


JOHN B. KNOX, Ass’t Secretary 
THOMAS C. TEMPLE, Ass’t Secretary 


Surplus to Policyholders, $4,382,270.52 Total Losses Paid Nearly Fifty-Six Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,265 ,966.74 
Reserve for Outstanding Losses, $346,204.37 
Reserve for all other Claims, $146,188.80 
Net Surplus, $2,382,270.52 


Total Assets, $8,140,630.43 





THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








QUESTION OF ‘ADVANCING “RATES 


CONSIDERED BY U UNDERWRITERS 





Generally Agreed That There Will Be An 
Increase on All Unprofitable Classes 


of Business 





The governing committee of the West 
ern Union met this week to take up the 
question of rate increase and heard the 
report of the sub-committee that at 
tended the New York conference of man 
agers and insurance officials. The origi 
nal attitude of the Continental and Wil 
liamsburg City in the east had some 
effect in holding down a general ad 
vance, and fears were also expressed a 
to the attitude of a number of companies 
that were not hit at San Francisco. 

Should Advance Unprofitable Classes 

It is generally agreed, however, that 
certain unprofitable classes should be ad- 
vanced. The opposition came to a gen 
eral advance of 25 percent in conflagra 
tion districts. Some of the members 
wanted the advance put on Chicago as 
a starter, but others called attention to 
the fact that in 1902 a flat advance was 
made in Chicago amounting to 10 per- 
cent on buildings and 25 percent on 
stocks, and these advances have never 
been removed. 

List of Unprofitable Classes 

The managers opposing the flat ad- 
vance declared that another advance 
should not be placed on Chicago outside 
of certain unprofitable classes. Among 
the classes spoken of as unprofitable are 
as follows: Schoolhouses, wholesale gro- 
cery stocks, woodworkers, steam power 
laundries, furniture factories, bicycle fac- 
tories, coffee and spice mills, churches, 
lumber yard district, clayworkers, iron- 
workers, agricultural implement factories, 
bolt and nut workers, multiple occupancy 


buildings, open stocks of merchandise, 
potteries, iron foundries, large steam 
factories, candy factories, metal workers 


packing houses. 
Expense to Be Considered 
The question of expense in the large 
cities is also being considered, the large 
cities’ committee taking the matter up 
with non-union companies. The idea is 
to get an agreement as to commissions 
in the excepted cities, the figures named 
being 15, 20 and 30 percent. If compa- 
nies writing 90 percent of the premiums 
agree to this, commissions will be placed 
at that figure. The governing committee 
will meet again Friday. A 
Advance in New York a 
Following the meeting of fire insur- 
ance officials in the east, the New York 
Fire Insurance Exchange, which has 
jurisdiction over New York City, has 
reduced brokerage in that city 5 percent, 
which makes the amount 10 percent on 
all general business. On affidavit risks 
the brokerage is reduced to 7% percent, 
and on all other classes of business the 
brokerage is made 5 percent. There is 
also a 25 percent advance in rates in the 
congested district except on sprinkled 
and fireproof risks. Outside of the con- 
gested district there are advances rang- 
ing from 10 percent on unprofitable 
classes up to 25 percent on piers. Presi- 
dent Evans of the Continental opposed 
the advance. 
Continental Showed Its Teeth 
Complications first arose over the at- 
tempt at increasing rates of the New 
York Fire Exchange which regulates 
rates for New York City, Brooklyn, Jer 
(Continued on page 16.) 
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97 YEARS OLD 


North British & Mercantile Ins. Co. 


OF LONDON AND EDINBURCH 









United States Branch, 76 William St., New York 
E. G. RICHARDS, Manager 





Western Department, Chicago 





Pacific Department, San Francisco 
W. J. LITTLEJOHN, Manager TOM, C. GRANT. Manager 















Agents and policyholders of this Company are advised that provision has been made for 
meeting all liabilities that may be found against the Company by reason of the great disaster 
at San Francisco, our London office having cabled instructions as follows: 


E. G. RICHARDS, United States Manager. 


‘“*Draw on London in payment of recognized claims. Subscribe five thousand or more for 
sufferers.” 













Every policy issued in the United States carries with it the guarantee of protection of not 
only the assets of the company held by the United States Branch which amounted January 
Ist to $6,517,443, with a net surplus over all liabilities of $2,939,531, but it has the protection 
of the entire assets of the fire department of the Company held in Great Britain, every policy 
issued in the United States containing the following clause: 

“That the amount of any loss (not exceeding the sum within mentioned) is payable out of the 
accumulated funds of the fire department of the Company as defined by the North British 
and Mercantile Insurance Company’s act 1870, and all other the capital stock and funds of the 
Company, except the funds from time to time belonging to the life department of the Company.”’ 
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TRADERS I$ PLACED IN A RECEIVER'S 
HANDS BY ACTION OF ITS DIRECTORS 





BIG CHICAGO COMPANY GOES ON THE ROCKS 





Rather Than Stand Heavy Assessment, Directors Con- 
clude to Sacrifice the Company and Petition 
Court to Appoint a Receiver, 


HE action of the board of direct- 

ors of the Traders Insurance 

Company of Chicago on Saturday 
in throwing the company in the hands 
of a receiver came unexpectedly to the 
insurance fraternity. Byron L. Smith, 
president of the Northern Trust Com- 
pany of Chicago, was chosen as receiver 
by Judge Mack of the circuit court of 
Chicago, before whom the petition was 
filed by Attorney Thomas Bates. The 
receiver took charge at once, placing 
both the general office in the Rector 
building and the local agency at 148 La 
Salle street in charge of his representa- 
tives. 

Heavy Writer in San Francisco 

The Traders was a very heavy writer 
in San Francisco, having more at risk 
in the city than any place else in the 
country. It was eighth in point of pre- 
miums. It made a fine profit in San 
Francisco which led it to plunge heavily 
in the city. It has been the general feel- 
ing all along. that the company was 
showing very poor underwriting judg- 
ment in having so large amount at risk 
in that city. The Pacific coast managers 
of the company, Gordon & Fraser, were 
counted exceedingly liberal in their un- 
derwriting methods. 

A day or so after the news of the 
earthquake and conflagration reached 
Chicago, Secretary Rothermel of the 
company and General Adjuster L. A. 
Moore went to San _ Francisco to 
look after the company’s interest. They 
reported to the home office that the 
liability was about $2,700,000. It seems 
that the directors in receiving the tele- 
gram understood this to be the gross 
liability and they figured on having to 
pay about $2,000,000 in losses. The capi- 
tal, $500,000, and the net surplus, $1,- 
500,000, would pay the losses and the di- 
rectors agreed to put up $500,000 capital 
and $500,000 surplus to continue the 
company. 

Sent Out Official Announcement 

The board of directors passed a reso- 
lution and authorized Assistant Secre- 
tary Collins to send the following tele- 
gram to every agent of the company in 
the United States: 

“The losses of the Traders Insurance 
Company in San Francisco will be 
promptly adjusted and paid and the 
company will continue in business with 
ample resources.” 

Directors Become Panicky 

Secretary Rothermel returned to Chi- 
cago, leaving General Adjuster Moore 
in charge of the losses. When he ar- 
rived home it was found that the direct- 
ors had not interpreted his telegram 
correctly and Mr. Rothermel was in- 
clined to take a pessimistic view of the 
situation. The directors became. panicky 
and held sessions every day and some- 
times two or three times a day to see 
what could be done. It is claimed that 
they finally discovered that their gross 
losses would be $3,700,000 and their net 
about $3,000,000 and hence they decided 
to close the company up through a re- 
ceiver, 

First Decided on Assessment 

The first proposition was to assess the 
stock $200 a share in order to produce 
$1,000,000 funds. Under the laws of 
Illinois directors cannot force an as- 








sessment, but stock which does not re- 
spond can be cancelled and new shares 
purchased. The directors claim that 
considerable of the stock would not re- 
spond, which would have made a double 
assessment on the stockholders that re- 
mained. 

Under the Illinois statutes the reinsur- 
ance reserve is not held intact to protect 
existing policyholders, but in case the 
surplus and capital of the company are 
wiped out, it can be used to pay losses 
and contributes on the same basis as 
any other fund of the company. In this 
way loss claimants and the assured come 
in on the same basis. 

Claim They Could Not Reinsure 

Directors found that they did not have 
enough money to reinsure the company. 
The stockholders who were willing to 
contribute claimed that they would be 
called upon to pay the fiddler for the 
benefit of those who did not stand the 
assessment. After the directors had 
held several days’ sessions and the news 
had gone abroad that the company was 
in trouble and likely to get in the hands 
of a receiver, the company sent a tele- 
gram to Mr. Moore, its adjuster in San 
Francisco, to get his ideas as to its exact 
liability and probable loss. When this 
telegram came the directors threw up 
their hands. 

Death Blow Came Saturday 

Last Friday the news got on the stock 
exchange ticker to the effect that the 
company had failed, which brought in 
floods of telegrams from Traders’ agents 
and caused heavy cancellations. The 
final session of the directors was held 
on Saturday morning and the company 
went into a receiver’s hands at noon. 
Secretary S. A. Rothermel had collapsed 
at his home and was not at the office 
on Saturday. 

All day Saturday, Sunday and Mon- 
day Chicago local agencies were busily 
engaged in protecting their customers 
and taking in Traders’ policies. As the 
company had not reinsured, its business 
was cast to the winds and everybody 
took a whirl at it. 

Outside Agents Get Under Cover 

Outside of Chicago local agents were 
telegraphing and telephoning their spec- 
ial agents or company offices to arrange 
to take over the Traders business on 
their books. A few agents had so much 
confidence in the company that they 
had given a personal bond to policy- 
holders within the last few days. Spec- 
ial agents were kept busy here and there 
taking over bunches of business and 
making new agency connections where 
they found it desirable. As a general 
rule, some company in the same agency 
took over the business in order not to 
disturb the agent more than was nec- 
essary. 

File Claims With the Receiver 

In Chicago Traders policies were can- 
celled pro rata and the claims filed with 
the receiver for the unearned premium. 
In most the the big cities the loss on the 
unearned premiums will be charged up 
to the customer. In most of the smaller 
points the local agents will stand the 
loss, as it seems to be an unwritten law 
that the agents must carry the burden 
of a failed company. All he can do is 
to have the policies rewritten, getting 

(Continued on Page 15.) 


CALUMET 


Insurance Company 


OF ILLINOIS 





OFFICE: 153 LA SALLE STREET, CHICAGO 





This Company has 
provided funds to promptly 
pay in full all its San 
Francisco losses, and WILL 
CONTINUE IN BUSINESS 
WITH UNIMPAIRED 
RESOURCES. 


W. IRVING OSBORNE, President. 
CHAS. B. GILBERT, Vice-Pres, and Treas. A. W. HAIGHT, Sec’y 
OLDEST IN THB WORLD 


WESTERN DEPARTMENT 


Sun Insurance 
Office of London 


H. N. KELSEY, Mgr. P. T. KELSEY, Asst. Mgr. 
171 La Salle Street, Chicago 


The Oldest Fire Insurance Company in the World 
196 Years of Actual Business Existence 











Advices as to final estimates not received from San 
Francisco. The payment of our entire amount assured would 
require but one-fifth of our London surplus. Home office 
cables that it will supply all necessary funds, keeping the 
United States assets intact. 





Agents Wanted in Unrepresented Points 
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COUNTING UP FRISCO LIABILITY 


MANY ADJUSTERS ON GROUND 





Traders’ Failure May Force Other Com- 
panies to Retire from Business as 
Time Goes On 





The failure of the Traders of Chicago 
is the most serious consequence so far 
of the San Francisco conflagration. The 
failure was entirely unwarranted and 
came to the underwriting fraternity as 
a surprise. Directors of other companies 

_ have shown a remarkably fine spirit and 
appreciation of their obligations which 
the Traders’ directors did not. 

Almost all the companies are now rep- 
resented on the ground at San Fran- 
cisco, a general committee of adjusters 
having been appointed to take care of 
the larger losses. 

No Decision as to Earthquake 

No decision has yet been reached as 
to what policy will be pursued on earth- 
quake and dynamite claims. A number 
of the adjusters and officials do not be- 
lieve that a flat percentage for deprecia- 
tion would be just, owing to the dif- 
ferent individual conditions and character 
of risks. 

About every company has now figured 
up its liability and knows to what ex- 
tent it is involved. The failure of the 
Traders will boost up the liability of 
companies that had its policies as rein- 
surance. 

Underwriters differ in their opinion as 
to the effect of the Traders’ failure, some 
fearing that stockholders of other com- 
panies will become panic-stricken and 
agents will shut down on the income of 
agents whose liability is large compared 
with the resources on hand. The sift- 
ing-out process may not come at once, 
but when the time arrives for paying 
losses they are liable to be reinsurances. 

A non-waiver agreement has been pre- 
pared and will be used in many cases in 
San Francisco. 

Following the failure of the Traders, 
local agents are now giving more atten- 
tion to the financial statements of com- 
panies and their San Francisco losses and 
also are keeping in closer touch with 
what is going on. 

New York Fire Reinsures 

The New York Fire has reinsured in 
the New Hampshire. The company had 
$200,000 losses in San Francisco, and it 
was first announced it would pay up and 
continue. Chas. A. Hull, the president, 
was the guiding hand in the company. Its 
capital is $200,000, assets $605,000, net sur- 
plus $61,000. It was organized in 1832. 

President Hull notifies his agents that 
he hopes to rehabilitate the New York 
Fire in a short time and start business 
anew. Owing to the losses, Mr. Hull felt 
the policyholders were not properly pro- 
tected and decided that it was best to 
retire gracefully and honorably. 

W. Colson of Chicago is the western 
supervising general agent. It operated 
generally in the west, but confined its 
holdings to the larger points. 

The Rochester German is levying an 
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STOCKHOLDERS 


OF THE 


National Union 


Fire Insurance Company 
OF PITTSBURG, PA., 


Have subscribed the sum of Seven 
Hundred and Fifty Thousand Dollars 
payable on call, to a guaranty fund 
to provide for San Francisco losses. 
This precludes impairment of capital 
and the Company continues busi- 
ness without interruption. 


E. E. COLE, President. 








assessment on its stockholders to give 


it $1,000,000 additional funds. The capi- 
tal stock was _ recently increased to 
$500,000, but only a part of it was sub- 
scribed ‘and paid in. The stock will be 
sold at $200 a share, thus enabling the 
company to meet its San Francisco 
losses and continue in business with 


(Continued on Page 14.) 





North River Insurance Co. 
OF NEW YORK 


Summary of Statement filed with the New York Insurance Department 
as of April 30, 1906 


CAPITAL STOCK, $350,000.00 


a A I, otc keds newness ncoesonssedceceeed $1,857,170.60 
LIABILITIES 

Reserved for Unearned Premiums...................... neki sawan $570,140.65 
Reserve for Unpaid Losses other than San Francisco....... ........... 78,024.15 
Reserve for Estimated Losses at San Francisco... ..............se000- 325,000 00 
ee ee occsin cade codnncdtecececseesccenconss 25,332.75 

| ee $1,298,497.55 
ie abe ihnla a bd ie pil Shits ed bi wuleiio aaa SA ae nae $350,000.00 
Net Surplus to Policy-holders (after deducting San Francisco Losses)... .$558,673.05 


R. W. HOSMER al CoO. 


158 LA SALLE STREET, 


GENERAL AGENTS FOR ILLINOIS AND OHIO 


- CHICAGO 











Michigan Commercial 
Insurance Company 


LANSING, MICH. 


Had no risks and incurred no losses at 
San Francisco 





ASSETS, $455,000.00 





FOR AGENCIES APPLY TO HOME OFFICE 
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Appreciation of Foreign Companies 


For the last few years there has been some criticism of foreign fire insurance 
companies. They have been accused of taking too much American money. However, 
America owes much to these same corporations. They do not flinch when it comes 
to conflagrations. Some of them are peculiar in their methods from the American 
point of view, but when it comes to paying losses, the stalwarts of Great Britain and 
elsewhere are on the spot. Their stockholders have backbone in most instances. 
They do not shrink from their obligations. 





Business men of cities which have been through conflagrations owe much to 
these foreign companies. The United States is under obligations to them for the 
manner in which they have met great emergencies. They have contributed largely 


to the needs of those visited by fire. 


This paper believes in giving credit where it is due and expressing an apprecia- 
tion for the generous way the foreign fire companies have treated their American 


policyholders and loss claimants. 


Chicago, Boston, Baltimore and San Francisco are all beneficiaries of the foreign 
companies, as well as thousands of other cities and towns. 

THe WESTERN UNDERWRITER voices a very strong sentiment of gratitude among 
the American people to the fire insurance corporations of other lands for what they 
have done in this country in the payment of losses and relieving the burdens caused 


by great conflagrations. 





THE APRIL FIRE LOSS 


The fire loss of the United States and 
Canada for the month of April, as com- 
piled from the records of the Journal of 
Commerce and Commercial Bulletin, ag- 
gregates $237,501,150. The following ta- 
ble shows the losses by fire during April, 
1906, and the two preceding years: 


1904. 1905. 1906. 
Jan. ..$ 21,790,200 $16,378,100 $ 17,723,800 
Feb. .. 90,051,000 25,591,000 18,249,350 


March.. 11,212,150 14,751,400 18,727,750 
April .. 23,623,000 11,901,350 237,501,150 


Total.$146,676,350 $68,621,850 $282,202,050 

During April there were no less than 
298 fires where the loss reached $10,000 or 
over each.- The San Francisco conflagra- 
tion is credited with $225,000,000, which 
leaves $12,501,150 loss caused by smaller 
fires during April. This is an increase of 
over half a million compared with the 
same month last year. 

The Journal of Commerce says: 

_“The great conflagration at San Fran- 
cisco has overshadowed all other losses 
and means the retirement or bankruptcy 
of two or three dozen insurance institu- 
tions and an enormous amount of litiga- 
tion. The fire insurance companies are 
not liable for the loss by earthquake, be- 
ing responsible for fire damage only, and 
it will doubtless be found that many prop- 
erty owners will claim that their build- 
ings were damaged by fire only and unin- 
jured by the earthquake. Disputes over 
the facts in such cases will be taken into 
the courts and hundreds of lawsuits are 
likely to clog the coast calendars for 
years.” 








HISTORY OF THE CONTINENTAL 

The Continental Insurance Company 
has just published a neat pamphlet, giv- 
ing the history of this sterling company, 
with an interesting story of its growth 
from a small company to one of the lar- 
gest fire insurance companies in the world. 
The pamphlet contains pictures of some 
of its officers and men who have been 
instrumental in developing its growth and 
progress. It is a fine addition to the his- 
tory of fire insurance in the United States. 





HARTFORD COMPANIES PRAISED 

The agency bulletin of the Travelers 
Insurance Company of Hartford, in com- 
menting on the attitude of the fire com- 
panies of that city with reference to San 
Francisco losses, says: 


The day after the first news was re- 
ceived of the terrible catastrophe in San 
Francisco, knowing that the Hartford fire 
companies held many underlying bonds 
and guaranteed stocks which are prac- 
tically out of the market, the leading 
banking houses of New York sent repre- 
Sentatives to Hartford in the hope of 
negotiating the sale of some of these fine 
investments, fully aware that they could 
easily dispose of the same to persons who 
seek gilt-edged securities. To their sur- 
prise they were obliged to return disap- 
pointed. Here were the Hartford fire in- 
Surance companies facing a loss of not 
less than $12,000,000, possibly $20,000,000, 
and yet there was nothing to sell and 
no disposition to sell. Why? Because it 
was known that after the cash deposits 
of the fire companies had been used up, 
every bank and every life insurance com- 
pany in the city of Hartford stood ready 
to loan the fire companies any reasonable 
amount on the splendid securities which 
they hold. And back of these again was 
a Solid, substantial community prepared 
to’ subscribe to any new capital or to 
any additional surplus that might be re- 
quired. It was also supposed that the 
tremendous losses would seriously affect 





the value of stocks, and bargain hunters 
were on the alert; but not a single share 
of stock was offered. 

What a remarkable tribute to the im- 
pregnability of Hartford insurance com- 
panies; to the confidence of Hartford peo- 
ple in their institutions, and to the 
financial independence of the city! No 
more remarkable illustration of the quali- 
ties for which Hartford is famous has 
ever been shown and they reflect, in a 
magnified form, the credit, integrity and 
solidity of which the Hartford fire com- 
panies had previously given proof in Chi- 
cago, Boston and Baltimore. 


COLORADO CASE TAKEN UP 


Counsel for the Colorado insurance de- 
partment has filed in the supreme court 
of that state an appeal from the de- 
cision of the district court which was 
in favor of the National of Hartford, 
representing itself and other insurance 
companies. The case was that in which 
the Colorado department sought to 
make companies pay for licenses for 
every solicitor and broker that placed 
business with any of their agents in 
the state. 


GERMAN OF FREEPORT ALL RIGHT 


The German of Freeport has been 
examined by the Illinois department in 
view of the San Francisco fire. The 
report shows net surplus $2,137,330, re- 
serve $3,840,550, assets $6,379,201. The 
total amount of all policies in the burned 
area of San Francisco is $1,532,716. This 
is the gross with no salvage deducted. 
The German is one of the finest in the 
country and its people have the right 
kind of grit. 


MISCELLANEOUS NOTES 


Geo. E. Redfield, special agent of the 
Farmers of York in the west, is given the 
title of general agent. 


Otto Kelsey, state comptroller of New 
York, has been appointed superintendent 
of insurance of that state. 

The Niagara Fire of New York is rais- 
ing $1,000,000 by an increase in capital 
stock, part of which will go to surplus. 


Grand Rapids, Mich., will erect this 
spring a new standpipe in the southeast 
section of the city, which will greatiy re- 
duce the fire hazard in that section. 

The Westchester has filed a financial 
statement as of May 1 showing assets 
$4,014,630, reinsurance reserve $1,875,260, 
reserve for San Francisco losses $600,000, 
net surplus $1,062,849. 


The Union of Philadelphia has post- 
poned indefinitely its plan for a meeting 
of stockholders to increase the capital 
stock from $200,000 to $500,000, trans- 
ferring the increase to the net surplus. 

Edward Maneuvre, assistant secretary 
of the American of Philadelphia, has re- 
signed. He has been connected with the 
American for more than twenty years, 
and had charge of the Philadelphia de- 
partment. 


The Scottish National Fire of Chicago, 
which has reinsured in the State of Illi- 
nois, has been sued by William Constans 
of St. Paul for $700 on a loss that burned 
one of his buildings. The assured claims 
that the reinsuring company denied lia- 
bility and hence he is falling back on the 
original company. 


Miss Julia Hindman of Nashville, Tenn., 
will continue the business of Theodore 
Cooley & Co., who were general agents in 
the south and Mexico for the Guarantee 
Company of North America and conducted 
a large miscellaneous local agency. Mr. 
Cooley whose death was announced two 
weeks ago was one of the best known fire 
underwriters in the south. Miss Hindman 
is unusually well qualified to conduct an 
insurance business. 





Te WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President. R. E. GOOCH, Secretary, 


STATEMENT JAN. 1, 1906 


CAPITAL, ° $200,000.00 
REINSURANCE RESERVE, : 40,840.46 
NET SURPLUS, - . - _141,831.17 

ASSETS : . . $381,671.63 


AGENTS WANTED IN PROTECTED TOWNS 
A. P. ROSS, Special Agent. COLUMBUS, O 











Te Ohio German Fire 


Insurance Company of Toledo 





Stock Company. Capital Stock $200,000 





M. DONNELLY 
President 


F. D. PRENTICE 
Vice-President and Treas. 














58th Annual Statement United States Branch 


Liverpool & London & Globe 


Insurance Company 





U.S. Net Assets - - - ~ - - $12,234,948 
Liabilities - - ~ ~ ~ - - - 6,972,669 
Surplus - - - - - ~ - - $ 5,262,279 





NEW YORK OFFICE, 45 William St. Northwestern Department: 





» Tene Resacey tesmeioes | WILLIAM S. WARREN, 0% Qa 
OHIO FARMERS INSURANCE COMPANY S22°% 


Fire, Lightning and 








Tornado Indemnity 
Statement Jan. 1, 1906 
Reserve for re-insurance 
Keserve for losses and other claim: eee Bi 
Reserve for contingencies.......... 60,000. 
Net cash Surplus............-eeeeeess 360,904.21 





WORE GAGs cccnescccsesceses sconenccsecesceas $1,780,858.05 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1648 
Losses Paid More Than %12,000,000.00 


ARMENIA INSURANCE COMPANY 


OF PITTSBURG, PA. 


SOUTHERN INSURANCE COMPANY 


OF NEW ORLEANS, LA. 


Western Department, 15% La Salle Street Chicago 
JOHN EK. HENDRY, General Agent 


Agents wanted in all points in Illinois, Indiana, Ohio, Michigan, Wisconsin, Mianeseta 
and Missouri. 


Gasoline + F-P = Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue =—= 


























The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl St. Cincinnati, Ohio 
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CHICAGO 
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AACHEN & MUNICH INSURANCE CO. 
ALLIANCE INSURANCE COMPANY . 
CONTINENTAL INSURANCE COMPANY 
FIRE ASSOCIATION 


- Germany 
Philadelphia 

New York 
Philadelphia 


WE ALSO REPRESENT THE 


FIREMANS FUND INSURANCE Co. 
GERMAN AMERICAN INSURANCE UO. 


Miarsh & McLennan 


INSURANCE IN ALL ITS BRANCHES 


WE ARE ESPECIALLY WELL EQUIPPED TO HANDLE LARGE SURPLUS LINES IN THE 


EUROPEAN UNDERWRITERS 


of London, England, WITH ASSETS EXCEEDING $66,000,000.00, of which we are the UNITED STATES CORRESPONDENTS, and a 
Syndicate of OME HUNDRED LONDON LLOYDS UNDERWRITERS, of London, England, FOR WHICH WE ISSUE IMMEDIATE BINDERS. 


These organizations met with comparatively SMALL LOSSES IN SAN FRANCISCO, which 


losses are now being adjusted and paid. 
When writing for insurance give us names and lines of five prominent companies on identical risk. 


LONDON 
123 Bishopsgate Street 











PHILADELPHIA UNDERWRITERS 
LONDON AND LANCASHIRE FIBE INSURANCE COMPANY, Liverpool 


ETNA LIFE INSURANCE CO., Hartford, Liability Dept. 
METROPOLITAN INSURANCE COMPANY, Plate Glass 


TITLE GUARANTY & SURETY COMPANY, Surety Bonds 
NATIONAL SURETY COMPANY, Burglar Insurance 
CASUALTY COMPANY OF AMERICA, Boiler Insurance 


San Francisco 
New York 
INSURANCE CO. OF NORTH AMERICA Philadelphia 


Philadelphia 




















RESIGNATION BEEN WITHDRAWN 





Continental, After a Great Fanfare of 
Trumpets, Agrees to Stay in New 
York Exchange 





New York, May 9.—(Special.)—In an- 
ticipation of a lively session the general 
meeting of the New York Fire Insurance 
Exchange held today was attended by 
practically every member of the organi- 
zation, several out-of-town company offi- 
cers being present as well as city men. 
President Evans of the Continental and 
President Driggs of the Williamsburgh 
City had protested against the rate ad- 
vance decided upon by the association 
last Friday, claiming that the action was 
an illegal one. The Continental had filed 
its resignation from membership in the 
exchange. President Shallcross at to- 
day’s gathering made clear to the satis- 
faction of every member present, save 
Messrs. Evans and Driggs, that the pro- 
ceedings of the 4th inst. were regular 
and binding in every respect, and that 
the increase in tariffs and reduction in 
brokerage that they had decided upon 
were in full effect. President Evans 
offered an opinion prepared by ex-Judge 
Alton B. Parker sustaining his conten- 
tion as to the illegality of the former 
meeting and offered to file the document 
with the exchange. The members, how- 
ever, refused to accept it. Mr. Evans 
withdrew the Continental’s resignation 
and the curious are now wondering 
whether the company will be punished 
for its refusal to abide during the past 
few days by the action taken last Friday. 

Committees from the New York State 
Association, Middle Department, Balti- 
more, Boston and Allegheny County 
boards met in joint session today to dis- 
cuss ways and means of raising rates in 
conformity with the action of the New 
York Fire Insurance Exchange. There 
was a unanimous feeling that some course 
should be pursued at once. The execu- 


tive committee from each met at Mur- 





ray Hill Hotel tonight and concluded to 
follow the wishes of companies in ad- 
vancing rates. 


WILL CONTINUE IN THE JU. S&S. 

The directors of the London Assur- 
ance held a meeting and unanimously 
decided to continue in business in the 
United States. All ’Frisco losses will 
be paid from London. 


M’CABE WITH ARGRICULTURAL 

Charles R. McCabe of Chicago, special 
agent of the Traders in Illinois, has re- 
signed to become state agent of the 
Agricultural in Wisconsin and _ Iilinois. 
Mr. McCabe has made a high-class rec- 
ord in the field and has been offered a 
number of positions within the last year. 
He is highly regarded by all the men 
in the business. 


BARRETT GOES WITH NIAGARA 

D. P. Barrett of Columbus, O., state 
agent of the Traders, has taken a field 
position with the Niagara Fire in Ohio. 
Col. J. P. Singleton, the Ohio state 
agent of the Niagara, will be in San 
Francisco for many weeks. Mr. Barrett 
was formerly in Chicago and has done 
well in the Buckeye domain. 


PUTNAM ON THE MOVE 


Secretary Putnam of the National As- 
sociation of Local Agents is attending 
the annual meeting of the Virginia As- 
sociation this week. He will attend the 
meeting of the New York association 
June 19 and has been invited to attend 
the Ohio meeting June 12 and the Ar- 
kansas meeting June 6. He expects to 
be in Chicago and the west during June. 


UNION GETS IN GOOD SHAPE 
The Union of Philadelphia has sent 
the following circular letter to its agents: 


The Union Insurance Company has the 
satisfaction of announcing the assumption 











of its entire liability in the disaster at San 
Francisco by a syndicate of stockholders as 
reinsurers. The company had no direct 
business. Therefore, as far as its agents 
and the public are concerned, the company 
is in exactly the same financial condition 
as before the fire, with assets, capital and 
surplus intact. The company invites a 
continuance of the contidence and support 
of its agents and the public. 


AVERAGE COMMISSION PAID 


The following fire companies pay the 
largest average commission expense, the 
percentages being: 

Security, Md....35.7 Salamandra 26.6 
Northern, N. Y..35.4 National, Pa....26.5 
BOO stacscines -32.8 German, Peoria..26.4 
Star, Ky. -cceve 31.4 Northw’n Nat’l..26.3 
Colonial, N. Y..31.3 Buffalo German.26.2 
Scandia ........ 30.4 Stuyvesant, N. Y.26.1 
Assur. Co. of Am.30.3 German Nat’l...26.1 
N. Gerinan, N. Y.30.2 Transatlantic + 2226.0 
Cologne, Germ’y.29.6 Dutchess ....... 26.0 
Moscow, Russia.29.3 United Firemens.25.7 
Empire City, N.¥.28.7 German, Free- 

Concordia, Wis..28.6 PE stcaxenped 25.6 
Munich Reins...28.4 victoria, N. Y..25.5 
German, Pa..... 28.3 Reliance, Pa....25.5 
Mechanics, Pa...27.9 Allemannia .....25.5 
United States...27.5 Buffalo Com’1...25.3 
TOME.  sccvccésce 27.5 Delaware, Pa....25.3 
Milwaukee ...... 27.3 Western, Pa..... 25.2 
Rochester Germ..26.9 Camden, N. J...25.2 
Lumbermens, Pa.26.9 Pelican, N. Y....25.1 
Colonial, D. C...26.8 Girard .......... 25.0 


FRENCH GOES WITH HARTFORD 

Harry P. French, son of the late B. 
W. French, former manager of the 
Orient, will soon take service with the 
western department of the Hartford 
Fire in the field. He is now with the 
Western Factory Insurance Association. 





MISCELLANEOUS NOTES 


fire company is being organized in 
Pitladelphia with $200,000 capital and $300,- 
000 surplus. 

The Eagle Fire this week voted to in- 
crease its capital by $300,000, which will be 
transferred to surplus. 

James Cravens & Co. of Houston have 
been appointed managers for the Fire- 
mens of Newark. which is just now enter- 
ing Texas and Louisiana. 

McClure Kelly of Atlanta, Ga., manager 
of the recently established southern de- 
partment of the Security of New Haven, 


received notice this week that the com- 





pany had decided to discontinue its pro- 
posed southern branch. It had already 
expended several thousands of dollars for 
office equipment and it had been licensed 
in a number of southern states and several 
agents had been appointed. 


George E. Kendall, formerly United 
States manager of the "National of Ireland, 
leaves this week to adjust San Francisco 
— for the North British and Mercan- 

e. 

The United Surety has appointed J. F. 
Sothoron of Kansas City manager for that 
city and western Missouri. Mr. Sothoron 
was for many years manager of the Fi- 
delity & Deposit at Kansas City. 

Andrew R. Sexton, who is the home 
office representative of the Aetna In- 
demnity in Chicago, is in charge of the 
general agency, following the death of 
Manager Baker. The future of 
the agency will be determined later. 

Chas. R. Newton, of H. J. Ullmann 
& Co. of Chicago, who is just back from 
San Francisco, says that outside the 
fireproof buildings in the burned district, 
the salvage will be almost nothing. 


The Atlas of Des Moines and Hawkeye 
withdraw from Arkansas, W. L. Nelson 
& Co., general agents, say they are open- 
ing agencies in other states and did not 
think it advisable to take chances with 
Arkansas anti-trust law. 


President J. N. King of the Manufac- 
turers & Merchants Association of Rome, 
Ga., is reported to be at the head of 2 
movement to organize a fire insurance 
company at that place which is to have 
$200,000 capital and $50,000 surplus. 

George E. Beedle of Embarrass, Wis., 
member of the legislative committee which 
is investigating insurance companies, has 
declared himself a candidate for the Re- 
publican nomination for insurance commis- 
sioner to succeed Commissioner Host. Dep- 
uty Commissioner Purtell is also out for 
the nomination. 

Robert Colton of Bellefontaine, J. 
Durst of Dayton, John Burk of Springgeld 
A. B. Beverstock of Lexington and M. 
Finnell of Osborn, prominent millers a 
Ohio, were in Columbus this week taking 
initial steps in the organization of a second 
S - Millers Mutual Fire Insurance Asso- 
ciation. 





FEDERAL LLOYDS 
159 LaSalle Street, Chicago. 

Is the only surplus line organiza- 
tion issuing MONTHLY STATE- 
MENTS of its condition to all agents 
and brokers on its live list. 

GET ON THIS LIST 
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AS VIEWED FROM CHICAGO cellation, and they had not been so can- OHIO AND WEST VIRGINIA. 
+ | celed. 
+ ++ Ot 
ASHTABULA MEN TO BE TRIED 
ACTION OF FACTORY ASSOCIATION FIRE INSURANCE CLUB PROGRAM LONDON & Liverpool, 
On Friday last, when the downfall of The following is the program of the | guage Roberts Overrules Demurrer and | ANCASHIRE England 
the Traders Insurance Company had be- | Fire Insurance Club of Chicago for the Holds That Ohio Anti-Trust Law 
come almost a certainty, the Western | coming year: Applies to Insurance FI RE mms 
Factory Association held a meeting and] _ Sept. 25—Will M. Gadsden, “Hotels and ; Bate 
dened the possibility of soianael of | Lodging Houses, Barns and Stables.’ Judge J. W. Roberts has overruled the N Charles E. Dox 
A It the foll Oct. 9—C. R. Boynton, ‘“‘Wood Workers.” | demurrers filed to the indictments found 
NE ee eee ee mae | _ Ost, 8 and 30m. G. Kabateek, “Betet against the Ashtabula County Under- ae 
olution was unanimously adopted: and Ore Products.” eaine an Mtge 
After full and free discussion the com- Nov. 13—D. R. Frary, “Storage Ware- | writers Association and its twenty-nine 
mittee rules that all liability of any com- | houses.” _ “es members, and they will probably have to 
pany retiring" ie A -. ME. —— Pp. Arnold, “Grinding and} ctand trial by jury. Judge Roberts held Western t 
peers rn —— oe hn "enenaientier Jan. 8—E. W. Leeper, ‘Theaters.’ n that the Ohio anti-trust law is copied] 47§ La Salle St. Chicago, Fil, 
chargeable pro rata to the remaining mem- aon: a and 29—-E. W. Case, “Oil| from the amended Texas law and not 
bers, up to the constitutional limits. roducts. e uM the original, as was claimed by the de- 
: . . 12 26—M. S. Davidson, “Ani- » as ! _ by 
Owing to the assignment of the wal take ” ww fense, and that it applies to insurance as LOU I SV IL LE 
Traders on May 5, the foregoing resolu- | March 12 and 26—J. M. Hallam, | well as other commodities. Thus he con- 
tion became automatically operative. In | “Sprinklers.” 


order to take care of those lines carried 
by the Traders on risks exceeding the 
constitutional capacity of the association, 
individual members volunteered, and 
continue to volunteer to bind such ex- 
cess amounts. The two courses of ac- 
tion noted above cause the entire 
liability of the Traders to be bound and 
redistributed on date. Telegraphic notice 
was sent Saturday to agents and assured 
relative to all direct policies of the 
Traders, The recording of apportion- 
ment of the Traders’ association liability 
among members, and substitution of di- 
rect policies is proceeding as rapidly as 
the working capacity will admit. 

The association will take direct charge 
of claims upon the receiver for return 
premium upon all direct policies. No 
provision nor suggestion was made as to 
the of 


treatment claims for return 
premium on _ reinsurance policies be- 
tween members, and this will be dis- 


cussed at an executive committee meet- 
ing to be held this week. 
++ ++ 


AMERICAN FIRE’S AGENTS 

While there are comparatively few of 
the agents of the American of Phila- 
delphia of which the Commercial Union 
can make use, it is the understanding 
that the management of the Spring 
Garden, which also manages the Ameri- 
can, will refrain from making any effort 
to switch such agencies to the Spring 
Garden. Most of the American agents 
are strictly non-union, and as such very 
few are available to the Commercial 
Union. A few, however, have mixed 
agencies, in which the Commercial Union 
or one of its allied companies could find 
a desirable place. In states where the 
Spring Garden has not a large agency 
plant its field men will endeavor to se- 
cure such former agents of the Ameri- 
can as they may regard desirable, ex- 
cepting where such action would inter- 
fere with the plans of the Commercial 
Union. Special agents of the Commer- 
cial Union in some states have told 
agents that the Commercial Union will 
not turn over the American’s expira- 
tions to its agents. 

++ ++ 
INDEMNITY EXCHANGE LCSES 

Judge Mack of Chicago has 
judgment against the Indemnity Ex- 
change, the inter-insurance organiza- 
tion managed by William and R. M. 
Williamson, for $32,000 in favor of 
the Warfield, Pratt, Howell Company, 
wholesale grocers at Des Moines, 
Cedar Rapids and Sioux City, Ia. 
The judgment has been appealed. 
The case turns on whether the gro- 
cer company had canceled its insur- 
ance, the Indemnity Exchange claiming 
that’ it had, while the grocery company 
insists that it had not. The Des Moines 
branch of the firm canceled its sub- 
scription in the Indemnity Exchange 
Dec. 14, 1904, the Indemnity Exchange 
insisting that this canceled the agreement 
for both the Des Moines and Sioux City 
houses. Dec. 23 the Sioux City 
branch was burned in the conflagration 
there. Master in Chancery Leaming re- 
ported to Judge Mack that the houses 
were separate subscribers and that the 
cancellation of the Des Moines member- 
ship did not cancel the Sioux City mem- 
bership. The policies could only be can- 
celed under their conditions as to can- 


entered 





April 9—W. H. Dennison, “Printing and 
Kindred Industries.” 


April 23 and 30—R. S. Tucker, ‘Textile 
Industries.” 
May 14 and 28—W. C. Hayes, “Street 
Railway Properties.” 
+ ++ 


SURPLUS LINE ASSOCIATION. 

The Surplus Line Association is mov- 
ing along in a quiet way, gradually ac- 
cumulating liability. Large insurers are 
finding this a desirable avenue of assist- 
ance and are deserting the less reliable 
companies for the more certain in- 
demnity furnished by the association. 
Some ten or twelve lines have already 
been secured, aggregating liability in the 
neighborhood of $500,000. It is pre- 
dicted that, in a short time, the prestige 
of the association will gain impetus, and 
offerings crowd in thick and fast. Man- 
ager William Wood has affairs well in 
hand and will, no doubt, pilot the or- 
ganization through the channel of suc- 
cessful underwriting. 

++ ++ 
COMMITTEE’S WORK PRAISED 


The most excellent work being per- 
formed by the Western Union’s committee 
on fire protection engineering is a source 
of recent favorable comment by com- 
panies, and reflects great credit on the 
chairman, Manager H. C. Eddy, of the 
Commercial Union. In addition to 
maintaining the Underwriters Labora- 
tories in Chicago, the committee has 
charge of a corps of experienced in- 
spectors at all times in the field making 
electrical inspections. 

Both inside and outside wiring condi- 
tions are looked into carefully, and 
wherever defects are found the owners 
or occupants of the buildings are fur- 
nished with specifications for improve- 
ments, and it is gratifying to note that, 
with few exceptions, there is always a 
disposition to remedy such electrical 
evils as are discovered. 

By this systematic inspection work in- 
surers are becoming acquainted with the 
different electrical hazards, and their will- 
ingness to bring their equipments up to 
full compliance with code requirements 
is saving them, as well as the insurance 
companies, thousands of dollars annually. 


++ ++ 
SOME LOCAL EVENTS 


Edwin G. Frazier of the National Map 
& Inspection Company of Chicago has 
been appointed Cook county special agent 
of the Son He was formerly inspector 
for the Northern. 


Frank L. Eastman, Cook county special 
agent of the Traders, has gone with the 
Home of New York in its Cook county 
department. 

The Chicago Board of Underwriters, 
through its executive committee, has de- 
clared that agencies replacing business of 
the Traders Insurance Company must 
cancel pro rata and charge the assured 
the unearned premium. Otherwise the 
executive committee holds that it would 
be a violation of the rules in that a valu- 


able consideration would be given’ the 
assured. 
Rothermel, Hasbrouck & Co. succeed to 


the old Traders’ agency at 148 La Salle 


street, representing the Norwich Union, 
London Assurance and Pheenix of Hart- 
ford. 

The home office of the German Na- 


tional is now located in the new Borland 
building. 

It is estimated that the return premiums 
on Traders’ policies in Cook county will 
amount to $200,000. 

BE. S. Hooker & Co. have secured agen- 

cies of the Agricultural, Albany and 
Williamsburg City. “a hy et 





siders insurance a commodity, notwith- 
standing the rulings of superior courts 
in the past. 

Prosecuting Attorney C. L. Taylor 
brought these suits last fall and the 
agents made ‘their defense on the alle- 
gation that the law does not apply to 


insurance, and that the bill does not 
mention insurance. Further, they  al- 
leged that the United States supreme 


court had decided that insurance is not 
a commodity, and that it cannot be con- 
sidered as an article of barter and ex- 
change. Since that time Mr. Taylor has 
been a candidate for Congress and failed. 
It is evident that most people thought 
that Judge Roberts would sustain the 
demurrers in these cases, and Superin- 
tendent of Insurance Vorys has since in- 
corporated as a part of his report to the 
governor the recommendation that the 
anti-trust law be amended so that in- 
surance would be mentioned in it—that 
is, if people felt that they were being 
injured in any way by what some were 
pleased to call an insurance trust. 





TRY TO CHECK THE RATE WAR 





National Association of Local Agents and 
the Continental Confer as to Bowling 
Green Fracas 





The National Association of Local 
Fire Agents has had considerable corre- 
spondence with President Evans of the 


Continental and State Agent Monrose 
regarding the situation at Bowling 
Green, O. The Continental refused to 


sign an agreement which was proposed 
by the other agents. The national as- 
sociation suggested that the Continen- 
tal’s agent, Roy Loomis, be instructed 
to discontinue making war on the busi- 
ness of other agencies outside the Wil- 
son Agency and that the points in dis- 
pute between the Continental and the 
Wilson Agency be arbitrated. President 
Evans decided not to arbitrate the mat- 
ter in dispute, but has advised the Na- 
tional Association that Mr. Loomis has 
a free hand, and if he calls off a fight 
and makes a settlement with other Bowl- 
ing Green agents, the Continental will 
not object. 

_ The national association - has there- 
fore asked Mr. Loomis to discontinue 
a war on other agents, but no reply 
has been received from him. So far as 
the Wilson agency is concerned, the 
Continental claims that the Wilson 
agency was induced to transfer the busi- 
ness of the Continental at ee to 
the books of union companies. The Na- 
tional Association has taken the position 
that if the Continental’s quarrel with the 
Wilson agency is a just one, Mr. Loomis 
in attacking other agents was not justi- 
fied. 





Sue to Recover Losses 

The Ohio fire marshal having failed to 
have Mrs. M. E. Foster of Akron, O., 
a milliner, indicted on a charge of burn- 
ing her store Dec. 12 last, five insur- 
ance companies have filed suits for $1,000 
which was paid for losses by the fire. 
The companies charge that Mrs. Foster 
fired the store by connecting a bottle 
of benzine with a slow fuse to a gas 
stove after the store was closed. The 
blaze occurred three hours after the 
store closed. 


Information that Mrs. Foster was in 





Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
—— since 1872. 


ications from leading agencies 
solicited. 


Henry P. Magill & Co. 


General Agents 


184 La Salle Street 


THE 


WESTERN 


INSURANCE COMPANY 


OF PITTSBURGH 


HAD NO LIABILITY IN CALIFORFIA. IT 
CONFINES ITS BUSINESS TO THE EASTERN 
AND CENTRAL WESTERN STATESIN WHICH 
IT DESIRES MORE COMPLETE REPRESENT- 
ATION, 


Chicago 
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\. Sumrivs ro Pouicr Houpess, 


$262,701.84 


LOSSES PAID TO DATS, 
$3,832,556.00 


ORIENT 
INSURANCECOMPANY 


OF HARTFORD, CONN, 








CHARLES E. DOX 
MANAGER 


171 La Salle Street, Chicago, Ill. 


Ohio's Leading Agency Company 


Cincinnati 
Underwriters 


Composed of 


Eureka Fire and Marine Insurance Co. 
Organized 1864 


Security Fire Insurance Company 
Organized 1861 


Combined Statement 
age $250,000 Assets $700,727 Surplus $462,115 


mn Pres. Cincinnati, Ohio 


yo a sue, Bee" y: 


GERMANIA 


Fire Insurance Company 
NEW YORK 











ORGANIZED 1859 





Cash Capital, - - $1,000,000 00 
Assets, : - $6,835,785 78 
Net Surplus, - . $2,885 669 92 





HEAD OPFICE: 
Cor. William and Cedar Streets. 
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HOLDS FIRST ANNUAL MEETING 





Ohio State Fire Prevention Shows a Splen- 
did Record of Achievement for 
its First Year 





The first annual meeting of the Ohio 
State Fire Prevention Association was 
held at the Hartman Hotel, Columbus, 
Tuesday evening, May 1. 

The reports of the officers and com- 
mittees showed a very satisfactory con- 
dition. The early part of the year the 
association was busily engaged in formu- 
lating blanks and notices and has really 
only had some eight months’ actual 
work, during which time Toledo, Colum- 
bus, Youngstown, Dayton, Canton and 
Springfield have all been inspected and 
many individual inspections from  vati- 
ous districts with the following results: 


Inspections Made .......eeeeeeeeneeees 2,460 
Notices to property owners..........- 752 
Separate requests for improvement. ..1,180 
Complied with first request........... 482 
Second notices to assured...........++ 226 
Complied with second request........ 196 
Reported to fire marshal.............. 5 


Not yet heard from..........0--+ese05 71 
Found questionable and bulletined to 


TROMGTD cccsitceed cetisscvcsceuces 64 
In the 71 risks reported “not heard 
from” are included 41 risks in Spring- 


field, which, having so recently been in- 
spected, the assured have not had _ suf- 
ficient time in which to make desired 
improvements and report to this associa- 
tion. 


The remaining 30 risks cover those 
upon which second notice has been 
served, but which have not had time in 
which to reply to the request; those 
upon which improvements are now be- 
ing made, and those which are having 


personal attention, by members of this 
association, by fire chiefs and by mayors. 

The financial condition of the associa- 
tion, considering the small ‘amount of 
money obtained by membership dics, 


prevented, in a measure, greater and 
better results. 
Reports were received from the fire 


protection and water supplies commit- 
tees on Niles, Canton, Mt. Vernon and 
Warren, and a copy of each report will 
be furnished to members in due course. 
Warren has also had some attention and 
has made some corrections as prescribed 
hy that committee. Some will receive 
further consideration and report will be 
filed at some future time. 

The chiefs of fire departments in the 
various cities inspected have given much 
assistance and shown much appreciation 
of the association’s work. 

A. C. Speed, who was president for 
the first year, called attention to the 
members of many points that should be 
taken up during the coming year which 
would make the = association much 
stronger and of greater usefulness. 

The following officers and committees 
were elected: 

President—I. W. 
N, J 


Canfield, American, 


Vice-President—A. G. Sanderson, A€ctna. 

Secretary-Treasurer — D. P Barrett, 
Traders. 

Assistant Secretary—Miss Lula M. Fos- 
ter. 

Executive 
Royal; H. E. 
ics; R. Smith, 


Committee—B. T. Duffey, 
Boning, Milwaukee Mechan- 
Richland County Mutual; 

M. F. Grim, Union, Pa.; F. F. Murray, 

Nassau; J. O. Dye. rs American: C, 

B. Corry, L. & L. & W. Bort, Han- 

over, 

Law and Ordinance Committee—A. F. 
McCormick, Ohio Underwriters Mutual: R. 
l.. Raynolds, Connecticut; L. <A. Lent, 
Pennsyivania Fire; C. E. Monroe, New 
York Underwriters. 

Fire Protection and Water Supplies Com- 
mittee—C. O. Wood, Home, N. Y.; John E. 
Smith, Ohio Farmers; G. T. Wilson, Ger- 
man, Pa.; J. 2 Cloud, Pelican and 
Pheenix, Eng.; A. W. Jones, New Hamp- 
shire; J. B. Campbell, German, Ind. 


G.; L. 





Home of Wheeling Licensed 
The Home Fire Insurance Company of 
Wheeling has just been licensed by the 
West Virginia insurance department. 
This company was incorporated Nov. 25, 





Schenk; secretary, George J. Mathison. 





Ohio Agents of the N. Y. Fire 


Wm. H. Evans & Co., Akron; Gray, 
Dolle & Latta, Cincinnati; W. D. Post, 
Cleveland; The Julian-Sargent Co., Co- 
; E. H. Coe, Dayton; C. C. Lord, 
R. B. Milliken, Hamilton; 
Babcock Co., Lorain; R Gurney, Mans- 
field; Buerkle, Lermann & Co., Sandusky; 
A. In Lessner, Springfield; J. L. Martin, 
Toledo; Willis Stutson, Washington C. H.; 
J. R. Davis’ Sons, Youngstown. 





RECENT CINCINNATI HAPPENINGS 





Local Agents Propose to Stand Together 
and Assist Each Other and the 
Companies 





The Traders’ failure has given the Cin- 
cinnati agents a decidedly shaky feeling, 
but there is a firm determination to stand 
shoulder to shoulder and meet every is- 
sue fairly and honorably. There is a 
great loyalty to the companies in evi- 
dence, and the Cincinnati agents will 
assist one another and the companies in 
every way possible where companies are 
forced under. Agents are prepared to 
see a number of companies follow the 
Traders, but they are determined there 
shall be no panic or interruption of busi- 
ness. A meeting was held Monday and 
every encouragement to give the compa- 
nies and one another a fair show was 
evinced. 

The Fire Underwriters Club of Cin- 
cinnati has been organized to supplant the 
old organization and has engaged rooms 
on the tenth floor of the First National 
Bank building. C. C. Rothier is presi- 
dent and William Stredelman is secre- 
tary. The organization includes all the 
agents except C. J. Dauner of the North- 
western National. It is planned to pro- 
mote good feeling and friendly inter- 
course among the agents. Nothing not 
in strict accordance with the law will be 
undertaken, and the club will be really 
little more than a social organization. 


Contract has been let for an automatic 
sprinkler equipment in the Security build- 
ing, in course of construction at Dandridge 
and Pendleton streets, Cincinnati, to be 
operative Oct. 1. The equipment in the 
new store of the Fair Company will be 
operative August 1. The fancy goods fac- 
tory of Eckart Bros. Company — been 
equipped. Line of insurance, $75,00 

K. F. Benndorf & Co. and Gunther, 
Plummer & Wuest were Cincinnati agents 
of the Traders. Benndorf & Co. also had 
a large business across the river. 





Traders 

Akron; Galbreath 
. Arnold & Son, 
Ashtabula; The 


Ohio Agents of the 
Brouse & Hollinger, 
& Heacock, Alliance; S 
Ashland; H. J. Bailey, 


Hollinger Co., Barberton; J. W. Small- 
wood, Cambridge; S. M. Ligeett, Canton; 
W. E. Evans, Chillicothe; . Benndorf 


& Co. and Gunther Plummer & St 


Cincinnati; D. J. Barry & Co., W. § 
Barch, Geo. W. Coleman & Co., J. E. 
Sawhill and Adam Schimmer & Co., 
Cleveland; Bryson, Brubacher & Co., Co- 
lumbus; Hayward, Conneaut; R. 
Boyd, Coshocton; J. R. Boalt and G. E. 
Decker, Dayton; J. F. Deatrick & Son, 


Defiance; F. X. Altenburger, Delphos; P. 
= Boynton Elyria; G. B. Crane, Findlay; 

He ckert, Fostoria; C. F. Heffner, 
| RB. S. M. Cherrington, Gallipolis; 
we Bw Adams, Greenfield; Miss Clara E. 
Davison, Greenville; Smyers Ins. Agency, 
Hamilton; T. L. Collett, Ironton; Isaac 
Bolenbaugh Jr., Kenton; C. C. Cole, Lan- 
caster; E. D. Webb, Lima; Buell & Rob- 


inson, Lorain; C. F. Harding, Mansfield; 
Gc a Sturgiss, Marietta; Spidle, Hankins 
& Coward, Massillon; A. L. Fostor, Mid- 
dietown; McCann & Ogle, P Vernon; E. 
Cc. Norris, Newark; J Kelly, New 

Norwalk; 


Philadelphia; Bowen & Least 
Mendenhall & Wilkinson, Piqua; A. C. 
Lermann, Sandusky; W. C. Wyman, Sid- 
ney; The J. S. Elliott Co., Springfield; 
W. J. Hill & Co., 


Steubenville; E. C. May, 

Tiffin; Atwill & _Witker, Toledo; A. R. 

Hawthorne, Troy ; Holden, Van 

Wert; Albert C. ‘murnett. Warren; Wm. 

A. Noble, Wellston; R. Sayres, Wil- 

mington; Alfred Liebman, Youngstown; 
Zanesville. 


Shaner & Hutchinson, 
OHIO 





West Virginia Agents of the N. Y. Fire 


’. B. Bowman, Rowlesburg; W. S. 
Black, Fairmont; yg Weston. Clarks- 
burg; J. Parkersburg; G. W. 


H. Knapp, 
Ww. 


Thompson and W. Jackson, Parkers- 








AGENTS SHOULD NOT BEAR LOSS 


Cleveland Men Feel They Should Not As- 
sume Liability of a Failed Company— 
Oppose a Rate Advance 








It is the sense of the members of the 
Cleveland Fire Insurance Exchange that 
in the event of failure of a company 
that there is no moral obligation on 
the part of the agent to make good to 
the assured the unearned premium on 
the policies of such company. Should 
such a practice be started, the complica- 
tions that would ensue might be endless 
and there is no way of telling where it 
would stop. Considering the matter in 
this light, the governing committee has 
decided that any cases of this kind are 
opposed to best practices in underwrit- 
ing. 

A rule has been adopted that no busi- 
ness can be canceled except on _ short 
rates, whether to be rewritten or for any 
other purpose, without the sarction of the 
governing committee, but the rule does 
not apply to preferred business, fireproof 
buildings, sprinklered risks or replacing 
policies of companies which go into the 
hands of a receiver or become otherwise 
embarrassed. 

From interviews with a number of 
prominent agents of the city it is learned 
that there is a decided feeling against 
any attempt to raise rates at this time. 
Arrangements are being made to increase 
the fire protection equipment by putting 
in high pressure pipes, and quite a sum 
of money will be spent in improving the 
fire department. Hence it is believed that 
any additional expense put upon the busi- 
ness men of the city would be received 
with bad grace. Moreover, it is thought 
that such action coming just after heavy 
losses will cause people to feel that the 
companies desire that the public shall help 
them stand their losses. Agents say that 
the companies that have _ suffered the 
greatest losses were the ones that plunged, 
believing they were moving in the direc- 
tion of greatest profits, and that the peo- 
ple should not be called upon to aid them. 

Nothing has been said by agents regard- 
ing a proposed reduction of commissions, 
but it is safe to say that they would be 
unwilling to accept any change that -would 
mean a loss to them. They are paying a 
good price for their business and unless 
the plan would include something that 
would reduce this cost they would lose 
out. 

At the quarterly meeting of the Insur- 
ance Exchange, Belden Seymour and 
George H. Olmsted were elected members 
of the governing committee to succeed 
W. J. James and C. W. Voth. 

The Traders was represented in the of- 
fice of D. J. Barry & Co. at Cleveland. 
Some of the agents have taken care of 
the brokerage business in this company 
by canceling and re-writing in other com- 
panies. 





West Virginia Agents of the Traders 


Jones & Winkler, Charleston; P. M. and 
A. §S. Long, Clarksburg; C. W. Evans, 
Fairmont; C. W. Thornburg and C. L. 


Thompson, Huntington; 
See: C. H. Merkel, 
. Johnson, St. Marys. 


R. Blackford, 
Wheeling; C. 





L. F. Runck Arrested 

The troubles over the insurance of 
Louis Neare & Co. of Dayton, O., han- 
dled by L. F. Runck of Cincinnati, have 
culminated in the arrest of Runck at 
the instance of Ben Schieble, the Dayton 
local agent, on the charge of embezzle- 
ment of the premiums, amounting to 
$45.18. It is alleged Runck collected pre- 
miums, but failed to turn them over to 
Schieble. 


OHIO NOTES 


M. lL. Benham, secretary of the Ohio 
Farmers, was married on May 2 to Miss 
Belvie Boise of LeRoy, O., for several 
years a bookkeeper at the company’s home 
office. 

Both the Ohio Field Club and the Ohio 
League held their monthly meetings at 
Columbus last week. So many other 
things of interest came up that little was 
done at these meetings with the exception 
of hearing the formal reports of commit- 
tees and attending to the routine work. 

The Lightning Rod Mutual Fire Protec- 
tive Association of Seville, O., has been 
organized by farmers of Medi na and Sum- 
mit counties. The association proposes to 
insure Only property protected with light- 
ning rods. Evidently its promoters have 
been reading Fire Marshal Davis’ popular 
essays on this subject. 


OF DAYTON, 0. 





DAVID B. CORWIN CHAS. VAN AUSDAL 
President Vice-President 


CHAS. W. SCHENK, Secretary 





ORGANIZED 13853 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





G.W.POHLMAN - - 
E.W.BURNET -_ - 
G. W. POHLMAN, Jr. - 


President 
Secretary 
State Agent 


Agencies in Ohio Only 


Organized in 1867 


GERMAN FIRE 


Insurance Company. 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 208,989.90 
WM. F. STIFEL, President 


ANTON REYMANN, Vice-Pres't 
F. RIESTER, Secretary 
WM. GOERING, Ass't Secretary 
Ss. W. RICE- Sup’t of Agencies 
R. RICE, Special Agent 


MERCHANTS AND 

MANUFACTURERS 

INSURANCE COMPANY 
CINCINNATI. 


CHARTERED 3838. PERPETUAL. 
CAPITAL . . . $150,000 

















ASSETS 291,800 
SURPLUS ‘TO! POLICY. 
HOLDERS e 227,566 
William H. Calvert, President 
Winfield S. Hukill, Jr., Secretary. 





404 First National Bank Bidg, 











Organized 1876 


THE OHIO MUTUAL 
FIRE INSURANCE CO. 
SALEM, OHIO 


II nin 006000se000s eesede sneeevnned $903,880.40 
Cash Surplus.......... 75,745.58 


J.R. VERNON, Pres. J. AMBLER, Sec'y 


During its entire history the Company has con- 
tinuously fulfilled every estimate of 
saving to the Policyholders 


Ohio Business Only Through Local Agencies 





CHARTERED 1851 


RICHLAND 


Mutual Insurance Company 
MANSFIELD, OHIO 





DIRECTORS: 
H, R. Smith T. R. Ba = josh! = ee 
A. mins } B. Caldwe . A. Rig 
N. s. Rood W. Jenner 8. A. Jennings 
Assets, $2,073,550.53 


! ¥. R. SMITH, Pres. R. SMITH, Sec'y 











May 10, 1906. 


THE WESTERN 








UNDERWRITER. 9 





IN ILLINOIS AND WISCONSIN. | : 


NEWS FROM MILWAUKEE AGENTS 








Failure of the Traders Causes General 
Uneasiness—How the Local Companies 
Are Meeting the Situation 





The failure of the Traders has re- 
newed the uneasiness felt by Milwaukee 
agents immediately after the San Fran- 
cisco disaster. As time passed and sev- 
eral companies reinsured and none con- 
fessed insolvency, a general hope pre- 
vailed that the business would not be 
badly disturbed. Now the tone is pessi- 
mistic and everyone is asking, who next? 
The Traders was on a sole agency basis 
and was one of the leading companies 
ol Geo. H. Russell & Co. Its city pre- 
miums last year were $14,594. 


The local companies have no changes 
to make in the estimates of losses given 
last week. 

A meeting of stockholders of the Mil- 
waukee Mechanics has been called for next 
Saturday to consider an increase in the 
capital stock and surplus, as the latter 
will be badly depleted by San Francisco 
losses. 

The Concordia officials suy they have 
ample funds on hand to promptly pay all 
losses incurred and that no stockholders’ 
meeting will be called for the present. 

Commissioner Host has asked ali Wis- 
consin companies for an estimate of their 
losses. 

When the vaults in the coast depart- 
ment of the Milwaukee Mechanics were 
opened it was found that the walls were 
cracked and that all records had been 
destroyed. The home office had already 
sent its San Francisco maps and a com- 
plete abstract of all policies in force. For 
the present the home office force is on 
duty in the evening from 6:30 until 10 
o'clock. 

The New York Fire, which reinsured in 
the New Hampshire recently, went to 
Byron A. Morgan on a sole agency basis. 
Its city premiums last year were $4,447. 

The Jefferson has recently entered Wis- 
consin and placed its Milwaukee agency 
with Jas. Leedom, who loses the 
United States by its reinsuring. 

John D. Bowers gave up his office in 
the Loan & Trust building, where he has 
been for many years, and now has offices 
with J. O. Myers & Co. 

F. W. Tolles, adjuster for the Phenix 
of Brooklyn, has desk room with David 
Vance & Co. in the New Insurance build- 
ing. 

Local newspapers quote President Pat- 
ton of the Northwestern National and 
President Jones of the Milwaukee Me- 
chanics as saying that they were not in 
favor of any increase in rates in Mil- 
waukee. 

_The local feeling is that the conflagra- 
tion hazard in the downtown or so-called 
congested district is not as great as in 
many other large cities, because of the 
way the town is divided by rivers on 
which float three powerful fireboats. 

A fourth boat is now completed and is 
expected to arrive this week. The great- 
est property values are in the many manu- 
facturing plants that are widely scattered 
throughout the city and in ius suburbs. 

The Milwaukee board has taken up with 
Tax Commissioner Bruce the question of 
preventing assessors from writing fire in- 
surance. It is claimed that the assessors 
by reason of the information that they 
secure have an advantage over others in 
getting insurance and that six out of the 
twenty-three in Milwaukee are now writ- 
ing fire insurance as a side line. This is 
an old question in Wisconsin which has 
been agitated a number of times. 

At Milwaukee the plant of the Fred 
Miller Brewing Company will be equipped 
with Grinnel sprinklers by June 15. The 
new building of the A. George Schulz Com- 
Pany will be protected by May 15, as will 
be the dry goods store of the Espenhain 
Dry Goods Company. Sprinklers are going 
in the Hugo Koeffler building, to be in 
service June 15. 





Ilinois Agents of the Traders 


Strawther Givens, Abingdon; Weidling & 
Abercrombie, Aledo: Stamper & Rue, 
Alton; N. W. Tomblin & Co., Aurora; E. 
S. Smith & Son. Batgvia; H. J. 
Betlevilte; Cnas. Kucker and J. M. Huff, 
Belvidere; F. L. Bunn and E. D. Siekman 
Bloomington ; Cc. E. Hicks, Bushnell; G. F 
Bunn, Byron: R. T. Henkle, Canton; P. J. 
Purcell, Cairo; Cornell Bros., Capron; A. 
Ss. Caldewell, Carbondale; A. G. David & 
Co., Carlinville; F. E. Pomroy, Carmi; W. 
A. ‘Symonds, Carthage: C. F.’ Dew, Cen- 
tralia; Kerrin & Fitzgerald, Chatsworth; 

P. Spalding and H. T. Sperry & Son, 
Fhampaign: F. Frommel, Charleston; C. 

Marriott, Chenoa; C. H. Cox, Clayton; 
E. J. Lewis, Clinton; Tony O'Farrell, Col- 
linsville; B.'R. Partlow, Danville; Kuny & 
Strohm, Decatur; S. O. Vaughan and W. 
i Hyde, De Kalb; E. W. Smith, Dixon; 

Ww. ck _Downers Grove; H. 


t; C. C. Wolaver, Dundee; 

dwardsville; F. W. Jencks, 

» East St. Louis; M. 
East 


F. Farnham, Dubuque; CC. G. 








Schroeder, El Paso; G. W. Darst Eureka; 
. Young, Farmer City; E L. Parks, 
} AR Geo, Lynn, Fairbury; Edward 
Litchfield, Flanagan; G. D. Letts, Frank- 
fort Station; M. B. Marvin, Freeport; J. 
Murray Eaton, Fulton; L. A. Miller ‘and 
W. A. Alldredge, Galva; R. M. Spensley, 
Galena; H. A. Smith, Galesburg; G. E. 
Sjott, Genoa; W. T. Carson, Greenville; 
Amos Ball, Gibson City; W. M. Stewart, 
Geneseo; C. O. Mills, Grayville; Willoughy 
& Whitten, Granite City; J. B. Wilson, 
Geneva; A. . Blane, Greenview; CS. 
Backus, Hampshire; C. J. Hendricks, 
Harvard; A. D. Culliane, Havana; F. W 
Potter, Henry; C. Duffin, Hoopeston; 
A. W. Hubbard, Hinkley; Water Ayres & 
Co., Jacksonville;. L. M. Cutting, Jersey- 
ville; H. H. & M. H. Stassen, Joliet; N. 
Brosseau, Kankakee; A Humpert, 
Keithsburg; R. T. Neville, Kewannee; M 
O. Hassebflee, Lacon; C. W. Warner, La 
Harpe; N. W. Duncan, La Salle; E. G. 
Rice, Lake Forest; R. M. Whire, Lena; 
Rhodes & McNally, Lewiston; Edwin 
oom. Libertyvilie; David Gillespie and 
J. Fogary Jr., Lincoln; A. R. Stansifer, 
Titchnelas WwW. W. North, ‘Lockport; is es 
Lux, Lovington; Perry & Owen, McHenry; 
Carner & Eck ley, McLeansboro; A. Mc- 
Lean, Macomb; J. O. Hinde, Madison; W. 
F. Mead, Marengo; F. La Rocque, 
Manteno; E. E. Dennison, Marion; Cole & 
Cole, Marshall; Morey & Neff and James 
Bruce, Marseilles; U. Naylor, Mason City; 
J. R. Woods, Mason City; Heiple & Kings- 


bury, Metamora; Morris & Armstrong, 
Metropolis; W. H. Golden, Minonk; E. 8. 
Skinner, Moline; F. E. Lane, Momence; 
Peyton Roberts, Monmouth; J. G. Pettys, 
Morris; West Bros., Morrison; C. M. 
Gaunt, Mound City; John Kirby, Monti- 
cello; Etta J. Smith, Mt. Carroll; W. H. 


Hughes, Mt. Carmel; J. P. Holsinger, Mt. 
Morris; R. D. Aitchison, Mt. Pulaski; W. 
F. Taylor, Mt. Sterling; Webb & Harris, 
Mt. Vernon; C. L. Ritter, Murphysboro; 
J. P. Jack, Newton; A. Pearson, Normal; 
Y. B. Brophy, Nokomis; C. E. Sayler, 
North Chicago; L. G. Vincent, Odell; G. B. 
Egley, Onarga; G. M. Trimble, Ottawa; 
Reed Bros., Oregon; Dewhirst & Quick, 
Olney; J. A. Shepherd, Paris; W. M. Trib- 
bett, Pana; Kerr & Lindley, Paxton; J. A. 
Edds Co., Pekin; Callender & Co., 
Peoria; Hoss & Loekle, Peru; D. s. 
Frackleton & Co., Petersburg; F. W. 
Stewart, Princeton; C. E. Smith, Plains- 
field; H. Greenbaum & Co., Pontiac; 
W. T. Clopper, Polo; G. W. Timmerman, 
Prophetstown; H. F. Rickerts Jr., Quincy; 

E. Trickle, Rantoul; A. B. Sheadle, 
Rochelle; J. G. Limerick, Rockfalls; A. G. 
Parmele, Rockford; C. E. Hodgson, Rock 
Island; Peter Waiker, Robinson; C. W. 
Langdon, Roseville; H. T. Pemberton, 
Rushville; Blee & Ingersoll, Sandwich; J. 
F. Elliot & Son, St. Charles; H. W. Snow 
& Son, Sheldon; J. T. Weakley, Shelby- 
ville; M. J. Hogan, Seneca; C. W. Knapp, 
Spring Valley; W. S. Troxell & Sons and 
A. F. Hughes, Springfield; W. T. Galt & 
Co., Sterling; J. L. Poultra, St. Anne; 
R. D. Meeker, Sullivan; J. N. C. Shum- 
way, Taylorville: J. W. Tracey, Toluca; 
A. . McKee, Tuscola; F. 8S. Boggs, 
Urbana; Enos Johnson, Upper Alton; R. 
Cc. Cullen and H. J. & N. C. Gochenour, 
Warren; E. Mathis, Walnut: A. D. 
Harroun, Watseka; L. A. Raich, Warsaw; 


F. S. Erskine, Waukegan; C. M. Dun- 
nington, Washington; G. oO. Hodge, 
Wenoa; K. K. Neltnor. West Chicago; T. 


Clark, Wilmington, S. C. Reber, Wheaton; 
Quinlain & Murphy, Woodstock; Newton 


Bros., Yorkville; A. Ellis, Whitehall; Koch 
& Moore, Bloomington; H. N. Larens, De 
Pue; Sarah McAnally, Kankakee; H. 8. 
Barker, Frankfort; F. J. Hedlicks, Sibley; 
c. H. Kahler, Wilmington; A. A. Wolf, 
Freeburg; C. MHorack, Streator; Z. B. 
Mitchell, Sycamore. 





Illinois Agents of N. Y. Fire 


R. W. Hosmer & Co. and Brown, An- 


derson & Young, Chicago; H. L. Oldham, 
Decatur; F. W. Kraft, East St. Louis; M. 
Lennon, Joliet; W. F. Bryan, Peoria; H. 


. Ricker Jr., Quincy; H. W. Williams, 
Rockford; C. E. Hodgson, Rock Island; J. 
W. Scott, Springfield. 


Illinois Agents of U. S. Fire 


F. B. Keller, Lawndale: M. Mahoney, 


Alton; J. P. Cullen, Aurora; L. H. Collins, 
Bloomington; Jesse Le Forgee & Co., 
Decatur; E. C. Schuetz, East St. Louis; 


T. H. Buckthorpe, ae ry 
J. R. Lennox, Joliet; Wayne & Mettler & 
Co., Kewanee; J. Ullrick, Macomb; E. V. 
Davis, Oak Park; H. Becker, Pekin; C. S. 
Spurch, Peoria; C. Helpenstell, Rock 
Island; Richards & Still, Woodstock; R. 
W. Hosmer & Co., Chicago. 


Pr. & 





Wisconsin Agents of the N. Y. Fire 
J. A. Love and Don Van Wari, Beloit; 


E. M. Bartlett. Eau Claire; A. G. Dana, 
Fond du Lac; J. F. Lefebvre, Green Bay; 
w. ° ies, La Crosse; William Gutt- 
mann, Manitowoc; B. A. Morgan, Milwau- 


kee: O. F. Chase, Oshkosh; H. C. Case, 
Racine; W. C. Johann, Sheboygan; G. G. 
Newton, Superior; F. FE. Chartier, Wausau. 





Electrical Inspection at Neenah 
At Neenah, Wis., the mayor favors the 
adoption of an electrical inspection ordi- 
nance, and a communication embodying 


the detail shas been formally presented | 


city council. It has been 


(Continued on Page 16.) 


to the 


sug 


CHARTERED i8il. 





NEWARK WN. J. 


No Losses on the Pacific Coast 


ALMOST ONE HUNDRED YEARS OLD 


Continuously Going business in Central Western states for more than 
twenty-five years. 








For agencies address 


CARROLL L. De WITT, General Agent 
153 LA SALLE STREET, CHICAGO 


ORGANIZED 1852 


H ANOVE Fire Insurance Co. 


OF NEW YORK 
CAPITAL, $1,000,000 


Successfully passed through the conflagrations of Portland, Chicago, Boston, 
Fargo, Bloomington, ST .. Waterbury and Baltimore. 


AGENTS IN ALL CITIES AND TOWNS 
WESTERN DEPARTMENT, 184 La Salle St... CHICAGO 
C. W. HIGLEY, General Agent 


FIRE 
TORNADO 





PHENI> 


OF BROOKLYN, N.Y. 


“INSURANCE 
COMPANY 





Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAN, General —— 


CHAS. R. STREET, Ass't General Agent 


CASH CAPITAL $1,000,000 


New Hampshire Fire Insurance Co. Of Manchester 


Strong representative agencies throughout western field cordially solicited 








SPECIAL AGENTS: 


J. O. Lez, Minneapolis, for Minn. and Wis, Aaron W. Jonzs, Columbus, for Ohio 
D.C. ZERCHER, Kansas City, for Mo., Kan. and M. . yy 171 La Salle 8t., Chicago, for Il... 
n 


‘olo 
Cuar.es W. Kruncer, Omaha, for lowa and Neb. Gro. K. MancH, ‘Hillsdale, for Michigan 





Royal Exchange Assurance of London, England 


Incorporated A. D. 1720 








United States Branch, 92 William St., New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant General Manager 


Philadelphia 


Underwriters 











Insurance Company 
OF 
North America 


Western Department, Erie, Pa, 


Established in 16864 
W. N. JOHNSON, B. L. WEST, 


Asst. Gen'l Agents 


J. F. DOWNING, 


General Agent 


- OVER SIX MILLION DOLLARS OF ASSETS ° 
CASH CAPITAL ONE MILLION DOLLARS 


QUEEN Insurance Co. of America 


NEW YORK 











Western Department, CHICAGO, ILL. 


An Agent's Company—Liberal and Progressive 


| P. D. MoGREGOR, Manager A. R. MONROE, Assistant Manage: 
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FUTURE OF LIFE INSURANCE 

Now that the “big bill” has passed in 
New York, the status of life insurance 
in that state is definitely fixed. The whole 
of the present year, however, may be 
treated as the interregnum between two 
great epochs in life insurance history. It 
will long be looked back upon as _ the 
greatest period of “storm and _ stress” 
which has assailed life insurance since it 
has assumed the dignity of a great and 
legitimate enterprise. 

Whether the change which is now un- 
doubtedly assured will prove to have been 
the bursting of the life insurance cocoon 
and the beginning of a larger life, or 
whether the development of the system 
has been given a serious setback, depends 
upon the success or failure of the Arm- 
STRONG legislation when put into practical 
operation. 

That it carries the principle of state in- 
terference in life insurance matters far- 
ther than has been done by any state in 
the past is not to be denied. In fact, by 
it the principle has become firmly estab- 
lished and is an element to be reckoned 
with in future consideration of questions 
of life insurance management. 

Considered in one light the legislation 
is wholly expedient. In its highest state 
life insurance should have no restrictions 
of a statutory character whatever. Under 
present conditions, however, all will ad- 
mit that a certain amount of interference 
by the state is necessary. The day should 
come when much of the legislation that 
has been enacted can with safety be re- 
pealed. 

The foundation of life insurance man- 
agement and authority rests in the policy- 
holder. The difficulties, however, in the 
way of the policyholder exercising his 
natural authority are such that the state 
feels called upon to step in and protect 
his interest to a certain extent. The de- 
gree in which legislation of this sort is 
necessary corresponds to that in which 
the practical operation of the system is 
defective. 














SHOULD STAND TOGETHER 


IF ever an occasion arose when agents 
should stand together, the present is that 
occasion. Already several companies 
have reinsured and one has failed. 
There is good reason to fear that some 
other companies may be forced into re- 
insurance. In some cases the reinsuring 
company doubtless will respect the rights 
of the agents of the reinsured company 
in their expirations. In others it may 
not. At Owosso, Mich., a few days ago 
the agents got together and agreed that 
whatever may happen they will not go 
after each other's business. That is the 
only safe course in this crisis, and 
agents at other points should take simi- 
lar action. Neither agents nor companies 





can afford to have any raids on busi- 
ness with attendant rate disturbances at 
this time. 

Not only should the agents agree to 
respect each other’s expirations, but 
they should go further and refrain from 
any unnecessary “knocking” of each 
others’ companies, even though they be- 
lieve them to be shaky. Agents are not 
called upon to attempt to deceive the 
public concerning the condition of any 
company, but they will refrain from do- 
ing unnecessarily anything which will 
tend to create greater uneasiness. 








TOOK BIG CHANCES 


Some of the fire insurance companies 
that find themselves without available 
resources following the big loss took 
heavy chances in having so much lia- 
bility in comparison with their surplus 
funds. They have gone on the theory 
that if the premiums come in the losses 
will take care of themselves. 

San Francisco should leave a_ valu- 
able lesson and inspire more conserva- 
tism in underwriting. The temptation to 
grow is a mighty one and it takes cour- 
age to reject business and sit on the 
safety valve. A large conflagration, 
however, is a_ stern and_ relentless 
teacher. When surplus funds are wiped 
away and perhaps a good portion or all 
of the capital, it is plain that proper 
underwriting judgment has not been 
exercised. 

Stockholders enjoy fat dividends, and 
while losses can be kept down the ex- 
posure to grave hazard is overlooked. 
Now the day of reckoning has come. 








WILL BE A READJUSTMENT 


Tue ArmstTrRONG life insurance bills 
have become laws and companies incor- 
porated in New York and those that in- 
tend to operate in the state after Jan. 1 
are taking steps to readjust themselves 
to its requirements. Every company will 
have to make changes, and in some cases 
they will be radical, so that after Jan. 1 
some companies can scarcely be recog- 
nized. 

While there are some iniquities in the 
ARMSTRONG legislation, yet these will be 
eliminated in time. As a whole, the laws 
are in the right direction. 

The good judgment of the people and 
their sober sense will rectify any exac- 
tions that are not for the highest good 
of the business. There have been grave 
injustices, but it seemed impossible to 
protect even the innocent in bringing 
about needed reforms. 

The American people are quick to act 
and just as ready to make amends for 
mistakes. When the period of prejudice 
and excitement pass over calm judgment 
will prevail. 

Life insurance as a principle and sys- 
tem is too superior to be hampered in 
its natural development. The people be- 
lieve in it, but they want their funds 
honestly and intelligently administered. 

The causes that led to the upheaval 
were grave and the remedy has been 
severe. Extreme measures have been re- 
sorted to, but we can all find comfort in 
the knowledge that the atmosphere has 
been cleared. 

The reconstruction process is now on, 
and in the building operations on the 
new basis merits the conscientious effort 
of all men in the business, 





Traders’ Directors 


THE IGNOBLE QUITTERS 

E. Buckingham. 

C. L. Hutchinson. 

E. A. Hamill, 

J. J. Mitchell. 

T. J. Lefens. 

Abram Poole. 

William Dickinson. 

A. N. Young. 

Clarence Buckingham. 

Total wealth of these directors, $50,- 
000,000. All these men are officers, di- 
rectors or stockholders of the Illinois 
Trust & Savings Bank and the Corn 
Exchange National Bank. Mr. Lefens is 
at the head of the Seipp brewing in- 


terests. Clarence Buckingham is presi- 
dent of the Northwestern Elevated 
Railroad. 


Fire underwriters almost without ex- 
ception are condemning the wealthy di- 
rectors of the Traders Insurance Com- 
pany of Chicago for placing that com- 
pany in the hands of a receiver. The 
financial backing of the Traders was 
superior to that of any western company 
so far as resources of its directors and 
stockholders were concerned. Traders 
policies were sold largely on the repu- 
tation of the men back of it. Its local 
agents used the names of these million- 
aires to good advantage and they relied 
implicitly on their reputations as finan- 
ciers. 

The directors confronted with the 
San Francisco losses showed a_ bad 
streak of yellow and instead of meet- 
ing their obligations honorably and 
showing the courage which Chicago 
business men and bankers have always 
been supposed to possess, got from 
under their debts as easily as they 
could. 

No Excuse for the Failure 

There was not the slightest excuse for 
the failure of the Traders. This paper 
in former issues assured local agents 
that no company was likely to fail. It 
predicated that statement on the cour- 
age and determination that had been 
shown by the financial men back of the 
companies. Even the Calumet of Chi- 
cago, which was only a year old, came 
to the front in a short time, its stock- 
holders levying an assessment of $250 
a share and some of its moneyed men 
arranging to take over the stock that 
would not respond to the assessment. 
These men showed the right kind of 
grit, as did the stockholders of other 
companies. The stockholders of the 
Calumet paid a high price for the initial 
stock and have not received a cent in 
dividends. 

Was a Great Dividend Payer, Too. 


The Traders has paid 10 percent divi- 
dends for many years and while it was 
sailing smoothly the wealthy directors 
stood by it. They have received back 
their original investment and 814 percent 
every year on it. If they had paid back 
two-thirds of what they have received 
in dividends, the company would have 
had ample resources to pay its San 
Francisco losses and continue in busi- 
ness. It would have been as easy for 
these millionaire directors to finance 
the company through the storm as for 
the ordinary man to raise $100. They 
simply were quitters when it came to 
a little pinch and showed the white 
feather in the most ignoble style. 


Show the Yellow 


Insurance men and many business men 
are now wondering if trouble strikes the 
banks and other institutions with which 
these men are connected, whether they 
will abandon them in the same manner 
as they did the Traders. What assur- 
ance, for example, have the people if the 
Corn Exchange National Bank and the 
Illinois Trust & Savings Bank of Chi- 
cago are confronted with difficulties 
whether such men as John J. Mitchell, 
C. L. Hutchinson, E. A. Hamill, Abram 
Poole, T,. J. Lefens, the Buckinghams 
and others will not desert the cause? 

Obligations Are Disregarded 

These wealthy men were under obli- 
gations to the employes, the agents and 
policyholders of the company who had 
contributed to the dividends that these 
stockholders had been receiving from 
year to year. Every one connected with 
the company and those insured in it felt 
that these millionaires would stand by 
the company to the last and hence they 
paid their good money, relying on the 
good faith, character and grit of the di- 
rectors to meet every emergency. Dis- 
regarding all the obligations they were 
under to every one connected with the 
company and its policyholders, they 
lacked moral courage, character and 
nerve that are required in situations of 
that kind. The directors of the Traders 
simply sold their reputations for a few 
dollars. It was all right while they 
were securing dividends, but they had 
nut sand enough and sufficient stamina 
to meet their honest obligations. 

Went Back on Their Word 

It must be remembered that the di- 
rectors authorized an official statement 
sent to the agents, policyholders and 
public to the effect that all San Fran- 
cisco losses would be promptly adjusted 
and paid and ample funds provided to 
carry on the company. They went back 
entirely on their word of honor. Every 
one connected with the Traders showed 
a thousand percent more grit and nerve 
than the wealthy directors. 

A man with only moderate fertility of 
resource could have arranged to carry 
the Traders through the financial storm 
that struck it. The wealthy directors 
evidently did not want the company to 
continue and sold out their reputations, 
their word and honor for about $500,000. 

Proved a Mighty Cheap Lot 

To the insurance fraternity at least, 
these directors are branded as a mighty 
cheap lot of men who are very fine look- 
ing in sunny weather, but cannot stand 
a storm. Every step they have taken 
since the San Francisco disaster has 
carried the company into deeper water. 
They finally got the Traders into a badly 
bungled muss resulting in agents and 
the public finally losing faith in the men 
back of it. 

Insurance men will have but little use 
for any of the directors of the Traders 
or the institutions which they represent. 
They have showed themselves abject 
cowards in this instance, which  cer- 
tainly convinces the people that they 
have a bad streak of yellow in them 
and cannot be relied upon in emergencies. 

Every man on the board was a bene- 
ficiary of insurance funds paid by the 
companies in the Chicago fire of 1871. 
They should have been the last men to 
hoist the white flag and betray those re- 
lying on them. 





Of all the announcements which have 
appeared in the advertising pages of the 
journals concerning the San Francisco 
disaster, the personal assurance to his 
agents of the veteran Erie underwriter, 
General Downing, that the old North 
America was “all right’ came most 
smoothly off the reel. It was a fling of 
defiance to the fire gods worthy of an 
old fighter who had been in the thick of 
every battle waged by the enemy “Con- 
flagration” with the good ship “Insur- 
ance” for the past fifty years. The old 
eagle’s screech of victory was well timed 
and gave cheer and encourangement to 
others along the battle line. 





D. E. Murphy, head of the firm of 
Murphy & Surles, general agents of the 
Northwestern Mutual Life for Wiscon- 
sin and northern Michigan, died at his 
home in Milwaukee Sunday night, after 
a year or more of poor health. Mr. 
Murphy had been connected with the 
Northwestern since 1878, and last year 
his agency wrote one-tenth of the com- 
pany’s new business. Many a man who 
has made a success of life insurance 
owes his start to the kindness of Mr. 
Murphy. 


Booker & Kinnaird have secured the 
Louisville (Ky.) agency of the Firemens 
of Newark, and Reutlinger & Miller get 
an agency of the City of New York. 
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IN LIFE INSURANCE CIRCLES. 


FURTHER QUESTIONS ANSWERED 











Actuary Dawson Gives Light on Some 
Points That Have Not Been Clear 
to Agents 





I am asked by the editor of THE 
WESTERN UNDERWRITER to make a state- 
ment as to the requirements of the New 
York law in the following particulars: 

Will the New York law provide a stand- 
ard form for non-participating policies? 

Is it proposed to have legislative action 
regarding commissions which may be paid 
on non-participating policies? 

Does the New York law so far cover 
the operations of companies of other states 
which do business in New York as to 
prevent their issuing both participating 
and non-participating insurance in other 
states? 

Will New York state companies which 
issue participating insurance at home be 
prohibited from issuing non-participating 
insurance in other states? 


The New York law does not itself 
provide a standard form of non-par- 
ticipating policies, but it does provide 
that other forms than those which are 
given in the law itself shall be standard. 
The provision is that a company desir- 
ing to write a different form must sub- 
mit to a hearing, at which any company 
may be represented, and the superintend- 
ent must then approve of the form 
with or without modification. There is 
little question that the standard form 
for participating policies will be followed 
so far as it is practicable, although the 
superintendent is not bound to follow the 
participating form. 

here is nothing in the law  regu- 
lating commissions except renewal com- 
mission, and the law regulating the 
rates of such commissions applies to 
non-participating policies as well as to 
participating policies. The provision lim- 
iting first year’s expenses, which vir- 
tually régulates commissions, likewise 
applies to companies doing a non-partici- 
pating business only, as well as to com- 
panies doing a_ participating business 
only, or both. The effect of it will be to 
cause commissions ranging from 5 to 10 
percent lower than the rates of commis- 
sions named in my recent letter to THE 
WESTERN UNDERWRITER, to he payable 
upon non-participating policies. 

The New York law does not prohibit 
companies of other states issuing non- 
participating policies as well as partici- 
pating, in the state of New York as 
well as in other states. It does prohibit 
a New York company “hereafter issuing 
or professing to issue any participating 
policy,” from issuing non-participating 
policies anywhere. 

I think the foregoing answers cover all 
the questions which you have asked on 
behalf of your readers, and it only re- 
mains to say that most of the perplexi- 
ties under which the gentlemen commu- 
nicating with you have been laboring 
have been due to’ differences in the 
original form of the Armstrong bill 
and its final form as enacted into law. 

Mres M. Dawson. 





Starts Monthly Pay Branch 

The Columbian National Life has 
started to write monthly payment poli- 
cies on a non-participating basis. They 
will be taken on ordinary life, 20-pay- 
ment life and 20-year endowment plans. 
Rates on 10-payment life and 10-year en- 
dowment will be given on request. The 
rates are a shade higher than if paid on 
the quarterly period. These policies are 
designated “New Era,” and the company 
has established a New Era department 
under the management of John F. Vi- 
detto, through which all of its monthly 
business is done. 





Immunity Plea Overruled ‘ 
Judge F. C. Brooks of Minneapolis last 
week overruled the motion of W. F. 
Bechtel, former president of the North- 
western National Life, to quash the in- 
dictment against him, on the ground that 
his statements to the insurance commis- 
sioner were privileged. Bechtel pleaded 
immunity, depending largely upon the de- 








cision of Judge Humphrey in the Chicago 
packers’ case. 

Mr. Bechtel was placed on trial in 
the Hennepin county district court last 
Monday. He is being tried on one of 
seven indictments, which charges him 
with the misappropriation for his own 
personal use of $3,500 of the company’s 
funds. The defense is, it is understood, 
that the money was drawn with the con- 
sent of the directors. 





Earnings of the Mutual Life 
The Mutual Life earned 5.15 percent 
on its mean invested assets last year as 
compared with 4.46 in 1904. Its profits 
were $4,136,113 greater in 1905 and its 
expenses $1,326,401 less. 





EQUITABLE QUARTERLY REPORT 





Sharp Reduction in Amount of New Busi- 
ness Is Shown—Morton Does Not Get 
Complete Power 





The quarterly report of the Equitable 
Life of New York for the first three 
months of 1906 as compared with the 


same period of 1905 makes the following 
showing: 











RECEIPTS. 

Premiums— 1906. 1905. 
New business ...... $ 1,158,496 $ 2,541,644 
SED: wxadnccacas 10,964,456 11,312,785 

Total premiums ...$12,122,954 $13,854,429 
Interest and rents... 3,614,135 3,251,246 
Profit and loss....... 23,935 383,897 

Total receipts .....$15,761,024 $17,489,572 

DISBURSEMENTS. 
Death claims, annui- 

ties, matured en- 

dowments, etc. .... $9,311,609 $7,504,968 
Premiums returned in 

dividends .......... 1,677,000 1,700,000 

Total payments to 

policyholders ....$10,988,609 $9,204,968 
Commissions, new and 

old business ....... 1,108,383 1,811,250 

General expenses.... 1,239,122 1,592,706 


_ The report shows a large falling off 
in new business. President Morton of 
the company is given more power than 
he has had, but the board of directors 
decline to give him the complete power 
that Thos. F. Ryan desired. They took 
the ground that this would place him 
in about the same position as the presi- 
dents of the companies before the in- 
vestigation. The new by-laws provide 
for no payments in excess of $10,000, 
made without the consent of the ex- 
ecutive committee, which consists of the 
president, vice-president and thirteen di- 
rectors who are not officers. 

The finance committee is very small, 
consisting of the president and four 
directors. It is supposed that Ryan men 
will compose the finance committee. 

he difference in profit and loss ac- 
counts in 1895 show $383,807, as com- 
pared with $23,935 this year, which di- 
rectors attribute to the fact that the 
Equitable was not allowed to enter syn- 
dicates. The office of fourth vice-presi- 
dent, occupied by W. H. McIntyre, was 
abolished. The disputed attorney’s fees 
have been settled. W. B. Hornblower 
asked for $45,000 and gets $39,000. W. N. 
Olhen claims $50,000 and gets $30,000. 
A. H. Joline contracted for $25,000 and 
gets $22,000. The annual election of 
officers will be held May 30. President 
Morton will no doubt be re-elected, but 
it is a question who will succeed James 

Hyde. 





Policyholders’ Man at Work 

George Scrugham of the Ohio Life 
Policyholders Association has been at 
Toronto and New York. He partici- 
pated in the organization of the Inter- 
national Policyholders committee. He 
says that. there is no doubt that the 
policyholders will control the big com- 
panies after the next election. The 
voting date will be changed from Nov. 
15 to Dec. 18, because of the San Fran- 
cisco fire, as the companies, owing to the 
confusion, will not be able to get a list 
of policyholders there in time required 
by the law recently passed. 

Mr. Scrugham has gone on an ex- 
tensive trip through Kentucky, Tennes- 
see, Georgia, Alabama, Missouri, Indiana 
and Michigan, where he will assist in 


the formation of state associations of 
policyholders. Delaware has been or- 
ganized and Pennsylvania will organize 
soon. 





RESUME INVESTIGATION TO-DAY 





Wisconsin Legislative Committee After 
Two Weeks’ Recess Will Work Daily, 
Except Sunday, Hereafter. 





After an adjournment of two weeks, 
the Wisconsin legislative committee will 
resume its examination of the Northwest- 
ern Mutual Life on Thursday, May Io. 
It is understood there will be no re- 
cesses save on Sunday, until the North- 
western’s investigations shall have been 
completed. 

It is said the committee proposes to 
go into fraternal insurance, but this 
is not certain. It is thought it would 
strike pay dirt at the grass roots if it 
did. 

One of the last questions asked before 
adjournment on April 27 was addressed 
to Mr. Norris, superintendent of agents. 
It was when the committee reassembled 
that he bring with him the old contract 
of D. Murphy, Wisconsin general 
agent. It was a shock to the commu- 
nity to hear of the death of Mr. Murphy, 
which took place on Sunday. Mr. Mur- 
phy’s agency had about $62,000,000 insur- 
ance in force in Wisconsin and $11,000,- 
‘000 in northern Michigan. The annual 
premium collection amounted to about 
$3,000,000. 





Reinsurance Deal Is Off 


The deal whereby the American Mu- 
tual Life of Chicago was to take over 
the Western Life Indemnity of that 
city has been declared off. The West- 
ern Life Indemnity did not turn some of 
its securities into cash, as was required 
in the agreement, and the American Mu- 
tual did not make the necessary deposit 
with the Illinois insurance department. 
It is now announced that both companies 
will continue independently. The Ameri- 
can Mutual has not completed its or- 
ganization. The Western Life Indem- 
nity will continue as an assessment com- 
pany, and already a double assessment 
has been promulgated to pay heavy 
death claims. The mortality of the 
Western Life Indemnity is very heavy 
and it is understood there are upward 
of $100,000 unpaid claims at the present 
time. George M. Moulton, president of 
the company, is now in active charge 
and states that he will try to get the 
insurance department to let him write a 
level premium policy. 





Adjusting Agency Contracts 

Some of the life insurance companies 
are now beginning to prepare to adjust 
their agency contracts according to the 
terms of the new Armstrong law. The 
agency departments of the companies 
will be kept hard at work in this read- 
justing process, as practically every com- 
pany will have to make changes. The 
executives are now dealing with the 
agents, some of whom have very valu- 
able contracts which they hesitate to re- 
linquish. It is stated in some quarters 
that a number of agents are endeavor- 
ing to connect themselves with com- 
panies that are not doing business in 


New York and therefore will not be 
affected by the Armstrong law. It goes 


into effect Jan. 1. 





Will Employ Students 

Under the direction of Dr. W. O. 
Thompson, president of the Ohio State 
University and also president of the new 
Midland Mutual Life of Columbus, a sys- 
tematic effort will be made to employ 
graduate students of the university in 
the sale of the company’s policies. The 
students will be educated by the company 
along the lines of its particular con- 
tracts. 





Pacific Mutual Men in Chicago 
President W. S. Tupper, of the Pacific 
Mutual Life; H. A. Behrens, assistant 





to the president; E. D. Boldman of 





It 


New York, eastern manager, and J, N 
Russell, secretary, are all in Chicago 
holding a conference and meeting some 
of the western men. ‘the home offic 
of the company will be located for some 
time at Los Angeles. The company had 
all its supplies burned up and has had 
to get a new set printed. Its vaults are 
all intact, but have not been opened. 





Write Non-Participating Only 
The Commercial Life of Indianapolis, 


Which is being organized by A. J 
Heliker, former president of the Central 
Union & Life, and others, will write 


non-participating insurance only. ‘The 
company has organized the Indiana Un 
derwriters Agency, with a capital stock 
of $200,000, which will have an inclusive 
contract for the state of Indiana. The 
stock in the agency company is being 
sold in connection with policies in the 
life company. 





MINNESOTA MUTUAL EXAMINED 


Report of Commissioner O’Brien Shows the 
Company Has Taken Steps to 
Reduce Its Expense Items 


Commissioner O’Brien of Minnesota 
has just completed a searching investi 
gation and examination into the affairs 
of the Minnesota Mutual Life Insurance 
Company of St. Paul, and the following 
letter, which is quoted in part, states 
briefly the situation: 

The company had total paid-for insur 
ance in force amounting to $23,891,747; that 
its total income during the year 1905 was 
$893,129.45; its total payments to policy- 
holders during the same time were $390,- 
129; while its total expenditures during tat 
year amounted to $788,820.12, and that it is 
now possessed of a surplus amounting to 
$109,631.01—a decrease in the surplus dur 
ing the past year of $91,832.90. 

During the year 1905 the company geined 
$4,219.069 of paid-for insurance in force, 
and wrote during said year $7,779,610 of 
new paid-for insurance. The ratio of ex- 
pense for new business or, in other words, 
the cost of new business, to premiums upon 
new business, during 1905, was $1.14%. 
The ratio of expenses to total income was 
43.9 percent, and to total premium receipts 
for that year 48.28 percent. 

In determining whether or not the ex- 
penses of this company have been justified 
it is but fair to take into consideration the 
reculiar conditions surrounding the com- 
pany. The hecessary change by the com- 
pany from the assessment and stipulated 
premium plans to the old-line level pre- 
mium line involved, as was inevitable, con- 
siderable litigation and many other unusual 
outlays. The competition of older and 
larger companies was exceedingly keen, 
and what has been described as the race 
for business, which has been going on all 
over the country for the past few years, 
has led to many extravagances for the 
purpose of attaining the desired end, to 
wit: A large volume of business. 

Most, if not all, of the first class of ex- 
penses terminated prior to the year 1905, 
and while I realize the necessity for ob- 
taining a reasonable amount of new busi- 
ness each year, it must be apparent that 
such new business is only desirable if it 
is procured at a reasonable cost. In my 
opinion the expenses of this company, and 
particularly the expenses incurred in ob- 
taining new business, have been excessive. 
The management of the company has, I be 
lieve, recognized the fact, for, as shown by 
the report, considerable economics have al- 
ready been introduced, and I am assured 
by your officers that greater economy will 
be shown in the cost of acquiring future 
business. 

The tables in the within report indicate 
that the mortality experience of this com- 
pany is favorable, a condition largely se- 
cured by the acquisition of a large amount 
of new business. Its investments are en- 
tirely secure, and with the company abso- 
lutely solvent, economical management is 
the only thing necessary to secure success. 

The assets are $2,045,308, liabiilties 
$1,871,158, surplus $100,631, income $893,- 
129, disbursements $783,820. 

The records show that in all cases where 
the proofs of death were satisfactory the 
company has paid its losses promptly, and 
in very few cases has it even taken ad- 
vantage of the time stipuiated for payment 
in the policy. 

The growth of the company has been of 
un entirely satisfactory nature. Interest 
receipts and total income have shown an 
increase since 1902. A part of the surplus 
has been used in credits to old policyhold- 
ers and a part in the acquisition of new 
business. It ig admitted that new busi- 
ners was necessary to maintain a satisfac- 
tory condition of the company by reducing 
the mortality rate and providing funds for 
expenses. We believe, however, that ex- 
penses have been rather too large. In this 
connection we may add that the home of- 
fice and expenses of the company have 
been reduced during 1906. The reductions 
already effected amount to $21,849 per 
annum, and on May 1, 1906, we were as- 
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sured that a further reduction 


of $6,060 

will be made in field expenses, also that 

reductions will be made in many other ex- 
penses, such as advertising. 

Officers’ Salaries 

1905 1906. 

NL br bedsenedensceaes $10,000 $8,000 

Vice-president ............. 6,000 4,800 

te seb ae cece cnweeas 4,000 3,200 

 .ne ec unheeseeses ous 2,500 2,500 

Medical director ........... 3,500 3,500 

Trustees, each ........-++-: 600 600 


While the company has not attempted to 
abrogate its existing contracts with agents, 
it has reduced the commission on new 
forms of policies so that the maximum on 
these policies is 15 percent below the max!- 
mum on old policy forms. The need is ap- 
parent in this company, as in many others, 
of a method by which policyholders take a 
more direct part in the annual meetings. 


AMONG FRATERNAL SOCIETIES 





Michigan Department Finds Considerable 
to Criticize in the Management of the 
Court of Honor 





The Michigan insurance department has 
recently examined the supreme lodge of 
the Court of Honor and found some 
things to criticize. The examiners report 
that the supreme directors entered into a 
contract to purchase all securities through 
the firm of Hood & Co., with which one 
of the former directors is connected. 
They found that the market value of 
many bonds purchased in 1905 was below 
the book value and that the directors had 
done an apparently unnecessarily large 
amount of investigating claims and had 
not itemized their expense accounts so 
that they could be checked up. 


The higher rates for A. O. U. W. mem- 
bers in Indiana are now in effect. The 


rates are about the same as adopted in 
New York. For age 70 and over the In- 
diana rate is $9.90. 





GOOD MEETING AT CLEVELAND 


W. G. Wilson Talks on San Francisco 
and Mr. King Discusses Salesmanship 
in Life tnsurance 








Perhaps the most interesting monthly 
meeting ever held by the Cleveland Asso- 
ciation of Life Underwriters took place 
at the Colonial Hotel last Friday noon. 
W. G. Wilson, manager of the accident 
department of the A®tna at Cleveland, 
gave a most vivid description of the 
earthquake and fire at San_ Francisco. 
Mr. Wilson was there when the catastro- 
phe took place, and, like all the others, 
had a hard time in getting out of the 
burning city. 

Mr. King, of the Sheldon School of 
Salesmanship, also addressed the meeting 
on the manner of selling insurance. His 
address was considered of much impor- 
tance, as it brought out many points that 
most agents have not given serious at- 
tention. Mr. King also pointed out many 
of the mistakes that life salesmen make 
and showed why they are mistakes. It 
is possible that a number of the agents 
will take the course in the school for 
what it has to offer them. 





LIFE APPOINTMENTS. 
Ohio. 

American Assurance—W. T. Groom, Cir- 
cleville; W. C. Heines, Columbus. : 

Bankers, Ia.—S. H. Calisch, Toledo; C. J. 
Lasbury, Cleveland. 

Canada—J. H. Jones, Dayton. 

Equitable, la.—Rey Liston, Otway. 

Mass. Mutual—Koller & Jones, Kenton. 

Mutual Benefit—Lippman Liebman, Ham- 
jlton: W. IH. MeGervey, Zenin; E. R. Cain, 
Ironton; Col. 8. Tschappat, Clarington; 
S. T. Price, Paulding; J. T. Miller, Ports- 
mouth. . 

New York-—C. H. Duncan, Urbana. 

Penn. Mutual—Mrs. I. A. Cadwell, Mont- 


pelier. 
Security Mut.—H. S. Bundy, Stryker. 
Travelers—W. H. Kastman, Oak Harbor; 
L. A. Leever, South Charleston; W. L. 


Stark, Clyde; F. J. Truesdell, Conneaut. 
United States--W. J. Smith, Columbus. 
Union Mutual—Ralph Shier, Cleveland; 


Cc. A. Van Deusen, Hinckley. 
Wisconsin 
Vina ir W. Kiefer, Portage: a 
Terry, Asland 
Bankers, Ia.—W. A. Martell, Barron; J. 
Bloomfield, Milwaukee; A. W. Dickerson, Mil- 
waukee. 


National, U.,S. AEdward Pfister, She- 


boygan; C. W. Fleming, De Pere; C. A. Hans- 
com, Lronwood, Mich. 

Travelers—Oscar Binzer, Wausau. 

Union Central Pr. Schenian, Mani- 
tewor, 





Bankers, Ia.—J. J. Hardy and Charles 
Kayser, Milwaukee. 

olumb. Nat’l—W. J. Wandrey, Milwaukee. 

New York—F. J. Brennan, Fond du Lac. 

Pacific Mut.—W. J. Wolf, Waukesha; E. 
W. Jones, Oshkosh. 

Penn. Mut.—A. J. Endress, Manitowoc. 

Travelers—A. C. Hoene, Marshfield. 

Union Central—R. H. Stripe, Waukegan, 


ll. 
Union Mut.—F, J. Hopkins, Antigo. 
West Virginia 

Columbian Nat’l—Elmer Bennett, Park- 
ersburg. 

New York—cC. F. Hinman, Morgantown; 
E. B. Carskadon, Clarksburg; O. A. Ash- 
burn, West Union; J. M. Beale, Guyan- 
dotte; E. E. Enrigh, Richmond. 

N. W. Mutual—A. A. Ashworth, William- 
son; R. G. Hall, Spencer; R. A. Poffenbar- 
ger, Charleston; R. E. Tolbert, Beckley; 
L. H. Perkins, Princeton. 

Prov. Savings—A. J. Wilkinson, Parkers- 
burg. 

Reliance—O. O. Anderson, Moundsville; 
G. T. Rice and S. L. Brown, Wheeling. 

Minnesota. 


Central, Ia.—E. E. Westrum, Glenville. 
Germania—J. C. Meyers, Alexandria. 
New York—P. J. McManus. Eveleth. 
Phcenix Mut.—Albert Smalley, Pipestone. 
Security Mut.—O. H. Aygarn, Halsted. 
Travelers—Andrew Helgeson, Litchfield. 
Union Central—Alice Bishop, Minneap- 
olis; P. E. Sandlie, Rushford. 
Central, Ia.—S. F. Spitz, Minneapolis. 
Equitable—M. P. Holmes, Alden. 
Mutual Benefit—George Pfefferkorn, St. 
Charles. 
New York—A. E. Bourquin, Minneapolis. 
Prov. Savings—J. A. Blond, Minneapolis. 
Security Mut.—G. F. Gross, Red Wing. 
State Mut., Mass.—S. D. Fliehr, Duluth. 
Travelers—John Radcliffe, St. Paul. 


Missouri 

Aitna—T. O. Kite, Rayville; R. S. Fry, 
St. Joseph; T. C. Peek, St. Louis; R, A. 
Roseberry, Peoria, Ill.; L. H. Barnes, Joplin; 
J. L. Watterson, Tarkio; H. Brown, 
Odessa. 

Bankers, Ia.—J. L. Green, Lebanon. 

Colum. Nat’l—Hugh Anderson, 
City; R. C. Ewall, Kansas City. 

Conn. Mut.—D. R. Forgan, St. Joseph. 

Fidelity Mut.—J. H. Robinson, Kansas 


City. 

Hlartford—w. T. Jackson, St. Louis. 

Illinois—J. W. Hight and J. A. Van Vech- 
ten, Kansas City; 8S. H. Ware, Salem. 

John Hancock—T. F. Wallace, Republic. 

Knights Templars & Masonic Mut. 
Assn.—J. D,. Luther, Clayton, 

Merchants, Ia.—D. W. Curtis, Fairplay. 

Mo. State—J. C. Irvin, Kansas City. 

Mass. Mutual—Phillips & Montgomery, 
Marshall; F. B. McCurry, Salisbury. 

Mutual Benefit—E. N. Meador, Cassville: 
L. T. Sherrill, Naylor. 

National, Vt.—E. R. Parker, Pleasant Hill. 

New York—T. D. Parr, Hamilton; M. C. 
os. Parkville; W. H. Scarbrough, Spring- 

eld. 

Phenix Mut.—C. A. Turner, W. A. Meyers 
and F. B. Miller, St. Louis; B. F. Culbert- 
son, Rolla; R. P. Montgomery, Essex; C. D. 
Mitchell, East Prairie; T. L. Mapes, Lad- 
donia, 

Provident L. & T.—C. J. Burde, St. Louis. 

Security T. & L.—W. R. Baker, Callao; 
J. W. Martin, Martinsburg. 

Travelers—H. L. Redford, Calhoun. 

/Etna—F. W. Browning, St. Louis. 

Columb. Nat’l—J. F. Jackson, Higgins- 
ville; I. H. Noyes, Higginsville. 

Germania—J. H. Theobold, St. Louis. 

Illinois—B. B. Canterbury, Butler; Nel- 
son Trimble, Kansas City. 

Nat'l Life & Acci.—L. Langolf, St. Louis. 
Prudential—Cc. E. Baker, Mountain 
Grove; J. A. Mahery, Montgomery City; 
T. B. Ruffin, Richland. 
Security Mut.—C. C. Boner, Pattonsburg. 
State Mut.—Walter Kemper, _ * 
Schwarzkopf and W. J. Vouwie, St. Louis. 
United States—I. W. King, Kansas City. 
Michigan. 

‘Wtna—Henry Bull, Grand Rapids. 

Bankers, Ia.—D. May, Detroit; E. L. 
Humphrey, Palmyra. 

Home—J. E. Bradley, Grayling. 
—— Hancock—Jas. Van Wagoner, 
tlac. 

Knt. Temp. & Masonic Mut. Aid, 0.—J. F. 
Waite, Grand Rapids. 

Mass. Mut.—S. C. Olmsted, Detroit; E. P. 
Monroe, Grand Saline. 

Merchants, Ia.—W. J. Lourim, Ann Arbor: 
Wm. Ross, Kingston. 

Mutual Benefit—J. L. McIntosh, Boyne. 

National, Ia.—E. T°. Shankwiler, Detroit; 
P. H. Pope, Jackson: H. L. Pardee, Jackson. 

New York—Jas. Mutart, Manistique. 


Kansas 


Aid 


Pon- 








Phenix Mut.—J. J. Brown, C. A. Gough 
and W. O. Lee, Detroit; J. P. Higgins, 
Dowagiac. . 

Security T. & L.—J. W. Strickland, De- 
troit. 

Indiana. 


Etna—K. L. Adams, Letts; J. C. Travis, 
Laporte; W. H. Henry, Madison; H. C. 
Pfleger, Ft. Wayne; Albert Smith and R. 
Van Wie, Indianapolis; Chapman, 
Rensselaer; E. T. Fristoe, Sheridan; J. A. 
Ketring, Chesterton; J. M. Raush, Warren. 


Equitable, la.—Emile Dupaquier, New 
Albany. 
J ay ay Anna Masters, Anderson; 


Dart, South Bend; H. W. Brown, 
Ft. Wayne. 

Mass. Mut.—J. W. Brown, South Bend. 

Mutual Benefit—Peter Metford, Le- 
banon. 

National, U. S. A.—A. J. Didde & Son, 
Indianapolis; Finley, Pell & Finley, Brazil; 
PD. W. McClain, Russellville; B. F. Carter, 
Logansport. 
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National, Vt.—C. J. Lang, Lawrence- 
burg; Dan’l Reutepohler, Huntingburg. 

New England Mut.—A. M. Weil & Bro. 
Co., J. J. Chandler and G. B. Green, 
Evansville. 

New York—A. V. Penny, Graysville; 


Oo. K. Brown, Newton. 
Penn Mut.—O. E. Cassady, Indianapolis. 
Union Central—J. W. M. Cunningham. 


Union Mutual—E. J. Mendenhall, Farm- 
land. 
Illinois. 
#Ztna—F. E. Potter, Chicago; F. M. 


Smith, Dixon. 
Bankers, Ia.—Ernest B. Cook, Chicago. 
Berkhire—John J. Price, Indianapolis, 


Ind. 

Columbian Nat’l—Earl H. Joice, Robert 
J. Jeffs, Rena Stillwell and A. P. Huston, 
Chicago; L. B. Messler, Jacksonville. 

Equitable, N. Y.—J. A. Chelman, Galva; 
J. F. Gay, Belvidere; H. I. Prouty, Keiths- 
burg; Edwin A. Neiberger, Chicago. 

Home—George Hanlin, Shawneetown. 

John Hancock—Ole A. Aanensen, Chi- 
cago. 

Merchants, Ia.—Oscar Hughes, Windsor; 
J. F. Smith, Sorento; J. H. Davidson, Gib- 
son City; Sehaaf, La Salle; J. C. 
Terhume, Evanston; Frank Downs, Rock 
Island; L. S. Matherby, Vandalia; G. P. 
McQuillan, Collinsville; Fred Pauly, High- 


land. 

New York—Jno. W. King, Springfield; 
J. Wuerz Jr., St. Louis, 0.; Helena E. 
Tanner, Stonefort; G. T. Sherbine, Col- 
chester. 

Provident L. & T.—Hugo  Bremser, 
Waterloo. 


: — Savings—T. P. Eggmann, East St. 
souis. 

Security T. & L.—Chester T. Hart, May- 
wood; R. S. Fidler, Aurora. 

Travelers—J. I.. Barber, Decatur; W. S. 
Perry, Pontiac; I. R. Sanford, Tuscola. 





Organize an Agency Company 

The United States Annuity & Life of 
Chicago has organized the United States 
Operating Company with an authorized 
capital of $1,000,000, and has made a con- 
tract with the Operating Company to han- 
dle the agency work of the life company. 
It is now engaged in selling stock of the 
Operating Company, but does not predi- 
cate a sale on the purchase of insurance. 
Investors take stock of the Operating 
Company purely as an investment, but it 
is expected that they will assist the 


agents of the life company in securing 
business. 





May Scale Some Policies 


It is probable that the Wisconsin Life 
will scale 


some of its early policies 
which are written on the assessment 
plan. When the legislative committee 


investigated that company, Actuary Vaile 
declared that these policies imperiled the 
future of the company, unless action was 
taken to increase the reserve or reduce 
the face of the policies. A meeting of 
policyholders has been called to con- 
sider the matter. 





Life Agents Hard to Get 


Indiana managers of life insurance 
companies, particularly the home com- 
panies, say the question of getting agents 
is getting to be a ponderous one. The 
younger concerns, which have not bar- 
rels of money in their cellars, are handi- 
capped by the apparent scarcity of agent 
material. One of the managers says that 
as a rule men who would make good life 
insurance agents have got good jobs at 
some other business and it takes more 
money than many insurance companies 
can afford to give, if they have it, to 
draw these men away from the present 
good things they have in hand. 


LIFE NOTES 


The Ohio insurance department is mak- 
ing its annual examination of the Union 
Central Life. 

Edwurd Morris, son of Secretary John 
E. Morris, of the Travelers, has been 
elected assistant actuary of the com- 
pany. 

H. E. Walker, associate manager of the 
Columbian National at San Francisco, be- 
comes supervisor of the company in that 
field. 

The 
Chart 
George 
York. 

Norris Sutherland, formerly eastern 
agency manager of the Union Central, is 
now head of the revision department of 
the Mutual Life. 


An agent by the name of Sweeney has 
been writing special contracts for the 
Reserve Loan Life of Indianapolis in Cin- 
einnati and vicinity and having the appli- 
ecants examined in Kentucky or Indiana, 
where special contracts are not pro- 


New York Insurance Journal’s Life 
for 1996 has heen published by St. 
Kempson, 191 Broadway, New 





hibited by law. The company repudiates 
Sweeney’s operations. 

James L. Howard, Jr., has been ap- 
pointed assistant secretary of the life 
department of the Travelers. 


Vice-President J. B. Lunger is in Chi- 
cago this week conferring with a number 
of the general agents of the Travelers. He 
will visit other western cities. 


Harry T. Bowers, who has been with 
the Toledo branch office of the New York 
Life, has taken charge of the company’s 
branch office at Saginaw, Mich. 

The American Central Life of Indianap- 
olis has opened a general agency in Cin- 
cinnati, in the Commercial Tribune build- 
ing, with John C. Ferree in charge. 

H. M. Elrode, who has been assistant 
general agent of the Union Central Life 
at Richmond, Ind., becomes special agent 
of the company for the state of Indiarg. 


Following the death of M. KE. Sechryver 
of Polo, Ill., manager of the Union Central 
for a large part of the state, E. A. Fergu- 
son of Chicago has been made Illinois 
manager. 

J. F. Baldwin, for three years in charge 
of the Benton Harbor office of the Pruden- 
tial, has been transferred to South Bend, 
Ind. The Benton Harbor office will be 
closed June 1. 


The Law Reporting Company of New 
York proposes to issue a one-volume ab- 
stract of the testimony before the Arm- 
strong investigating committee, for which 
it will charge $10. 


The Philadelphia Mutual Life has _ se- 
cured a charter for the Philadelphia Life 
Insurance Company and will shortly trans- 
fer from the stipulated premium to the 
legal reserve stock plan. 

The Security Mutual Life of New York 
reports that its assets huve increased over 
$500,000 the last two months, while the 
income largely exceeded that of last year; 
its new business is about the same. 

Cc. B. McFarlane, who succeeded George 
F. Whitlock as manager at Cincinnati for 
the Prudential, has resigned and has re- 
turned to Chicago, where he will continue 
to be connected with the company. 

The Indiana Life Endowment Company 
of Evansville is the latest assessment con- 
cern in that state. One of its plans is to 
pay claims in installments, all payments 
to cease, however, if the beneficiary 
marry. 

The Inter-State Life of Indiana has can- 
celed the general agency contract of 
Manager John E. Finney of St. Louis, and 
canceled the licenses of agents appointed 
by Mr. Finney. The reason for the retire- 
ment of Mr. Finney as manager for the 
company is not given. 

M. W. Denton has been found guilty of 
forgery, while in the employ of the A¢tna 
Life at Muskegon, and was sentenced to 
spend not less that five years, nor more 
than fourteen, in the Marquette prison. 
Denton was charged with entering a note 
for $336.80, with two false signatures. 

Ed. L. Williams of Louisville has been 
appointed manager of several southern 
states including Kentucky by the Chicago 
Life. The Chicago Life is preparing to 
enter Kentucky immediately. Mr. Wil- 
liams has been with the Citizens Life of 
Kentucky for some time and has been one 
of the star producers. 


The damage suit of Miss Kathryn Bresn- 
ham of St. Louis against the Prudential 
went to trial last week in St. Lovis. Miss 
Bresnham was formerly cashier of one of 
the Prudential’s industrial offices in that 
city. She was charged with embezzlement, 
tried and acquitted, the evidence going to 
show that amounts alleged to have been 
taken by her had been paid cut on order 
of the superintendent. 


Charles N. Pinkney has been appointed 
manager of agencies for the recently or- 
ganized Buffalo Life of Buffalo, N. Y. 
The company is licensed in New Jersey, 
Tennessee, North Carolina and Illinois in 
addition to its home state, and will shortly 
apply for entrance to other western and 
southern commonwealths. Geo. K. Staples 
of Nashville will represent the company 
in Tennessee and North Carolina. 


S. E. Hege, manager for the National 
Life, U. S. A., in Colorado, has been 
transferred to eastern Washington as man- 
ager, with headquarters in Spokane. The 
states of Colorado, Nebraska and Iowa 
have been grouped as the central depart- 
ment, with Van B. Lady superintendent 
of agencies, with headquarters in Omaha, 
and J. M. Campbell inspector of agencies, 
with headquarters in Des Moines. 





PSYCHOLOGY OF SOLICITING. 


This book, by John I. Harden, ap- 
plies mental laws to the art of can- 
vassing, giving the solicitor practical 
directions for using his mental powers 
most effectively toward securing appli- 
cations. As a mechanic must under- 
stand his tools, so should the solicitor 
understand his resources. 

A practical book for practical men. 

Handsomely bound in _ flexible 
leather. Price, $1. The Western. Un- 
derwriter Company, 145 LaSalle street, 
Chicago. 
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AMONG CASUALTY AGENTS. 
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IN AMERICAN CREDIT 





Ww. J. Morphy of Chicago Retires and His 
Big Field Is Divided—New 
Offices Opened 


The contract of W. J. Morphy of 
Chicago as manager of the American 
Credit-Indemnity Company for the 
northwest and Pacific coast having ex- 
pired on May 1, the company has taken 
charge of the Chicago office, R. B. Heed, 
assistant to the secretary, being placed 
in control. Mr. Morphy has very exten- 
sive mining interests which require most 
of his time. His son-in-law, C. 
Sharp, who assisted him in the manage- 
ment of the American Credit-Indemni- 
ty’s business, has also left the company 
and will be associated with him in his 
mining business. rts 

Mr. Morphy controlled a territory in- 
cluding practically all the country west 
of Chicago, north of the Iowa-Missouri 
state line and including all of the Pacific 
coast. This field is now broken up and 
state agents at various points are report- 
ing at the home office instead of to Chi- 
cago. The company is appointing agents 
at various important points, retaining 
at some the men Mr. Morphy had in 
charge and tranferring other trained men 
to other points. When the field is finally 
organized it is proposed to have offices 
at Minneapolis, St. Paul, Omaha, Den- 
ver, Salt Lake City, Seattle, Portland, 
San Francisco and Los Angeles. 

While Mr. Heed is in charge of the 
Chicago office temporarily, he may keep 
the position permanently. That point is 
not yet decided. 

Mr. Morphy has been a power in the 
American Credit-Indemnity, having taken 
control of the big field he has just left 
a number of years ago, after a long ex- 
perience as manager of the Equitable 
Life at Seattle. 





March Embezzlements. 


Press notices and dispatches, as pub- 
lished in the Fidelity & Casualty Bul- 
letin for the month of March, 1906, indi- 
cate defalcations as follows: 


BE co cece leenas neste naewb dane $ 93,000 
Benevolent societies and _insti- 
SEED Sccdtccseensas siesesiccanene ,102 


Building and loan and other asso- 





SED: sxdtepess senctaeseekaseewves 20,000 
NE er nen 23,300 
Firms and corporations............. 94,752 
Insurance companies ..........+.++. 12,779 
DEE AkSddieeteus Sedeakaevewns 25,044 
PEOENOOES occ ccvcsicsvssvsss 42,068 

WE “ccdemimiaaas)cbdueth out amonee $314,045 

Federal Casualty’s Plans 


The organization of the Federal Cas- 
ualty Company of Detroit, with $100,000 
capital, to take over the sick benefit and 
accident business of the American Relief 
Society of Bay City, as announced in last 
week’s issue, makes the fourth reorgani- 
zation on a stock basis of this class of 
companies in Michigan. The United 
States Health & Accident was the first, 
and has been followed by the National 
Casualty, Phoenix Preferred and now the 
Vederal. All the companies are meeting 
with success. A. D. Bailey, vice-president 
of the Federal, was the secretary of the 
American Relief, and Peter Patterson, the 
Federal Casualty’s secretary, was for- 
merly vice-president of the National Cas- 
ualty of Detroit. Mr. Patterson is one 
of the best-experienced men in the 
monthly payment business, and is enthusi- 
astic over the future of the system. 

The Federal will extend its business to 
nearby and eastern states as rapidly as 
possible. 





When Is a Tornado Not a Tornado? 

The United States court of appeals at 
St. Paul will soon take up the case 
brought against the Maryland Casualty 
by a large wholesale dry goods concern, 
which was damaged by the tornado that 
swept over the city in August, 1904. 
The Maryland Casualty had a sprinkler 
leakage policy on the dry goods store, 
but there is a clause in the policy ex- 








empting it from loss in case the sprink- 
ler equipment is damaged by a tornado. 
The lower court decided in favor of the 
assured, Finch, Young, McConville & 
Co., the judgment being $26,225. The 
issue over the case is whether the storm 
which struck St. Paul was a tornado. 
The court ruled that a tornado is in a 
form of a twister, while this storm was 
a straight windstorm and therefore held 
the company liable. 





Motor Laws of States 

The Standard Accident has issued a 
neat pamphlet in pocket form giving a 
summary of the motor car laws of all 
the states, arranged in tabular form un- 
der the heads of registration, fees, num- 
bers, lamps, what non-residents must do, 
speeds and penalties. Automobilists may 
secure it at the offices of agents of the 
liability department of the company. 





Hazard of Plumbers’ Bonds 


A surety man who was speaking of 
the bond rate war on plumbers’ licenses, 
said: “We have refused to write these 
bonds at $10. There is too great a haz- 
ard, because some plumbers are _ not 
careful in complying with the city ordi- 
nances. There is a certain amount of 
liability on part of the surety in case 
a person is injured by falling into a 
drain which is not barricaded or has no 
signal lights around it. We often find 
negligent plumbers who expose their 
surety to great risk.” 





CASUALTY APPOINTMENTS 


Ohio 
7Etna Indemnity—C. E. Lewis, Columbus; 
H. L. Stewart, Norwalk. 
Central Acci.—J. R. Keys, Martins Ferry. 
Great Eastern Cas.—S. C. Woodward, 
Wauseon. 
Hartford, S. B.—P. S. Latchaw, Findlay. 
New Amsterdam Cas.—Deegan & Wise, 
Bellaire; W. H. Blakeley, Bainbridge. 
N. Y. Plate Glass.—J. L. Goodrich, Well- 


on. 
North Amer. Acci.—J. F. Makin, Colum- 


us. 

Phila. Cas.—J. P. Lazear, Barnesville; 
W. S. McLain, East Liverpool; A. G. Her- 
zog, Bellaire. 

U. 8S. Fid. & Guar.—c. S. 
Hamilton. 

United Surety—P. R. Blake, East Liver- 
pool; G. W. Reed, Uhrichsville. 


Indiana 


Great Eastern Cas.—W. H. Bainbridge, 
Lawrenceburg. 


Bosch & Co., 


Minnesota. 

Fid. & Cas.—C. H. Graves and D. C. F. 
Niles, Duluth. ght 

North Amer. Acci.—A. G. Miller, Minne- 
apolis. 

Central Life Assurance Society—S. 
Spitz, Minneapolis. 

Michigan 

Aitna Indemnity—Van Orden Bros., Hough- 
ton; W. C. Brown, Lansing. 

Cas. Co. of Amer.—H. H. Wykom, Grand 
Rapids; Baker & Flint, Lansing. 
, —_— Protective—S. B. Rathbun, Char- 
otte. 

Generel Acci., Scot.—C. D. Sorensen, Jack- 
ey N. L. Martin, Sault Ste. Marie. 
met. 

Mich. Benevolent—E. R. Potter, Remus. 

New Amsterdam Cas.—Mary Eplett, Calu- 

North Amer. Acci—F. M. Ackerman, 
Lansing. 

Travelers—De Witt C. Gage, Detroit. 

Title Guar. & Surety—H. H. Cobb, Cheboy- 
gan; D. E. Slawson, Thompsonville. 

Uv Fi French, 


F. 


. Be d. & Guar., Md.—G. G. 
West Branch. 
Illinois 


Central Acci.—Frank Snedaker, Mt. Ver- 
nee: George and F. G. Rauschkolb, Belle- 
ville. 

Fid. & Cas.—O. A. Hogland, Rockford. 
Illinois Surety—H. C. Coen, Olney. 
Ind. & O. Live Stock—Tollo Frank, Au- 


gusta. 
Metropolitan Surety—T. W. Smun, Ot- 
tawa; F. H. Kelly, Rock Island; D. W. 
3urroughs, East St. Louis; J. A. Flanigan 
and H. A. Scott, Champaign: J. H. Holmes, 
Galesburg; W. S. erry, Pontiac; T. S. 
Jack, Decatur; Miller & Shreve, Blooming- 
ton; Ezra: Tobias, Peoria; H. E. Spence, 
Monmouth; C. W. Armstrong, Quincy; Le 
Roy F. Wood, Litchfield; M. C. Hook, 
Jacksonville. 

Pheenix Preferred Acci.—O. Shideler, Ot- 
tawa. 

Title Guar. & Surety—W. C. Voss, Gene- 
seo; Ward Reid, Greenville. 

Travelers—C. L. Miller, Monmouth; E. D. 


Siehman, Bloomington; A. S. Rund, Chi- 
cago; W. E. Jacobs, Nashville, Tenn.; C. T. 
Hanson, Chicago; A. F. Speckman, La 
Grange. 


. U. 8. Health & Acci.—C. J. Scott, Can- 

on. 
Etna Indem.—Edwin Amass, Brighton. 
7Etna Life—R. P. Jones, Galatin. 
Central <Acci.—H. S§. 


L Browne, 
ville. 


Green- 














OY UNITED ACENCY COMPANY 
GENERAL AGENTS 


907 Association Bidg., CHICAGO, ILL. 





First Old Line Stock Accident Co. 
Incorporated in Illinois 


Accident and Health 


Special Agents, Sub Agents, Local Agents 


NORTH 
AMERICAN 
ACCIDENT 


INSURANCE €0/ 
CHICAGO 


r 








Write to A. E. FORREST, Sec’y 
217 La Salle St., CHICAGO 


For state or general agency terms. $1,800 to $6,000 Ree ed paid 
to producers. EXCLUSIVE TERRITORY GIVEN. 








WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 


L. A. WATRES, President. EDWIN GOTT, 3d Vice-President. 


D. A. ATHERTON, Secretary. 
CAPITAL AND SURPLUS OVER $1,000,000.00 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 
For Agency Contracts and Territory Address JOHN R. SCOTT, Supt. of Agencies, Scranton, Pa. 








CHARLES SYKES 
Noel Block, Nashville, Tenn. 
MANAGER FOR THE STATE OF TENNESSEE 


FEDERAL UNION SURETY COMPANY 


of Indianepolis, Indiana 


AGENTS WANTED THROUGHOUT THE STATE 
Paid up capital : : : : : : 


$300,000.00 

Stockholders’ Liability 800,000.00 
Reserve and surplus : : 166,881 62 
Total resources $766,851.69 














Ve want-to heave 


from the Insurance Agent who feels 
that his last year’s business was not so good 
as it should have been. If you feel that a 
contract with a Casualty Company that 
takes a personal interest in securing the 
fullest development of each agent's territory 
and that works with him to this end, would be 
of advantage to you—if you feel that you would 
like to work with, not for, a company, it will 
IV pay you to correspond with 


Che Peunsylhania Casualty Co. 
CASH CAPITAL $300,000.00 
M. G. NICHOLS, THIRD VICE-PRESIDENT, 
SCRANTON, PA. 


Hwa Pe tars? Ree ee 
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ellen he Le 
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An OS: Pe. ee Pe ot 


General Acci., Scot.—W. F. Edel, Spring- Travelers—J. L. Barber, Decatur; Alfred 
field. L. 


Goodman and Harry R. Jackson, Chi 

General Acci., Pa.—E. F. Scoit, Belle-| cago; W. S. Perry, Pontiac; I. R. Sanford, 
ville. Tuscola; Martin S. Troutman, Chicago. 

Great Eastern Cas.—C. C. Claypool, U._S. Fid. & Guar.—Wm. Nylde, Green- 
Bowling Green; A. G. Holmes, Glasgow| UP; B. H. Durfee, Decatur 
Junction; G. M. Tuch, Bowling Green. Missouri 

Illinois Surety—W. E. Lewiss, Spring- _Rauters Surety—R. E. Hayslett, Kansas 
field. City. 

New Amsterdam Cas.—W. S. Mason and Continental Cas.—Roy Johnson, Kansas 
J. R. Smart, Evanston. 


City: J. S. Butrum, East Prairie. 








Ocean Acci.—G. H. Brown, Chicago. Frid. & Cas.—F, A. Massie, Glasgow; BE. T. 
Phila. Cas.—T. S. Steers, Mound City;| Rippstein, Herman; M. D. Wilson, Lexing- 
Chas. R. Cowine and Ben Myres, Lincoln.| ton; 8S. F. Trammel, Salisbury; R. 8. Mar- 
Standard Acci.—C. W. Hamond, Joliet;| tin, Troy; Clements & La Talle, Dexter; 
. FEF. Bryant, Clinton; C. R. Miller,| Ernest Bacon, Poplar Bluff. 
Charleston; E. W. Ryan, Springfield; Nel- General Acci.—Jerome Kintz, St. Louis 
son J. Bennett, Chicago. Ind. & O. Live Stock—J. G. Reynolds, 
Title Guar. & Surety—G. W. Daiecy,| Slater; J. R. Patterson, Rocky Comfort: 
Hoopestown. Tindle & Ward, Caruthersville; 


W. H. Mark 
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ILLINOIS SURETY COMPANY 


HOMB OFFICE: NEW YORK OFFICE: 
184La Salle gs Chicago 513 Hanover Bank Bldg. 

















Offers Excellent Aqsa Conteasts 


in Llinois, New York, Minnesota, Wiscon- 


sin, Ohio, Nebras lowa, Missouri and 
Kentucky. Its bonds insure. Ite rates 
ands ce are satisfactory. 


Correspondence and Applications Solicited 
D. EDWARD MONROE, Supt. of Agencies. 





¥. O. Havenen, Pres. Leg J. Friston, Secy. 
E. L. Davipson, Treas. 


Davip F. Conno.ty, J. H. P. Sirs, 
J.M.Crawrorp, Vice-Presidents. 


Che Empire Casualty Zo. 





Capital Stock $150,000.00 





All forms Accident & Health Insurance. 
Attractive and up-to-date contracts. 


We have desirable territory open to 
good men. 


Liberal commission to agents. 


Address HOME OFFICE, 


Sixth Floor, Union Trust Bldg., 
Les J. Fristoe, Secy. Parkersburg, W. Va, 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 


CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 

Good Contracts in Good Territory to Good Men. 
Producers address 


H. G. B. ALEXANDER 
President and General Manager 


1208 Michigan Ave., Chicago, Iil. 





Se en 


a EE TERE Sr 





L Oo ndon Guarantee 


and A ccident Co.., Ltd. 


OF LONDON, ENGLAND 





Head Office 


Chicago 











Liability, Accident and Credit 
CONKLING, PRICE & WEBB GHARLES L. RAYMOND 


® -» It, Me. & ind. 
it a4 le Street, Chicago Mojestie Bigg. Dek Detrolt 





For a DEFINITE PROMISE to PAY, well de- 
fined, no experiment, and taking no chances that 
technical legal definitions of what constitutes an 
accident will used to defeat claims, BUY 
YOUR INSURANCE in, and SELL the policies of 


‘The Central’ 


Of Pittsburg, Pa. 
Its management will tell you in YES or NO 
answers what it covers and what it does not 
cover. AGENTS WANTED. 


FOR PARTICULARS ADDRESS 


The Central Accident Insurance Company 
PITTSBURG, PA. 





To get results use the 


Want Colama of The Western Underwriter 


iu 





ham & Co., St. Louis; J. L. Elliston, Clinton ; 
H. H. Lohoefener, Aullville; Ferguson & 
Tabb, Kansas City; E. W. Moore, Bunceton. 

North Amer. Acci.—J. A. Campbell, Kansas 


‘ity 

Penne. Cas.—J. E. Montague and C. B. 
Norris, St. Louis. 

U. 8S. Cas.—R. L. — ya » ere 

U. S. Health & Acci.— Ww. Turner, Co- 


lumbia, 

Fid. & Cas.—A. F. Willis, Fayette;, H. F. 
Campbell, Higginsville; S. F. Trammel, 
Salisbury; C. W. Bridges, Slater. 

Ind. Oo. Live Stock—D. B. Cross, 
Lathrop. 


Standard Acci.—G. 


A. Shine and Morris 
Elkan, St. Louis. 


— Surety—J. F. Sothoron, Kansas 
Yity. 
Wisconsin 

8tna Life—L, A. Sprague, Reedsburg. 

Anchor Cas.—Erland Engh, Dallas; Chris 
Monson, Richland Center: P. M. O’Brien, 
Nekoosa; W. W. Collins, La Crosse. 

Assur. Co. of Amer.—F. T. Coon and C. H. 
Palmer, Waukesha; Arthur Grindell, Platte- 


ville. 
Continental Cas.—A. F. Ward, Milwau- 


“General Acci., Seot.—L. E. 
North Amer. 


Allen, Milwau- 
Acci.—C,. L. Nelson, Sturgeon 
M. Minshall, Vi- 
roqua 

Preferred Acci.—A, M. Webb, Fort Atkin- 


Pacific Mutual Life—F. 


so 
"Kime Indemnity—E. C. Alsmeyer, Cottage 
Grove; D. Elmer Smith, Westby; N. H. Nel- 


son, Viroqua. 
Travelers—Oscar Binzer, Wausau; W. R. 
Lynton T. Block, Milwau- 


serene, Kenosha ; 
ee, 

Wisconsin Cas.—S. R. Kerr, Wausau 

Anchor Cas.—J. F. Franklin, Eland; 8. E 
Lindefield, Emerald. 

Atlas Cas.—G. W. La Pointe, Jr., Wilson; 
Cc. L. Stoner, Elk Mound; C. R. Case, Knapp; 
J. A. Gunning, River Falls; G. M. Hartberg, 
Peshtigo; A. J. Schomaker, Marinette. 

-—_ Co. of Amer.—Arthur Grindell, Platte- 
ville 

Hartford S. B.—II. J. Bilert, Oconomowoc ; 
W. O. Kelm and M. J. Downey, Portage. 

London Guarantee—T. H. Phelps, Oconto. 





CASUALTY NOTES 


The North American Accident of Chicago 
has entered Maine. 

Edward W. Briggs has been appointed 
manager of the United Surety at Cleve- 
land. He will have an office in the Cham- 
ber of Commerce building. 

The Commonwealth Casualty Company 
has been licensed to transact business in 
West Virginia. This company writes only 
accident and health policies. 


James E. Carson has succeeded J. H. 
Milles as agent of the Fidelity & Casualty 
at Brookston, Ind., and Charles W. Cun- 
ningham has succeeded C. R. Stephenson 
at Lebanon, Ind. 

The Davis & Hinig Company, general 
agents of the liability department of the 
Empire State Surety at Cleveland, has 
appointed Harvey S. App agent for Akron 
and Summit county. 

Denial is made that the Empire State 
Surety and National Surety will combine. 

The United States Fidelity & Guaranty 
signed the $2,000,000 bond of the receiver 
of the Traders Insurance Company of Chi- 
cago. 

H. M. Coudrey & Co., general agents for 
the United States Fidelity & Guaranty at 
St. Louis, have just signed an additional 
bond for Harry Troll, the public admin- 
istrator in the probate court of St. Louis, 
for $1,000,000. 

It is understood that some of the bur- 
glury companies are writing residence risks 
in the suburbs of Chicago, but in Cook 
county, at rates for such risks outside the 
county. Cook county has higher rates than 
the outside field. 

Maximilian Phelps, who recently re- 
signed his field position with the Empire 
State Surety, has been appointed man- 
ager of the casualty department just or- 
ganized by Clarke & Cortis, 109 William 
street, New York, one of the largest fire 
insurance agencies of the metropolis. Mr. 
Phelps is an expert casualty underwriter. 

The Missouri Casualty Company of 
Salisbury, Mo., is in process of formation. 
The company will transact an assessment 
accident business but its charter permits 
it also to do an assessment life business. 
J. W. Cooper of Salisbury, who is man- 
ager of the United States Protective 
Society, a fraternal society, is the chief 
promoter of the enterprise. 

Judge Hallam of St. Paul, Minn., has 
denied a motion of the plaintiff for a 
new trial in the case in which he directed 
a verdict for the Standard Accident Com- 


pany. Suit has been brought against 
the company on a_ $2,000 policy held by 
Lewis E. Pixley. He was suffering from 


diabetes at the time of his death, but the 
plaintiffs held that the cause of death 
was accidental, by the crushing of his 
thumb. 


The bill brought by Superintendent Vre- 
denburgh of the Illinois insurance depart- 
ment to restrain the Physicians Defense 
Company of Fort Wayne, Ind., from doing 
business in Illinois, has been dismissed 
by the appellate court for want of equity. 
The department contended that the com- 
pany in contracting to defend physicians 
from damages for malpractice was carry- 
ing on an insurance business and sought 
to have it enjoined. 





COUNTING UP FRISCO LIABILITY 


(Continued from Page 4.) 
practically the same resources as first 
contemplated. It is stated that the net 
liability of the company in San Fran- 
cisco is about $800,000. 

North River in Good Shape. 

The North River of New York ren- 
ders a statement as of May 1 showing 
capital $350,000, assets $1,857,170, San 
Francisco losses $325,000, net surplus 
after deducting Frisco losses $558,673. 
The company is in good shape. 





VORYS MAKES STATEMENT 





Executive Committee of Commissioners’ 
Convention May Meet. 





Upon returning from New York, where 
he conferred with insurance commission- 
ers of eastern states regarding the atti- 
tude of the state insurance departments 
toward the fire insurance companies that 
have been hit hard by the San Francisco 
fires, but are making a hard fight to save 
themselves from liquidation. Insurance 
Superintendent Vorys of Ohio said that 
it was the most delicate question he had 
been called upon to deal with since he 
had been at the head of the department. 

“Most of these companies,” said he, 
“are trying hard to get their stockholders 
to stand such assessments as are neces- 
sary to repair their losses. If we step 
in at this critical time with any drastic 
policy it will be almost certain to bring 
such proceedings to a stop and throw the 
companies into the hands of receivers, as 
was the case with the Traders of Chicago 
last Saturday. 

“On the other hand, we do not want 
to permit companies that are gone be- 
yond all question to go on doing business 
in our state, selling insurance that is 
worth nothing. It seems impossible to 
find out the actual condition as to these 
companies. I am persuaded that the com- 
panies do not themselves know where 
they stand. It is a case in which I am 
afraid to give advice.” 

Mr. Vorys was in communication with 
Commissioner Barry of Michigan, chair- 
man of the executive committee of the 
Convention of Insurance Commissioners, 
with a view to having a meeting of that 
committee called at once. 





Liability of German Companies 
In reply to an inquiry from a promi- 
nent local agency in Chicago as to the 
liability of German fire insurance com- 
panies, the Imperial German consul in 
that city wrote as follows: 


I beg to say that in Germany there is 
a difference as to the liability between a 





“stock company,” (“Aktien-Gesellschaft.’’) 
a “company with limited _ liability’ 
(“Gesellschaft mit beschrankter Haftung’’) 
and a Mutual Insurance Company (“Ver- 
ee Gesellschaft auf Gegenseitig- 
eit’’). 

In a stock company only the whole capi- 
tal of the company is liable for the losses; 
in a company with limited liability the 
members are liable for no more than the 
amount of their subscription, notwith- 
standing the amount of the paid capital. 

But in a Mutual Insurance Company the 
insured ones are interested in the profit 
and loss of the corporation proportion- 
ately. That is to say, when there is a 
good year and the corporation gains 25 
percent, every insured person gets back 
25 percent of his annual _ insurance 
premium. In the other case, in bad years 
with heavy losses all insured ones have 
to make good the losses. Therefore the 
members are unlimitedly liable, individu- 
ally in proportion to the total loss. If a 
company has lost 50 percent a year, every 
insured person must increase his annual 
premium by an additional sum of 50 
percent. 

Some Reinsurance Losses. 


The following are net losses of com- 
panies that carry only reinsurance or 
surplus lines: 





CR one tne wae dow ehedabinws $ 2,500 
Buffalo German .........cccccceese 250,000 
Cincinnati Underwriters .......... 40,000 
Colonial, eer re 10,000 
Commonwealth ....ccccce seccccece 39,000 
DeetaWare, DE. .cccccccccsccsscccce ,00 
TOO PERRIOD boc scvcccsecssstecsecces 2,000 
Empire EE ccaniacatavces: ances 40,000 
* Marshail’s ee 70,000 
RE, GUES bcos sas cneceusueseceeee 7,500 
EE Seccedeseces soascodwcesouns 3,000 
a errr 1,000 
PE ND. eicccdsscesresscwnsion 15,500 
0 eS arr ee 11,000 
ED vei ews etsveescsssevede 25,000 
ere err 25,000 
OS Se eee ne 214,625 
BUGOPONGONE, CAM. ciccsccccsccsccac 1,500 
Pe SE ecerticvacsteoessenuse 67,000 
I errr Pree 20,000 
rrr TTC rT Tere 20,000 
London Lloyds (partial)........... 120,000 
kt abner bak tbaviesaaeeee 18,600 
eS rete 125,000 
ON FO rere rT ers 11,000 
Bhs. MONONLS 6. 000es0wsdtcewes 10,260 
National, N. J.........---sseeseeees 15,900 

Yew York & & Boston Lloyds........ 1,000 
2 ae. 50,000 
I Si PINs wealedsdcdiced ceeded esate 2,000 
ES Aa ree nee 30,000 
Ne EE cicesccccsncde€e'ssraees 35,000 
CT ES kvbadseneedeuceseaee 15,000 
EE iehnaks Bewiebn dine dae kwn ieee 700,000 
DN skncdrenwbinn doutadmuewad 200,000 
Pe eS A 4,000 
IS MRR ip ikcbask Abi aehve tance Wi ean 2,500 
Standard, Amsterdam ............. ,500 
NL 1d. 6 rdw at civvwso wk 6 ees 2,250 
a, Seer ree 200 
Stuyvesant .......... 102,000 
Traders, Can. .. 00 
Travelers, Ark. .. ,00 
i i. ae 129,000 
erie o wid paar acbwlalaneieue ,000 
Washington - ibaa kon kas new bdmmBe we 20,000 





David Laurie and George H. Marks of 
the head office of the London Assurance 
arrived in New York by the Baltic on Fri- 
day and passed through Chicago Sunday 
on their way to San Francisco, to ex- 
pedite the settlement and prompt payment 
of the London’s obligations. 





HOME OFFICE FUNDS OF FOREIGN COMPANIES. 


In view of the San Francisco losses, the home office figures of foreign com- 







panies will be of interest. These are of Dec. 31, 1904: 
Net 
Liabilities Cash Surplus 
U. S. Cash Except Including 
Company— Surplus Assets Capital Capital. 

b Aachen & Munich .....+.-.-se-seeeee $ 628,455 $ 6,572,688 $ 4,202,404 $ 2, 370, 284 
Alliance ASSUTANCE ...-seseeeeeeeene 581,936 56,480,050 6,596,6 9,883,435 
Atlas ASBUTANCE ........ccccccccsees 801,632 16,760,785 13,020,085 3,740,700 
Austrian Phoenix ........e--eeeeesees ae dtee 2,541,961 ,045,8 1,496,087 
British America .......cccseccccccccs 496,403 2,119,347 1,079,332 1,040,0 
COE, coccccccccwcscccsoncceneae 67,26 14,865,790 12,515,650 2,350,140 
Commercial Union .....s-seeseceeree 1,570,994 36,430,700 8,301,945 128,755 

c Hamburg-Bremen ......--e+eseseereee 504,268 3,160,095 2,309,315 96,017 
Law Union & Crown.........-.e++e- 576,037 27,022,985 23,973.680 3,049,305 
Liverpool & London & Globe..... 5,262,280 55,251,055 42,917,915 12,333,140 
London & Lancashire....... 1,149,732 12,223,395 6,085,895 6,137,500 
London Assurance . 857,682 22,457,415 14,786,695 7,670,720 

G@ MANGHOBEr ccccccccccccccccccccccces seevces osesheres 

rNew Zealand ......--++++++ A 350,438 3, 914, 420 2,691,865 1,232,555 
North British & Mercantile. . -. 2,939,531 22, 705, 002 6,544,714 16,160,288 
Northern Assurance ......-+e.+eeees 1,365,348 35,325,865 27,390,950 7,934,915 

s North German Fire .......-.--+e++e+5 nsthade 1,121,427 647,434 473,993 
Norwich Union ........-.ssceccesees 891,798 7,620,645 3,460,645 4,160,000 
DEE cco bskenesdwceccaraceeneades 1,069,663 2,406,045 1,530,300 875,745 
Phoenix ASSUTaNCe .....--.--eeeeree 1,295, 270 10,459,115 3,995,320 6,463,795 

e Prussian National ........++-e+seeee 486,017 3,835,772 2,436,767 1,399,005 

p Rhine & Moselle........-+-+++-eeeees 1,578,857 516,486 1,062,371 
Royal Exchange .......-+-+e+-eseers 894,224 26,490,375 19,249,870 7,240,505 
ee oe ae 68,747,990 54,453,135 14,294,855 

bd tch Underwriters .......+.sesse05 4 Capnned een stesceees 
Scottish Union & National........... 3,338,058 27,621,615 24,329,220 3,292,395 
State Fire .....ccccccecceccescecssece 2,602 1,041,565 141,160 00,405 
BEA. GGiedcabacdismsernenake bekadinen naman 873,275 13,837,625 4,067,910 9,769,715 
QBVER crcccccccccccsecccsccsessocccecs araene ey heres bet 1 ta 

Y ee eer rer ne 870,314 21,969,715 18,880,525 3,089,190 
Western Assurance ....-+--+.+e++0-- 782,945 461,077 41,2 1,919,838 


b Also has $1,800,000 subscribed capital. 
ec Also has $1,233,750 subscribed capital. 
d Absorbed by Atlas of London. 
r Statement as of Nov. 30, 1905. 
3s Also has $1,500,000 stockholders’ notes. 


3, 
“e Also has $1,687,500 stockholders’ notes. 


p Also has $900,000 stockholders’ notes. 
; Also has $2,160,000 stockholders’ notes. 
y Also has $1,200,000 stockholders’ notes. 
* Owned by Caledonian. 
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COMPANIES’ RESOURCES AND ESTIMATED LOSSES 


been deducted. The figures are brought 


The following table gives the total 
resources of American companies and 
American funds of foreign companies. 
The loss column gives the net amount 
for each company after reinsurance has 













up to date. 


The black face type in the 


loss column means the figures are official 
from the companies: 


Company— Assets 
Calttornia NESE Ey eer ene ee $ $ ; py tty 
6Firemans Fund .. »208, 
Some. +t Fe ives 1,822,952 

ac. NY @dcdeeserienseknewe . sxesesen: 52 e omen 

t . ee RS errr ne pas 16,815,297 
Agricultural 2960, 
Al ce, Pa 500" 000 1,242,943 
r American, Mass 00,000 96,852 
r American, Pa 500,000 2,971,731 
American, N. 600,000 6,005,357 
Amer. Central 1,000,000 4,191,809 
Atlanta Birm 250,000 651,331 
Austin, Tex. 318,975 541,376 
Brit. Amer., N. Y 200,000 563,034 
Cal.-Amer. 200,000 305,175 

den . 400,000 1,661,770 
Calumet 200,000 618,611 
Citizens, Mo. 200,000 819, 129 
SOMME WOE. os ec eccscccsscees pe een sees 
Com. Union, N. Y 559,256 
enone hikghankaeiaemeavetee dats io 
COMMECHICUt .....ccccccccccccscces 
CL b0s000050050006000000% 16, on om 
Delaware, Pa. ...... 1,875,521 
—— wen 913,282 
err est 
Eauitabie, Bei Benwoae 801,247 
SFire ASSN. ......... ae ec 

oe 3,065,251 
gy vO Se a 14052521 
I ai len in cdakus nah ered am ,835,786 
German Alliance »485,286 
German, Freeport 6,148,738 
German, Peoria ......-... 08,031 
German National ... 1,030,631 
GE. ncvcecense rastattt 
Glens Falls ....... 

Ge Be TIME. cc cccccccvcesccccece — m4 
OEE TRAC EN Rar anenree F 4,350, 
oe, 18,061,927 
PE Mi Cekctkernennen enaseeesie 21, atk wees 

CEE 06-00:5068 ctccscrenseneees 

Ins. Co. of N. A 12,954,990 
r Mercantile........... nOetssuaweye 400,000 754,476 
DEEL. ce 066cpsseccicedsvewseds 400,000 1,087,220 
PEE. BOER, ccccccccsececessvees 00, ,250,543 
DE 6 5.06655565660 0660800600060 00, 856,907 
WUMCIOMAL, Ch. cccccccccccccccccee 1,000,000 7,304,958 
RE on 56556nckonvuctensss 750,000 2'108,221 
WOW TRARIGGMITS 2.0 ccccccccvcedces 000, 000 4,069,141 
 * errr skal 
New Brunswick .......cccccscccce “200,000 298,304 
rNew York Fire........ccccccces 200,000 605,26: 
BE, a cwncavoresstenessenseees 500,000 4,732,286 
Sy Ws BEE sccsccecssnscscccaves 600,000 4,174,274 
PE IRTTIOE, onc cccccccccesessce 200,000 601,73 
DG BENET csccvccsvcsonseseene e 350,000 1,796,459 
DEE. sk asdcaccsevevsssscceevetaee 500,000 2,416, "979 
PES cis bceuseesebaneheennedh 200,000 514,261 
PORMAFIVERIR ccccccsccscccsccess ° 400,000 7,024,000 
SS Sear 1,000,000 8,859,129 
Phenix, Hartford ptesiadertnsse e 2, 000, 000 8,140,630 
TE 0: 66.0:008:0:606090 6000040 << .-esees 
BOG, Ws vccdcscccveccsrecces *500,000 3,077,672 
— Cs BR. De wccvsccovccscses 300,000 419,427 
CE i ticadsesebemeeztsechness can 1,000,000 6,841,017 
Roch. CT, 60 60s crcdeccenesees 200,000 1,681,632 
BOGUT, Cb. cccccccccccessccccese 500,000 1,866,319 
Security, D. Soca wena den eaeaen 200,000 25,090 
Springfield ......csccecsecesccees - 2,000,000 7,156,531 
Spring Osean aE Ene omy 400,000 2,013,789 
Ce  — er . 500, 4,565,988 
—. BM siectcnssvescnensese 250,000 900,6: 

Dic cnise die sesinéanenseens 500,000 3,257,276 
Gaited ‘Firemens eS er 300,000 1,890,337 
TERE ccccccvccsvccessscese 300,000 4,053,432 
Williamsburg City ............-. 0, 2; 851, 209 


50,000 
*Composed of Pwrenmane Fund and Home F. & M. 


+Policy guaranteed by National of Hart ford. 


tGuaranteed by the Hartford. 


1Composed of the North America and Fire Association. 


2Losses +. / in those of Hartford. 
3Includes N. 


Und. and its share of Citizens’ losses. 


4Losses included with National of Hartford. 


5Includes its share of Phila. Und. losses. 


190,221 
"130,124 


2,594,065 
1,256,147 


925,516 
5,124,820 
8,720,501 


4,786 
3,490,237 


1,237,648 
“144, 1522 


767,529 
119,803 


1, 618 128 
093 


6Total losses for Firemans Fund, Home F. & M. and Pacific Und., $5,000,000. 


r Reinsured. 
k Failed. 


FOREIGN COMPANIES. 


Aachen & Munich ........cccccccccccsccece 
Alliance, Eingiand .......scccccccccccsccccce 
BE Sb ptaadonwakisn05160 000404 604506e00000 
Britigh AMEPiCd .....ccccccccccccccccces 
Austrian Phoenix ..........ceeeeerecss 
CRISBOIAR ccccccccccccccccccssccccce 
Commercial Union ...........+++++ 
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Rhine & Moselle .. 
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Assets 
$ 1,479,657 
958,864 
1,949,431 
1,542,949 
1,883,210 
5,067,450 
2,050,621 
2,326,814 
3,295,491 
12,234,948 
877,697 
000 


eee eenee 


8,429,932 
2,203,430 
5,379,583 


2,397,608 


Caledonian and Caledonian American. 


2,852,126 
894,225 
3,338,658 
302,602 
873,275 
371,343 
351,106 
870,314 
782,945 
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San Franicsco Notes 


William B. Kelly, formerly general man- 
ager of the American of Philadelphia, who 
is now an independent adjuster, will ad- 
just the San Francisco losses of the 
Franklin of Philadelphia. 


Although Manager Kelsey of the Aachen 
& Munich has no jurisdiction over the 
coast field, his home office has sent him 
there to size up the situation and give 
his views. 


The Milwaukee Mechanics has asked 
Commissioner Host of Wisconsin to make 
an investigation of its conditions as of 
May 1. It is proposed to increase the 
capital stock by $1,000,000, part to go as 
capital and part surplus. 


The stockholders of the North German 
Fire of New York, which is controlled by 
the A. Loeb & Son interest of Chicago, 
have authorized the directors to cancel 
the old stock and to sell sufficient new 
stock to pay all the San Francisco losses. 


TRADERS IN RECEIVER'S HANDS 


(Continued from page 3.) 
a commissjon on the rest of the term 
and secure as much as he can from the 
receiver. It is thought that the re- 
ceiver will be able to pay 40 or 50 cents 
on the dollar. 
Relied on Board of Directors 
While the Traders was a very pecu- 
liar company in many respects, the 
agents felt that its strong board of di- 
rectors was a sufficient guarantee of the 
financial stability of the company. Most 
of the directors were capitalists and 
bankers, no other western company hav- 
ing so fine a board so far as financial 
standing is concerned. The company 
wrote freely on special hazards, even 
taking as large lines as some of the big 
companies. 
Directors Were Niggardly 
Its directors were very niggardly in 
their policy regarding the company, their 
main idea being to keep expenses down 
and dividends up. They never had the 
right attitude toward the underwriting 
department and forced it to be carried 
on in a very small way. As an illus- 
tration of the parsimony of the com- 
pany it can be stated that instead of buy- 
ing eastern insurance directories, which 
probably would not cost $10 a year, they 
borrowed these books from THe WeEst- 
ERN UNDERWRITER. 
First Union Company to Fail 
The Traders belonged to the Western 
Union and is the first company, as a 
member of that organization, to fail. 
The Western Union members were very 
anxious to keep up this record of finan- 
cial stability and were particularly cha- 
grined that a company with such strong 
backing as the Traders should go under. 
The Traders was also a member of 
the Western Factory Insurance Associa- 
tion, the directors of the association 
meeting on Friday and passing a resolu- 
tion arranging for the other members 
to take over the liability of the Traders 
on a pro rata basis. Customers were 
informed by wire that the Traders lia- 
bility had -been assumed. It was also 
a member of the Surplus Line Associa- 
tion and the same method was pursued 
in that organization. 
Directors Cast Aside Obligations 
The directors of the Traders probably 
acted entirely as financial men, not tak- 
ing into consideration any obligations 
they had assumed, nor did they consider 
their duty to the company’s employes, 
agents and policyholders. They simply 
found that they had about $3,000,000 
debts and concluded they would not pay 
them. 





History of the Company 
The Traders was the oldest Chicago 
company and the largest one. It was 
first organized in 1865, but was rein- 
sured and reorganized in 1872. Its 
growth has been steady and its stock 
this year was quoted as high as $350. 
It is thought that its agency plant was 
worth about $700,000. It had about 
$1,300,000 reinsurance reserve, about 
$1,500,000 assets and $500,000 capital. 
The company reinsured several years ago 
the Packers & Provision Dealers In- 
surance Company of Chicago. Its divi- 
dends were 10 percent a year. 
Officers and Directors 
The officers and directors 
follows: 


were as 
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President—Thies J. Lefen 
Vice-President—John J. Mitchell, 
Secretary—S. A. Rothermel. 

Assistant Secretary—S. T. Collins. 
Directors—B., Buckingham, Cc. L. Hutch- 
inson, Ernest A. Hamill, J. J. Mitchell, 
T. J. Lefens, Abram Poole, William Dick- 
inson, A. N. Young and Clarence Buck- 
ingham. 


Force in the Field 

Secretary Rothermel was the company's 
manager, and the superintendents of agen- 
cies were I. W. Rockey for the east, H. R. 
Bush for the south and west and ‘Assist - 
ant Secretary 8. T. Collins for the middle 
department. The full force follows: 

Gordon & Frazer, San Francisco, mana- 
gers Pacific coast department. 

Cc. Cobb & Co., Denver, general 
agents for Colorado, Utah, Ww yoming and 
South Dakota, 


Scruggs & Cochran, Dallas, general 
agents for Texas. 
Otis A. Murphey, Atlanta, Ga., special 


agent for Georgia, Florida, North Caro- 
lina, South Carolina and Virginia. 
Carl Collins, special agent for Missouri 
and Kansas. 
D. Caldwell, Louisville, special agent fo 
Rentuey and Te nnessee, 4 ° . 
W. Good, Chicago, special agent for 
Mey oyna and Sediemn.” . 4 
R. McCabe, Chicago, 

lor “Illinois and Missouri. 
H. . Stone, Minneapolis, special agent 
for Minnesota, North and South Dakota. 
Cc N, Frifeldt, Omaha, Neb., special 
agent for Nebraska, Kansas and Towa, 
M. Hawxhurst, Milw: iukee, special 
— for Wisconsin and northern Michi- 
an. 

D. P. Barrett, Columbus, Ohio, state 
agent for Ohio and West Virginia. 

lL. A. Moore, Chicago, general adjuster. 
x Mm OW Lirchild, New York, general 
agent for eastern New York, Philade ‘Iphia 
district, New Jersey, Maryland, Delaware 
and District of Columbia. 
E. L. Angle, Kingston, N. Y., 


special agent 


special 


agent for western Massachusetts, Con- 
nec ticut and northern New York. 
Edwin Farwell, general agent, Natick, 


for New England. 
Neefus, Buffalo, N. Y special 


agent for western New York and Pe onn- 
sylvania. 


Stanley C. Scott, special agent f - 
ton district. . la 


To Go Into Local Business 

Secretary Rothermel will now devote 
his time to his local agency, Rothermel, 
Hasbrouck & Co. Assistant Secretary 
S. T. Collins will be the advisor of the 
receiver. 

Telegrams poured into the Traders 
Friday and Saturday and a number of 
agents came to Chicago to see what 
could be done. As country locals usu- 
ally stand the unearned premiums, a fail- 
ure means much. 

The failure of the Traders is the 
only stock company of note that has 
failed for many years. The Baltimore 
fire knocked out a few local companies, 
but there were no large ones, the Fire- 
mens being the biggest. It, however, re- 
insured its business and the existing 
policyholders lost nothing. The Traders 
is the most dishonorable retirement in 
recent years. 

Effect on Reinsurance 

The Traders’ failure will have an ef- 
fect on the companies that held its poli- 
cies as reinsurance. Some companies re- 
insured heavily in the Traders on San 
Francisco business, which will boost up 
their net losses. The New York City 
business of the Traders was largely re- 
insurance of London Assurance policies. 


Returns of Stockholders 


Here are the returns on some Traders’ 
stock : 


Mass., 
H. 


Cost of Divi- Net 

Shareholders— shares. dends. _ profit. 
Buckingham est. .$90,000 $342,000 $252,000 
Seipp estate .... 56,000 212,800 156,800 
Cc, L. Hutchinson 15,000 57,000 42,000 
J. J. Mitchell.... 10,000 38,000 28,000 
S. A. Rothermel.. 6,000 22,800 16,800 
Abram Poole .... 5,000 19/000 14,000 
Wm. Dickinson... 5,000 19,000 14,000 
A. N. Young..... 5,000 19,000 14,000 


Directors Took Snap Judgment 

It develops that the Traders did not 
call on the stockholders not represented 
on the board, many of whom declare 
they would have responded generously. 
Mrs. Borland alone would have con- 
tributed a large amount. 

The Sturgis estate would also have 
paid a large amount, 

The directors did not allow any out- 
side interests to try to save the com- 
pany, although offers were made. They 
simply saw that there would be no more 
dividends forthcoming for a few years 
and acted selfishly, throwing aside every 
moral consideration. 

Advices from New York say that the 
business of the Traders was offered in 
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New York last week at 25 per cent, 
but found no takers. 

For forty years the Trapers refused 
to advertise in insurance papers. 
at the eleventh hour, it repented and 
spent a few dollars to publish the fa- 
mous announcement that it had ample 
funds. Perhaps it was the shock caused 
by the discovery of this reckless ex- 
travagance that made the stockholders 
lose their nerve and “lie down.” 


QUESTION OF ADVANCING RATES 


(Continued from Page 1.) 


sey City and other adjacent towns. 
President Evans of the Continental has 
been opposed to any rate advance and 
the company resigned from the exchange 
and Mr. Evans also resigned as vice- 
president of the organization. President 
Evans in commenting on the situation 
spoke as follows: 
Position of the Continental 

We believe in a rate that fairly com- 
pensates our stockholders for the risk the 
capital and surplus belonging to them 
runs, with a further profit of not over 5 
percent for the building up of a conflagra- 
tion fund, which of course would, under 
the American method of making state- 
ments, become a part of the so-called net 
surplus. 

This profit is measured, in our opinion, 
by 12% percent as a maximum on the 
premiums earned. Our profit on the busi- 
ness in Greater New York has been, ever 
since the formation of the present rating 
organization, the New York Fire Insurance 
Exchange, more than 12% percent, and our 
business as a whole, with a premium in- 
come in the United States of about six 
million dollars, showed a profit of more 
than 12% percent for the year 1905. 

Our city conflagration lines are care- 
fully watched, and we are prepared to 
pay any legal claims made upon us as 
the result of loss under hazards covered 
by our policies. We do not believe that 
it is wise or proper to penalize property 
owners in New York or elsewhere now 
paying adequate rates because of an un- 
usual loss due primarily to an earthquake 
in San Francisco, and we shall oppose to 
the extent of our ability the taking of 
such action in New York and other cities 
or sections of the country where the rates 
are now adequate. 

Says Advance Not Justified 

The companies as a whole have, in the 
present situation, the opportunity of the 
century to put the fire insurance business 
on a stable and business-like basis, win- 
ning the good-will and confidence of the 
public. If, on the other hand, rate ad- 
vances are made that cannot be justified 
by the hazard incurred, adverse legisla- 
tion is sure to result, and in a very short 
time the companies now banded together 
to ‘jam’ through these advance rate reso- 
lutions throughout the country will be at 
each other’s throats, and rate-cutting will 
be the order of the day. The Continental 
is in business to stay, and we do not 
intend to be stampeded by the Eastern 
Union's committee of fifteen. 


The Williamsburg City is also dissatis- 
fied with the action of the Exchange and 
the company states that it will write at 
former rates. It is known, however, that 
the other companies will go on regard- 
less of any opposition. It is claimed by 
the Continental and Williamsburg City 
as well as some others that the action 
taken was not according to the rules of 
the Exchange. 


New York, May 9.—(Special.)—The 
opposition of the Continental and Will- 
iamsburg City to the rate advance in 
New York City will have no bearing on 
the action of companies generally. An 
agreement is being circulated and widely 
signed endorsing the action taken at the 
special meeting of the Exchange last 
Friday. There will be no flat advance 
in rates about the country, though man- 
agers are determined that an increase 
must be had upon the non-paying classes 
and on business located in congested 
centers of all cities. The Continental 
withdrew its ‘resignation today. 


HARTFORD STOCK SELLING 

New stock of the Hartford Fire is be- 
ing rapidly subscribed for and the sale 
of the entire issue has been practically 
assured. The chairman of the finance 
committee is a brother-in-law of J. P. 
Morgan, who, it is understood, will ren- 
der valuable aid in financing the ven- 


ture. General and many of the local 
agents are offered an opportunity to 
become subscribers to the new stock 


series, and not a few are doing so. 


Then, 








THE WESTERN UNDERWRITER. May 10, 1906, 
Electrical Inepections at Neenah Barry, Phillips; Clarence Hill, Port Wash- 
i ; > , =e h; H 
(Continued from Page 9.) oan RH xeettens ymous Sinith. MICHIGAN AND INDIANA, 
gested that the man at present super- a KB. J. Aschenbernner, Park 


vising the electrical equipments in the 
various paper mills could take care of 
this work in connection with his other 
duties. The high price of electricity has 
tended to reduce the number of buildings 
in which wires are installed. 





Good Prospects for New Company 

J. O. Beck of Mt. Vernon, Ill, who is 
promoting the Illinois Bankers Fire, was 
in Chicago this week ordering supplies 
for the company. Mr. Beck expects to 
have the company in operation by July 
1. He has interested a number of south- 
ern Illinois men in the enterprise. It will 
write business only in Illinois for the 
present. 





Wisconsin Agents of the Traders 


J. L. Haile and Almond Smith, Crandon; 
Hugo Dummer, Lake Mills; Henry E. 
Rohif, Hayward; W. S. and W. H. Fleek, 
Brodhead; G. T. Vorland, Colfax; H. L. 
and Lida E. Wheeler, Wausau; T. C. 
Hanley and J. L. Mahoney, Portage; 
Trester & Weiskopf, Sheboygan; J. H. 
Graslie and 8S. D. Sieberns, Spring Valley; 
N. O. Peterson, Soldiers Grove; Nels Stal- 
heim, Stanley; Frank . Humphrey, 
Shawano; Carl Fylpaa and Adolph Ander- 
son Star irie; Robe Dow Sons, 
Stoughton; Sarah and . W. Palmer, 
Tomah; J. Froehlich, Tomahawk; 
George Burke, Thorp; Packard & Proctor, 
Viroqua; Walter Hartshorn, Waukesha; 
Cc. E. Hooker, Waupun; W. M. Workman, 
DePere; H. O. Hamilton, Whitewater; 
B. W. Herrmann, Waupaca; Steenson & 
Westby; J. F. Prestiss, Water- 
town; Morgan & Axelberg, Washburn; 
Thos. Bardon, Ashland; Jos. Ruth, Ar- 
cadia; E. H. Palmer, Antigo; Jos. Koffend, 
Appleton; E. W. Plummer, Augusta; 
Decker & Wunderlich, Algoma; John 
Howe, Amery; F. F. Livermore, Beloit; G. 
W. Smith, Burlington; F. R. Bentley and 
J. M. Kelley, Baraboo; C. J. Borum, Bar- 
ron; A. . Wilkinson, Bayfield; G. B. 
Swan, Beaver Dam; G. E. Dawson, Bril- 
lion; W. G. Babcock, Berlin; E. R. Parker, 
Bloomer; W. A. Blackburn and M. J. 
Bever, Bruce; C. F. Schroeder, Clinton- 
ville; G. C. Grisim, Columbus; T. E. Con- 
nell, Chilton; John Tester, Cameron; W. 
M. Fuller, Cumberland; L. M. Earle, Cash- 


Sveen, 


ton; . L. Swarthout, Colby; Todd & 
Hughes, Chippewa Falls; C. A. Ingram, 
Durand; Hocking & Thomas; Dodgeville; 
Calvin Barnes, Elkhorn; A. L. Dodge and 


J. A. Smith, Eau Claire; Henry Johnson, 
Edgerton; J. E. Foley, Ellsworth; E. C. 
Fish, C. H. Lee and M. R. Fish, Evans- 
ville; Wm. McDermott, Fond du Lac; J. 
BE. Parry, Florence; H. S. Merwin, Fox 
Lake; C. A. Willison; Fennimore; J. G. 
Bailey, Ft. Atkinson; Taylor & Scott, 
Grand Rapids; F. P. Ainsworth, Glenwood; 
J. F. SEishbein, Glidden; Green Bay 
Agency, Green Bay; P. A. Rix, Hartford; 
H. C. Kemp, Hayward; . Wernick, 
Hillsboro; Robt. Dinsmore, Hudson; M. H. 
Zimmer, Independence; Hayner & Beers, 
Janesville; W. S. Hayner, Jefferson; F. F. 
Becker, Kaukauna; A. H. French, Keno- 
sha; W. Wojtechovsky, Kewaunee; J. L. 
Pettingill, La Crosse; Fred Kull, Lake 
Geneva; E. M. Worden and Leroy, McGill, 
Ladysmith; W. J. Rush, Loyal; Russell 
Baxter, Lake Nebagamon; W. A. Johnson, 
Lancaster; F. E. Hanscom, Mineral Point; 
G. H. Russell, W. R. Wilson, H. E. Lasche 
and F. H. White, Milwaukee; 
Nicodemus, Madison; S. S. Little, 

nasha; Henry R. Allen and Harry " 
Allen, Merrill; W. S. and . J. Baker, 
Marinette; Julius Lindstedt and Frank 
Hoffman, Manitowoc; L. A. Hodges, Mon- 
roe; G. H. Seeley, Menomonie; J. P. Hume, 
Marshfield; C. F. Peterson, Mellen; C. L. 
Alverson, Medford; . A. Stolen, Mt. 
Horeb; J. W. McCoy, New Richmond; C. 
F. Grow and J. F. Schuster, Neillsville; 
W. Cc. Wing and David F. Peck, Neenah; 
M. E. Blandin, New London; G. E. Robin- 





. A, Lissack, Prentice: K. E 


. Ras- 
mussen, Rice Lake N. Wiger, River 


Falls; J. M. Andrew and C. M. Dietrich, 
Racine; A. . Loper, Ripon; John A. 
Campbell, Reedsburg; Barnes- Wiesner 


Agency, Rhinelander; C. L. Nelson and W. 
A. Lawrence, Sturgeon Bay; V. T. Lacy, 
S. Milwaukee; D. F. Bowler, Sparta; Wm. 
F. Harper, Superior; W. B. Buckingham, 
Stevens Point. 





Rate-Cutting at Windsor 


Rate-cutting is reported at Windsor, 
Ill. A new tariff of this point was pro- 
mulgated March 10, 1905, but it is al- 
leged few, if any, agents are observing 
it, policies being written even below the 
old tariff rates. Companies are instruct- 
ing their agents to adhere strictly to the 
current rates. 





WISCONSIN NOTES 


Tiedemann & Ostergaard have entered 
the real estate and insurance business at 
Racine, Wis. Peter Tiedemann is city su- 
perintendent of the poor, and Paul Oster- 
gaard was formerly public commissioner. 
on8 latter will have active charge of the 

siness. 


The first item of the form furnished the 
Winnebago Furniture & Manufacturing 
Company, at Fond du Lac, Wis., covers 
blanket on building and machinery with 
the 80 percent reduced rate clause, and, 
while the sprinkler warranty is a feature 
of the contract, it is claimed the risk can- 
not be reasonably classed as sprinkled 
business owing to the poor and incom- 
plete equipment. Companies want build- 
ing and machinery covered specifically. 





Illinois Agency Appointments 


Rochester German—J. S. Tendick, Canton. 

Royal Exch.—w. Kane, Minonk ; 
Naghten & Co., Chicago. 

Security, Ct.—L. T. Camp, Brooklyn; H. 
A. Stuck, Eden; E. L. Manual, San Jose. 

German Nat’l—C. H. Brown, 
Marion Watson, Arthur; George T. 
& S. M. McReynolds, Bethany; 
Fielding, Colfax; W. Vance, Danvers; 
W. H. Kugler, Harmon; H. H. Zimmer- 
man, Harvel; Paul Florin, Rutland; F. F. 
Reinhardt, Sandoval; E. D. Rone, Malta; 
Ed. J. Quinn, Stonington. 

Girard—Harris Dante, Litchfield. 

Hamburg-Bremen—Lena S. Hinner, Pe- 
kin; G. T. Austin, Effingham; Frank Tap- 
pan, Woodstock; H. C. Dexter, Chenoa. 

Indianapolis—M. C. Cook, Du Quoin; G. 
W. Crawford, Jonesboro; M. R. Sullivan, 
Granite City. 

State of Ill.—Frank Taylor, Emington; 

. W. Ferguson, Pana. 

L. & L. & G—ZJ. Z. Bechold, Girard; 
E. W. Cross, Willstadt. 

Mechanics—Seymour H. Dickinson, John 
Jersin and Austin H. Parker, Chicago. 
a Union—E. L. Eggleston, Gibson 

ity. 

Pelican—E. H. Blair, Alton. 

Phenix, Eng.—Letcher Owsley, Madison; 
G. W. Schmidt, Jr., Gillespie. 


ILLINOIS NOTES 


Carl O. Carlson and Charles Hillner 
have engaged in the real estate and in- 
surance business at 529 Seventh street, 
Rockford, Ill. 

Agent at Farmington, Ill., have issued, 
contrary to the rule, term policies on the 
Hand building, a brick structure with iron- 
elad addition, occupied in part for hand 
printing and as a cigar factory. 


At Moline, Ill, companies ask a more 
satisfactory form of policy covering the 
general stock of L. S. McCabe & Co. 
There is a provision reading: “It is un- 
derstood that ‘contents’ includes any and 
all stock and supplies of an insurable 
nature contained in and on above-de- 
scribed building, sidewalks, on and under 
platforms and area ways connected there- 
with,” which might be construed to cover 











son, Oconomowoc; David Lawson, Osh- | everything prohibited by line 28 of the 
kosh; F. A. Urwan, Oconto; M. and A. R. | standard policy. 
CHARTERED 1859 
Georgia Home Insurance Company 
OF COLUMBUS, GA. 
Cash Capital - - - - $ 300,000 
Assets - - . - - 1,034,603 
Liabilities . - - - - 460,060 
Surplus to Policy-Holders - - - 574,543 
Western Department, 159 La Salle St., Chicago 
T. W. EUSTIS, General Agent 
THE GEORGIA HOME SUSTAINED NO LOSSES IN SAN FRANCISCO 
Agents wanted in protected towns and cities 
NO MULTIPLE AGENCIES 
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BARRY MAY TAKE COGNIZANCE 





Reported That Michigan Commissioner 
Will Have Something to Say About 
a Rate Advance 





It is reported from Michigan that 
Commissioner Barry has stated that any 
uniform action on the part of companies 
looking toward an advance in rates in 
that state will receive his prompt atten- 
tion. At the time the Bellaire case was 
up in Michigan, representatives of the 
union companies declared to the com- 
missioner that the union did not attempt 
to control rates in Michigan. While 
there is nothing in the anti-compact 
law of the state which will prevent in- 
dividual companies from raising rates 
if they see fit, the commissioner, it is 
stated, will look upon any uniformity of 
action as pointing to agreement between 
the companies. 

In a more recent interview, however, 
Mr. Barry is quoted as saying: “If any 
increase of fire insurance rates is made, 
Michigan should be prepared to pay her 
proportionate share. Computed on the 
same basis, Michigan and Detroit rates 
are not higher than those paid by other 
states and cities, and in some cases are a 
good deal more favorable. There is no 
discrimination against our policyholders.” 

The above statement by the commis- 
sioner will no doubt put down the hue 
and cry for rate reductions that has been 
heard throughout the state for several 
months, and will pave the way for an ad- 
vance should the companies conclude that 
such is necessary. 





Michigan Agents of the N. Y. Fire 


A. E. R. Bush, Bay City; Henry Hansen, 
Cadillac; W. J. Holman, Calumet; H. F 
Cornell, Detroit; Michael Doherty, 
Campbell & B 
Rapids; F. W. James, 
Healy, Houghton; 
Jackson; Lansing Ins. Agency, Lansing; 
Palmer & Hodgkins, Marquette; Menom- 
inee Ins. Agency, Menominee; 
Geer, Saginaw; W. M. Andrus, 
Creek. 


Esca- 


| we 
Battle 





Traders Agencies in Indiana 


Jackson-Burr Co., Anderson; Hervey D. 
Weaver, Auburn; B. B. Marley, Bedford; 
Woolley & Barnhill, Bloomington; A. C. 
Jennison, Crawfordsville; . E. Barrows 
Co., Connersville; Kissinger & Grant, Co- 
lumbia City; John Stobo, Columbus; All- 
man Bros., Crown Point; E. B.- Dunton, 
Butler; Gallogly & Hoefling, Decatur; Ed- 
ward De Briae, East Chicago; L. A. 
Dennert, Elkhart; J. J. Adair, Evansville; 
Schrader & Wilson, Fort Wayne; G. H. 
Gray, Fowler; ; . Staley, Frankfort; 
O. A. Covert, Franklin; Bechtel & Bechtel, 
Goshen; C. Tindall, Greenfield; . << 
Hughes, Greencastle; . F. Gilchrist, 
Greensburg; A. R. Ebert, Hammond; Price 
& Rosbrough, Huntington; John Wocher 
& Bro., Indianapolis; S. B. Brillhart, Ken- 
daliville; Jay & George, Kokomo; J. Vene 
Dorland, Laporte; the Brockenbrough 
Agency, Lafayette; O. W. Cooper, Logans- 
port; J. J. Schindler, Mishawaka; Baldwin 
& Sisson, Marion; I. I. Spiro, Michigan 
City; J. E. Johnson, Muncie; Boyd Bros., 
New Castle; Clevenger & King, North 
Manchester; Ww. 8 H. 
Portland; 
mouth; O. B. Richmond; > 
Mattice, Rochester; R. . Harris, Rens- 
selaer; C. R. Banks, South Whitley; Ed- 
ward J. Clark & Son, Shelbyville; Wm. 
Happ, F. H. Wurzer, Mcinerny & Mc- 
Inerny and J. A. Werwinski, South Bend; 
W. J. Weaver, Seymour; Durham & Hag- 
gerty and John Foulkes, Terre Haute; 
Wm. M. Ressler, Tipton; Mrs. L. M. Le 
Fever, Union City; F. L. Faley, Valparaiso; 
W. L. Tewalt, Vincennes; F. G. Carpenter 
and J. W. Stewart, Wabash; L. F. Cole- 
man, Warsaw; the Citizens Loan & Trust 
Co., Washington; Henry Schrage, Whiting; 
Isenhower & Brown, Martinsville. 





New York Fire Agents in Indiana 


J. J. Netterville, Anderson; W. F. Little, 
Evansville; P. . Albers & Sons, Ft. 
Wayne; F. K. Sawyer and D. A. Coulter, 
Indianapolis; Frank Howard, Marion; 
Cc. M. Kreighbaum, South Bend; F. C. 
Fisbeck & Son, Terre Haute. 





N. B. Jones to Make a Change 

The reinsurance and retirement from 
the general field of the American Fire 
of Philadelphia has resulted in the retire- 
ment of N. B. Jones of Detroit, the 
veteran special agent of the company in 
Michigan. After the American and 
Spring Garden came under one man- 
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agement C. L. Hecox was transferred 
from Ohio to Michigan and he and Mr. 
Jones handled the field for the two com- 
panies. The retirement of the Ameri- 
can made it unnecessary to have two 
field men in the state and Spring Gar- 
den retained Mr. Hecox. Mr. Jones was 
with the American for over twenty-five 
years and his loyalty to the company 
prevented his accepting a number of 
fine offers that were made him by — 
companies during that period. He has 
done splendid work for the company as 
well as for the state of Michigan, he 
having been for some time president of 
the fire prevention association of that 
state. He now has under consideration 
one or two offers that have been made 
since the American retired, and it is 
probable that in a short time announce- 
ment will be made of a new connection. 





Michigan Agents of the Traders 


E. J. Hough & Son, Adrian; O. A. 
Leonard; Albion; W. H. Stone, Allegan; 
Kelley & McDonald, Alpena; W. i. Butler, 
Ann Arbor; D. L. Alma; Adam 
Belding; Spear & Lewis, 
A. W. Bennett, Big —- wy J. 
Gordon & Son, Battle Creek; 
dock, Benton Harbor; G. P. go 
Cheboygan; Beaver & Diggins, Cadillac; 
E. C. Cummings & Son, Carson City; J. 

Montague, Coldwater; Webb & Van Orden, 
Calumet; Eaton County Loan & Realty Co., 
Charlotte; F. A. Millard, Corunna; J. 

Corcoran, Crystal Falls; Welch & Bennett, 
Clare; D. J. Treat, Decatur; = i. ae 
drews, H. B. Page and J. I. Adams, De- 
; C. K. Ketcham, Dowagiac; Ferguson 
& Wallace; East Saginaw; A. R. —— 


Ww. 
P. Chad- 


Escanaba; Irvin Chase, Evart; A. b 
White, Fremont; W. E. Scott, Fenton; 
Robt. J. Gillespie, Flint; Elmer Beach, 


Gladstone; F. A. Gleason; Greenville; 
Holden & Hardy and G. T. Bemis, Grand 
Rapids; J. A. Pfaff, Grand Haven; Finley 
& Coughlin, Hancock; F. W. Stebbins, 
Hastings; J. A. Vander Veen and L. Y. 
Devries, Holland; Deuel & Backus, Har- 
bor Springs; Marvin & Lyons, Hillsdale; 
Schobert & Erickson, Ironw G. 
Sedgwick, Ishpeming; A. F. Wright, 
Mountain; F. R. Monfort, Ithaca; 
Hawkins, Jonesville; B. Webb Co., 
Jackson; Hinckley & Cornel, Kalamazoo; 
Dunwell’ & Stray, Ludington; T. H. Harris, 
Lake Linden; Dyer, Jenison, Barry Co., 
Lansing; Wallace & Hart, Manistee; A. &. 
Bergman, Mason; G. H. Orr, Manistique; 
Harry C. Davis; Marquette; Cox & Hutch- 
inson, Menominee; R. P. Easton & Co., 
Muskegon; John R. Armstrong & Co., Mt. 
Clemons; Case & Collins, Munising; Thos. 
McNamara, Mt. Pleasant; L. F. Springer, 
Norway; L. E. Wood, ? Niles; McKenzie & 
Cadwallader, Owosso; Cleophas Meilleur, 
a ey oO: Wer "Ss Quinlan, Petoskey; G. 

T. Alexander, emma E. T. School- 
oe & os Port Huron; S. Schulz, St. 
Joseph; Geer & Son, hh, Johnston 
& Blank, Bsoult Ste. Marie; S. W. Giddings, 
St. Louis; H. G. Wiley, South Haven; E. 
w. Hastings & Son, Traverse City; S. M. 
Constantine, Three Rivers; Fred Neumann, 
West Bay City; T. L. Towner, Ypsilanti; 
W. S. Brown, Hudson. 


R. 

Tron 

Victor 
& 





Indiana Agency Appointments 


Atlas—D. E. Snyder, Plymouth; 8S. E. 
Ratcliff, Kingman. 

Caledonian—W. W. Dennison & Son, 
Columbus. 

Citizens—W. A. Marshall, Middletown. 

Com’! Union, Eng.—R. C. ’O’Blems, 

Farmers, Pa.—W. T. Markle, Cambridge 
City; C. M. ae nee Franklin; Hall & 
Gunsiaghem, Portland. 

Fire Assn.—Dan’l Rentepohler, Hunting- 
ton. 

German, Freeport—T. E. Crowe, Korits; 
G. W. Kichler, -_ owe 

Ger. Amer., 'N. Cc. Keeslar, Stroh; 
J. W. Roush & Son, “ek Whitley; Cc. K. 
Lewis, Scircleville. - 


Brewer, Wayne; 


— Falls—Nicholson & Dailey, Crown 
Point. 
Hartford—W. O. Piper, Denver; T. B, 
Knotts, Gary. 
Indetunity_D. M. Dye, Laport 
-_—" America—Philip ene, Tell 
Jefferson, Pa.—W. Charnley, Goshen; 
Gregory & Appel Tadianapols. 


pp Metropolitan—J. N Hastings, Richmond; 

F. Scudder, Rushville 

oO N. Y.—Andrew Dempsey, 
Terre Haute. 


Northern, Eng. —Dell Dragoo, Red Key; 
G. D. Williamson, Ridgeville; Carl Bird, 
Winchester. 

Nat’I—F. S. Hamilton, Greencas- 
tle; Irwin Reynolds, Columbus. 

Norwich Union—R. R. Schuy, Berne. 

Ohio German—Thos. Everhart and J. W. 
McKinley, Muncie. 

Cusent—iieaaee & Buckingham, 


* sanevivanie—G. P. Burch, Winslow; 
. Trees, Kokomo; O. W. Burford, Mar- 
Se go . we 

C. Phillips, Carbon. 
Dye, Anderson; Skin- 
Wider, Elkhart; J. E McHenry, 


Prussian tt heen, Bluffton. 
Royal Exch. W. Brown, New Car- 


Terre 
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lisle; W. T. Giffe, Logansport; Clevenger & 


Ki Bn Manchester. 
. Graves, Monticello; oO. S. 
Agni P Ptine ton i. Japan, 4} herty, J: 
ce A as- 
a - E. Mohler, Rochester; ye R. 


——-, Spencer. 
tur. Garden—Graham & Lower, De- 
catur. 

Sun, g.—Puckett & Kennon, Winches- 
ter; L. ar eSnillips. Carbon. 

Svea—C. L. Baker, Peru; Brockenbrough 
Agency, Lafayette. 

ae ter—Geo. Bowen, Noblesville; 

d & Asbury, Sullivan; J. L. Cravens 

—_ Linton; C. H. Fieldhouse, Elkhart; 
Ww. L. Miller, Alexandria; A. 


Hobbs, 
Tipton. 
Western, Ont.—G. W. Lewis, East 
Chicago. 





Indiana Assessment Made 

The Indiana League has made an as- 
sessment on its members to carry on 
the expense of a new rating service 
which will be in charge of R. C. Clark. 
The assessment amounts to three-fourths 
of I percent on Indiana premiums. The 
League will oppose the Dean schedule. 
Hope is still expressed that the League 
and State Board will be able to come 
to some agreement on co-operation. 

Mr. Clark will report for work next 
Monday, by which time the league will 
endeavor to have his official headquar- 
ters ready. “We expect considerable 
improvement in the situation when our 
rating plant gets in operation,” said a 
league member. 





Must Discontinue Practice 
At Traverse City, Mich., it is reported 
it has been the custom with local agents 
to write policies on lumber and mer- 
cantile stocks, agreeing to cancel on a 
pro rata basis at any time the assured 
may desire. Instructions have been is- 

sued to discontinue such practices. 





Michigan Agency Appointments 


Allegheny—Blumm & Sample, Ann Arbor. 
American, Pa.—J. R. Gardner, Coleman; 
Jameson, Mt. Pleasant. 

Amer. Cent.—B. BE. Giles, Blissfield. 

Capital—Owen O'Hanlon, Hillsdale; M. E. 
Doolittle, Homer. 

Citizens—Johnson & Brennan, Ironwood. 

Continental—Cole & Petty, Au Gres; W. F. 
Stirling, Charlotte; F. A. Beede, Harrisville ; 
J. U. Wolfinger, Leoni; J. J. Small, Mio; 
L. A. Chichester. 

Fire Assn.—Brennan & Johnson, Ironwood ; 
D. Sytzama, Zeeland. 

Firemens, N. J.—E. E. Slye & Co., Ionia; 
O. A. Doane, Muskegon; A. E. Howard, Three 
Rivers. 

Georgia Home—C, M. Preston, Detroit. 

Hartford—Arthur E. Ellsworth, Pontiac. 

a2) e Tw Cc. Davis, Marquette. 

L. & L. & G., Eng.—Schobert & Erickson, 
Ironwood : Bradley & Arbury, Midland. 

N. W. Nat’l—J. R. Blanchard, Clinton. 





MICHIGAN NOTES 


A. P. Hough has bought the interest of 
R. T. McNaughton in the McNaughton & 
Hatch agency at Jackson, Mich. 


A team of horses and a hook and ladder 
truck have been added to the fire fighting 
equipment at Bay City, west side. 

Chas. E. Smith has purchased a half in- 
terest in the insurance and real estate 
business of G. E. Corell at Niles, Mich. 


Fire Chief Delfs of the Lansing (Mich.) 
department asks for a new fire station 
near the Grand Trunk depot, more full- 
paid men, more alarm boxes, changing of 
alarm system from three to six circuits, 
rebuilding of the hook and ladder truck 
and also the purchase of new fire engines 
unless the pressure in the mains can be 
maintained at 100 pounds. 





INDIANA NOTES 


John Wocher & Bro., Indianapolis agents 
for the Traders, have canceled all the 
policies of the company held by their cus- 
tomers and have replaced them in other 
companies. 


Theodore Stein, president of the Ger- 
man Fire of Indiana, was struck by an 
automobile as he alighted from a street 
car near his home on the evening of May 
2. His injuries consisted mainly of pain- 
ful bruises. 


The Indianapolis city council has 
an ordinance appropriating $5,000 for an 
engine house at East Tenth street and 
$6,000 for the repair of fire cisterns. A 
fund of $10,000 provided for the engine 
house was found to be insufficient. 


W. F. ¢. Golt, receiver for the Mer- 
chants Mutual Fire of Indiana, has filed 
his final report with the superior court 
at Indianapolis and been discharged. The 
report showed that he had handled $15,604, 
of which $13,854 was expended in the pay- 
ment of liabilities, including the cost of 
the receivership, attorneys’ fees, etc. 
The receiver asked that the sum remain- 
ing, $1,750, be allowed to him for his 
services. His petition was granted. 


ssed 





SURPLUS LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. Cash Assets $66,000,000 
Funds deposited with Ladenburg, Thalmann & Co., Bankers, New York 
PAUL E. RASOR, U. S. Attorney for Hollitscher & Middleton, Attorneys 


BURROWS, MARSH & McLENNAN, UNITED STATES 


CORRESPONDENTS 
New York Office, 52 William St Chicago Office, 159 La Salle St. 





INSURANCE OFFICE 


OF LONDON 


FOUNDED 1710 











SU 


UNITED STATES BRANCH: 


54 PINE STREET, 
NEW YORE. 


WESTERN DEPARTMENT: 


171 LA SALLE ST., 
CHICAGO. 


PACIFIC DEPARTMENT: 


215 SANSOME ST., 
SAN FRANCISCO, 


All claims due SAN FRANCISCO policy- 
holders will be promptly paid by funds sent 
from London Office, thus preserving in- 
tact its United States assets. A con- 
tribution of $5,000.00 is made to the 
fund for sufferers. 


WESTERN DEPARTMENT 
159 La Salle Street 





W.J.LITTLBJOHN, Manager 
JAS. FP. JOSEPH, Ass’t Manager 


A COMPANY THAT TAKES 
CARE OF ITS 
AGENTS 
WRITING BUSINESS 
ON A LIBERAL POLICY 

















EXCELLENT OPEN- 
INGS IN 
MISSOURI ILLINOIS 


oon 
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WISCONSIN 
MICHIGAN OHIO eS eye a 
MINNESOTA CHICAGO BRANCH, 164 LASALLE STREET 





P. F. Sherman, Pres. Jos. Frudenfeld, Gen. Mer. 
Geo. Schlosser, Treas. A. H. Watson, Asst. Sec’y 


Queen City Fire Insurance Co. 
OF SIOUX FALLS, S. D. 
Cash Capital = - - $300,000.00 
Webs Modunte Lines ond Laghimate Aguey Betawn Only. 
BROWN, ANDERSON & YOUNG, Sole Agents for Cook County, Illinois. 


CHAS. S. LEBO, Special Agent for Illinois and lowa. 
159 La Salle Street 


L. 8. Frudenfeld, Sec'y 











Capltal ....cccccccccecccccsevccescccses $ 500,000.00 


Assets (to protect policyholders)..... 2,960,864.15 

of WatartoenK.B: Net surplus to policyholders......... 1,367,261.55 

W.H.STEVENS, - ~- _ President Net surplus to stockholders.......... 857,261.65 
JOHN Q. ADAMS, - - - Secretary 


Detroit 


Frep. W. WILLIAMS, State Agent, piichigan. ~_ 
rginia, —_ —- 


N. i. JULIAN, Special Agent, Ohio 














ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Capi 200,000.00 Re-insurance Reserve - . $656,850.49 
Reserve nz tl other Liabilities erate tt Het Surplus . - 284,967.62 
tal Assets - $1,196,817. 30 


GEORGE SRUMDER. President GUSTAV WOLLAEGER, Jr., Vice-President 
FRANK DAMKOEBLER, Secretary W. C. HUGHES, Supt. of Agencies 


W. B. BIERCE, General Agent for Michigan and Ohio 
Whitney Opera House Block, Detroit, Mich. 


H. A. BARTELS, Special Agent J. T. KIRK WOOD, Special Agent 
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become subscribers to the new 
series, and not a few are doing so. 
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THE WEST AND NORTHWEST. 


GREAT NORTHERN POWER PLANS 











Duluth Corporation Changes to Policy of 
Economy and Danger of Fire Is 
Increased Thereby 





The Great Northern Power Company, 
a Duluth corporation, has completed. its 
plans for installing the distribution sys- 
tem throughout that part of the city of 
Duluth to be at present supplied with 
current at 13,000 volts. The first instal- 
lation will include three feeder systems, 
all proceeding from the sub-station at 
the foot of Fifteenth avenue west. One 
line will be placed along the easterly 
side of Railroad street to reach the 
power house of the Duluth General Elec- 
tric Company, at the foot of Fourth ave- 
nue west, another will be carried over 
to Superior, Wis., via Rice’s and Con- 
ner’s Points, and a third will go to West 
Duluth over Railread alley and various 
streets to supply current to the Zenith 
Furnace Company and a carbolite works. 

Somewhat recently the policy of the 
company has undergone a _ complete 
change and there seems to be a disposi- 
tion to substitute a less expensive and 
less substantial type of construction 
work than was contemplated six months 
ago. The present plans provide for the 
use of wood poles, conductors insulated 
with weatherproof cover and guard 
equipment where other lines are crossed. 
Parts of the routes selected are already 
congested with from one to four pole 
lines carrying light, power and _ signal 
wires, 

The engineers of the company have 
been made to realize that even with the 


best type of aerial construction which 
can be devised, continuous service can- 
not even be approximated. A _ large 


number of frame buildings to be found 
along the routes to be traversed are a 
serious menace to any wooden pole line. 
It is of the utmost importance to the 
power company that service shall be re- 
liable, as it is planned to operate the 
city water works and other fire service 
pumps with current from this system. 
The maximum potential to be employed 
on the distribution system will probably 
be about 13,000 volts for the present, to 
be doubled later on as the demand for 


current increases, at which time the 
company proposes to place its wires 
underground. 

In two places the lines pass over 


important viaducts consisting largely of 
plank on wood and iron supports, and 
should a wire fall on either of them # 
fire would undoubtedly follow which, if 
not promptly extinguished, would cut off 
all access to important buildings. Steel 
towers and strong guard equipments 
have been demanded at these points, also 
where these lines cross the railroad 
trestle leading to the ore docks. Where 
other pole lines are placed nearer than 
the distance equal to the height of the 
tallest pole, iron poles for the high volt- 
age lines will be demanded so that the 
possibility of poles breaking and causing 
other wires to come in contact with these 
lines will be reduced to a minimum, 

The proposed routes will not bring 
these lines into dangerous proximity to 
any tall buildings or other large values, 
except lumber in yards, where extra pre- 
caution will be observed. 





Missouri Agents of the Traders 


H. J. Findly, Louisiana; Mrs. Ella S. 
Carpenter, Holden; Williams & Duckworth, 
Aurora; W. F. Towns, Bathany; F. C. 
Millspaugh, Canton; T. J. Easton, Kahoka; 
W. L. Scott, Memphis; Middleton Bros.. 
Unionville; J. P. Bramhall, Richmond; H. 


F. Campbell, Higginsville; F. B. White, 
Lexington; Mumford & Hanna, St. Joseph; 
R. M. McCammon, Albany; J. A. Arbuth- 
not, Brookfield; J. G. Houston Jr., Carroll- 
ton; McInturff & Stewart, Chillicothe; T. 
W. Collins & Son, Clinton; J. C. Schwabe 
& Bro., Columbia; C. P. Hughes, DeSoto; 


Fowler & Riley, Excelsior Springs; H. Y. 


Tarwater, Gallatin; W. L. Hannaca, Glas- 
gow; J. ’. Plowman, Hannibal; Frank 4 
Bentley, Independence; W. A. Dallmeyer, 


Jefferson City; 
lin; Pratt 
is . Be 
Lamar; 
Lane & 
Maryville; 


Miss Kate D. Clover, Jop- 
& Thompson, Kansas City; 
Lamkin, Kirksville; C. 8S. Jones, 
Alonzo English & Co., Macon; 
Adams, Mexico; O. E. Jones, 
Phillips & Montgomery, Mar- 
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German Insurance Company of Freeport 


The Largest and Most Successful Fire Insurance Company in the West 
Reet pemwesy $, 1906 2... 00.000 ve ee © +$6,$48,738.07 
200,000.00 


COC ee ee teers ee eeeeee ee ete 


eee including reinsurance......--.. 3,996,672.83 
NET SURPL 


Cc. O. COLLMANN, President 
HENRY BAIER, Vice-President 


Home Office: . 


5,952,065.24 


F. M. GUND, Secretary 
D. B. SCHULTE, Treasurer 


Freeport, Illinois 





shall; Campbell & McKee, Memphis; 
Riegel & Riegel, Moberly; G. Godfrey, Ne- 
vada; W. H. Hickman, Princeton; J. T. 


Grigsby, Paris; W. H. Markham & oe = 
Louis; W. E. mates. Springfield: R. 
Oliis, Springfield; F. Combs, Sedalia; 

L. Emmons, St. Shadiiaee R. P. Bg 
Stanberry; J. T. Rector, Slater; Collier & 
Robinson, Trenton; E. A. Williams, War- 
rensburg; J. F. Kahmann, Washington; 
J. C. Kerby, West Plains. 





Will Organize a Stock Company 


L. D. Brigham, a representative of the 
State Mutual of Oklahoma City, an- 
nounces that a stock company is forming 
to act in conjunction with the State Mu- 
tual for insuring city property. Under 
the recent ruling of the attorney-general 
of Oklahoma territory those mutual com- 
panies which have been chiefly organized 
to do farm business were forbidden to in- 
vade the city for risks. 





Grupe Fills Two Positions 


George C. Grupe, who recently  suc- 
ceeded F. G. Fuessel, Jr., as secretary of 
the St. Louis Agents Association, has been 
elected assistant to Secretary C. L. Miller 
of the salvage corps. In addition to at- 
tending to his duties as secretary of the 
board, he will keep the records of the 
salvage corps and prepare the quarterly 
assessments on the companies. 





Minnesota Surplus Lines 


Minnesota, thus far, seems to have 
the lead in its patronage of the Sur- 
plus Line Association. In addition to 
other risks previously secured, the asso- 
ciation has just written a line of $25,000 
on the Republic Elevator at Minneapo- 
lis and $75,000 on grain in the elevator, 
the latter for three months. At the 
same point Interior Elevator No. 1 has 
been covered for $15,000 and $75,000 on 
grain for five months. 

At Duluth the association writes $10,- 
ooo for Alger, Smith & Co. on lumber 
in their yards at Rice’s Point. 





Going After Unregistered Solicitors 


The executive committee of the St. 
Louis Fire Insurance Agents Association 
will take up this week the question of un- 
registered solicitors. While there is a 
tule that no agent shall employ as a so- 
licitor any person who is not affiliated 
with the association, some agencies have 
been employing side-liners. There has 
been some agitation of the question and 
a number of these solicitors recently have 
registered, but the executive committee 
now hopes to clean the matter up. 

St. Louis agents are said to be much 
divided upon the question of reducing ex- 
penses in the excepted cities. Nobody is 
volunteering to have his commissions cut. 





Publishing Statements at St. Paul 


The newspapers of St. Paul, Minn., 
are up in arms against the decision of 
the attorney-general of the state in re- 
gard to the publication of annual state- 
ments. As_ previously mentioned in 
THe WeEsTERN UNDERWRITER, the attor- 
ney-general, in response to an inquiry 
from the insurance commissioner, ad- 
vised that “there can be no question but 
that these annual statements are both 
‘notices’ and ‘advertisements’ required 
by law to be published in a newspaper ; 
therefore, under section 2714, no printer 
shall receive more than 75 cents per folio 





The Jefferson Fire Insurance Co. 


OF PHILADELPHIA 
| Capital $200,000 Net Surplus, $304,481.85 
Surplus to Policy Holders, $504,481.81 


A Reliable and Progressive Company Operating Upon Liberal Plans 
AGENTS SOLICITED IN ALL CITIES AND VILLAGES 


W. B, BIERCE, General Agent 
FOR MICHIGAN, MINNESOTA, OHIO AND WISCONSIN 
Whitney Opera House Block, Detroit, Mich. 
H. A. BARTELS, Special Agent, Detroit, Mich. 
J. T. KIRKWOOD, Special Agent, Cleveland, Ohio 





Wa. TREMBOR, President. Wa. FRILER, Secretary 


The German National Insurance Co. 
CHICAGO, ILL. 
Assets Over Onze Mitition Do .tars 


We protect our agents against overhead writ- 
ing and surplus liners. Honorable and prompt 
dealing is our mottoe 











AGENTS WANTED IN DESIRABLE LOCALITIES 








1830 1906 
The American Fire Insurance Company 
PHILADELPHIA 
Capital $500,000 Surplus to Policyholders $766,656 Assets $2,971,731 
1835 1906 


THE SPRING GARDEN INSURANCE COMPANY 
PHILADELPHIA 


Capital $400,000 Surplus to Policyholders $702,883 Assets $2,013,788 


For Agencies Address the epeennnel Field pgm aaeiananl 





W. H. HERMAN, State Agent, Cleveland - . . - - Ohio 
Cc. L. HECOX, State Agent, Detroit - - - - - - - . Michigan 
J. O. GABLE, State oe. Indianapolis - - - - - - - Indians 
A. F. MILLER, Special Agent, ree - Illinois 
A. F, BOLLING, State Agent, Louisvi ‘Kentucky, Tennessee and W. Virginia 
aaa DARLINGTON, State Agent, Mines: in 


polis nesota and Wisconsin 
- HOLDEN, State Agent, Kansas City Missourl, Kansas, Oklshoms and Indian Territories 
. MERRITT, State Agent, Fort Dodge, Ia. - Iowa and Nebraska 





North German Fire Insurance Company 
OF NEW YORK 
2 Liberty Street, New York City 159 La Salle Street, Chicago 


ADOLPH LOEB, President Capital, 200,000 LOUIS L. LOEB, 





LEO A. LOEB, Vice-President General Mer. and Sec’y 
ASSETS JANUARY! 1, 1906 LIABILITIES 
First Mortgage Loans ...............-sseeeseeeee peserve for Rnpaté Losses... . 
Gertificate of dep su roe dn $293,808.63 
ral Agent,’ "Balances (not over 90 days).. rie erplas ley ‘ 
yt) Es CREAR Ee hae * Seah.t2 
$601,734.95 $601,734.95 
Inerease in Assets................ ...- 899,066.87 
Increase in Reserve........................ 7%,685.04 


Increase in Surplus....................+--- 38,697.75 
ADOLPH LOEB & SONS, Managers for the United States. 





soyal @xXcn.-—J. 
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for the first insertion and 35 cents for 
each subsequent insertion, and for the 
purpose of computing same a folio is 
declared to be equal to the space occu- 
pied by 250 ems of solid matter of the 
kind of type used.” 

Notwithstanding the purpose of the 
law to limit the sum which may be 
charged for publication of these state- 
ments, the newspapers of St. Paul are 
refusing to accept payment on any other 
basis than their regular advertising 
rates, which seem to be about three 
times the legal charge. The companies 
propose to “stand pat” on the ruling 
of the attorney-general and will resist 
payment in excess of the legal rates. 





Missouri Agency Appointments 
Calumet—Howard Brown, Joplin. 


Citizens—S. TT. Rollins, Waynesville; 
Daniel rarre, a By. W. ardsley, 
Chaffee; H. W. Belding, Webster Groves. 


Connecticut—M. L. Minor, Tipton; Ruskin 
Cook, Fredericktown; J. S. Holloway, Kosh- 
konong; J. A. Ferguson, Willow soemngs ; 
Mires & Roberts, Cabool; W. W. Lon \ 
Monroe City: J. F. Doyle, Shelbyville ; 
& Reeves, Steelville; J. W. Mc . 


Caruthersville. 

Continental—A. T. Stuart, Paris; I. B. 
Jones, Callao; F. L. Thompson, Macon; Fred 
McNutt, Holden; B. B. Baxter, New Haven. 
F. M. Parker, Gallatin. 


Ger. Amer., N. Y.—F. 

Germania—C. P. Wise, Wellsville. 

Georgia Home—E. L. Burch, Jefferson City ; 
Geo, D. Capen & Co., St. Louis, McGervey; 
Duncan & Woodworth, Kansas City; J. 
Burres, St. Joseph. 

lowa State—J. S. Waugh, Rothville; Roy 
Sharts, Gorin. 

State of Ill.—J. F. Roelofson, ot 
McCarty & Goranson, Stanberry; W. J. Car- 
lon, Brookfield; W. L. Fowles & Son, Mexico; 
Cc. P. Hess, Macon; J. C. Bounds, Moberly; 
R. V. Young, Trenton. 

Jefferson—J. M. Price, Lexington ; Swarner 
& Wheeler, Marshall. 

L. & L. & G.—W. W. Chapel, Appleton ‘ae. 

Mich. Com’l—J. B. Grigg, Joplin; I, A. 
McCombs, Carrollton. 

y Hampshire—Park & Sweazea, De 
. R. Raitinger, Aurora; F. G. Hub- 
bert, Neosho. 


N. W. Nat’l—O. K. Mason, Drexel; J. H. 
Johnston, Brashear; Schmook & Culler, 
Springfield; F. C. Holland, Dexter; J. W. 
Faris, Lebanon; L. F. Pues, Washington. 

Norwich Union—Pierce & Ewin, Butler; 
August Begemar, Hermann. 


n 
Ohio German—Newell & Buckwell, Carth- 


age. 

Pennsylvania—J. F. Leiendecker, St. Louis. 

benix—B. B. Canterbury, Butler; W. S. 

Meller, Carrollton; R. K. Fukerson, Sweet 
Springs; Pierce & Ewin, Butler; Jesse Brown, 
Holden; H. C. Baker, Madison; Middleton 
Bros., Unionville; E. S. Boyd, Alton; B. F. 
McReynolds, Bronaugh ; J. N. Weiser, Mound- 
ville; Dan Twohig, Norwood; Edward Layne, 
Otterville; R. F. Cox, Richards. 

Prov. Wash.—C. C. Woodward, Cainesville. 

Royal—W. W. Chapel, Appleton. 

Scot. U. & N.—G. T. Kinsey, Chillicothe ; 
P. J. Heffernan, St. Louis; G. T. Kirk, Hurts- 
ville: Eugene Munson, Moberly. 


arris 





GENERAL WESTERN NOTES 


The Camden Fire has appointed C. D. 
Parker & Co. of Kansas City as agents in 
that city. 

The Liverpool & London & Globe has 
given notice that it will retire from the 
Burnes agency at St. Joseph, Mo. 

At Minneapolis the warehouse of For- 
man, Ford & Co., has been equipped with 
sprinklers. Line of insurance, $100,000. 


The North British has taken over all 
the Traders’ business in St. Louis. The 
Traders was in the Markham agency. 


The agents of the New York Fire in 
Missouri were Brown & Mann, Kansas 
City; John A. McGee, St. Joseph, and 
Edgar M. Davis, St. Louis. 

Local agents in Des Moines are divided 
in opinion as to the necessity of a con- 
flagration charge there. The rate situation 
has improved in that city. 


Contract has just been let for sprinklers 
in the double building at Omaha, Neb., oc- 
cupied by O’Donahue-Redmond Company, 
dry goods, and Miller, Stewart & Beaton, 
furniture. 

Sprinklers have been installed in the 
mail order house of the Kemper-Paxton 
Mercantile Company, Kansas City, Mo. 
Line of insurance, $100,000 on building and 
$250,000 on stock. 

The Laird, Morton Company’s sprink- 
lered saw mill, at Winona, Minn., has been 
sold to the Empire Lumber Company of 
that point. The mill will soon be dis- 
mantled and shipped to southern fields. 


The Adirondack Fire of New York City, 
which has just been organized with a 
capital stock of $200,000 and surplus of 
$100,000, will make application for admis- 
sion to Missouri and other western states. 
The Dubuque Fire & Marine has de- 
cided to enter Missouri. 

At Wansau, Neb., it is reported two 
banks, doing the leading fire insurance 
business at that point, are urging the city 
council to pass an occupation tax of $10 
ba each fire insurance company operat- 

ET? us The smaller agencies are 
st sed to the proposition and are 
fax et wee to secure a compromise on a 
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policies 
“Ow 


Cols. Sav’s & Tr, Bidg, 


The Ohio supreme court has held in 
a case involving the Phenix of Hart- 
ford and two other companies on a loss 
at Versailles that compromise receipts 
are valid and must hold the assured. 
There were four companies on the risk, 
but one of them claimed it had can- 
celed and was not liable. The adjust- 
ment was made on the basis of the four 
companies contributing. The assured 
took a receipt from the three in settle- 
ment and later when it was proved that 
the fourth was not liable, made claim on 
the other three for that interest. Suit 
was brought in the common pleas court, 
where a general verdict was returned 
against the companies, although a special 
verdict was in the companies’ favor. 
The statutes say that where two such 
verdicts are not in harmony the court 
“may” enter judgment according to the 
special verdict. The court did not as- 
sume responsibility and the case was car- 
ried up where the companies were sus- 
tained. 


Some companies desire to know the 
occupancy of a building and this in- 
formation is essential in forming a cor- 
rect underwriting judgment. Some of 
the large city agents are careless about 
giving this. They will write a policy 
covering a three-story brick mercantile 
and leave it at that. The maps do not 
show occupancy and hence the examiner 
has to write for further information or 
delegate the special agent to get it. Oc- 
cupancy of a building is one of vital 
features in determining the character of 
a risk. 

Another besetting sin of some of the 
large city agents is in not giving the 
floor of the building on which the as- 
sured is located. This, too, makes con- 
siderable difference in determining the 
hazard, 

There seems to be a growing tendency 
on the part of agents to put into use 
the long form printed mortgage clause, 
regardless of the class of property cov- 
ered. There is no objection to such a 
clause in connection with brick or frame 
mercantile buildings, but it should never 
be used when insuring special hazards, 
mercantile stocks or other personal prop- 
erty. Instead use the following: 


Loss, if any, payable to 
his interest may appear, 
conditions of within policy.’ 


as 
subject to the 


Local agents located in natural gas 
belts are sometimes uncertain what course 
to pursue when the gas is first intro- 
duced in their vicinity. Oftentimes they 
write their companies to know if a writ- 
ten notice to this effect will suffice, or 
if each policy must be indorsed giving 
permission when the gas is used. The 
latter course is necessary and the printed 





“THE OHIO COMPANY." 


The Bankers Surety Company | 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws. 


$200,000 Deposited with Insurance Commissioner 





ACENTS ana ACENCIES 


Increase your income. We co-operate with you 


in building up a permanent and profitable agency. 


rgest commissions, same on renewals. Liberal 
and lowest premiums. 
r Leader’ Combination Accident & Health 


jae mt ae | $2,000.00 loss of life and $15.00 weekly 
D 


demnity—%5.00 Annual Premium. Write to-day. 
Federal Idemnity and Identity Company 
Columbus, Ohio. 





American Assurance Company 


14 South Broad Street, Philadelphia. 
Capital $100,000 Authorized Capital $300,000 
Our Combination Pelicies cever Accidents, 
Sickness, Accidental and Natural Death. 
Policies issued to men, women and children. 
Agents wanted in Pennsylvania, New Jersey, 


Connecticut, Delaware, Ohio, Indiana and the 
State of Washington. 


natural gas permit should be attached in 
every case, and a duplicate filled out and 
mailed to company. 








Want Column 





Leading Agents and Brokers. 


HARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 


943-4-5-6-7-8 Century Building, ST. LOUIS 














One dollar per insertion. Limit, five lines. 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 


Ad- 








WANTED—To engage the services of a 
bright, active man to take charge of the 
bond department of a large general 
agency. Must have had experience; give 
age, reference and salary expected. H15. 





AN old Philadelphia millionaire fire in- 
surance company desires to secure the 
services of an experienced special agent 
for Illinois (outside of Chicago) and tIn- 
diana, with a good-will among union 
agencies. Answer in own handwriting, 
stating age, whether married or single, 
extent of experience, present engagement, 
if any, salary expected and references as 
to responsibility. A good chance for the 
right man. All communications will be 
held strictly confidential. Address Inde- 
pendence, this office. 


WANTED—Experienced young n who 
can handle the reinsurance desk for a 
large western department of a fire insur- 
ance company at Chicago. Give age, ex- 


perience and salary expected. Address in 
confidence, $10. 








FOR SALE—Life insurance business in 
Cincinnati; established for twenty years; 
splendid renewal contract; will sell on time 
if desired. Address S. EB. B., care Western 
Underwriter, Cincinnati, O. 


WANTED — A Cook County Special 
Agent who commands a business and 
absolutely has the to deliver. To 
such a one who can demonstrate beyond 
ony question that he can do the business, 
a liberal arrangement can be made 
with a first-class insurance house. Must 
4 4 good habits and have good reference. 








WANTED—Man of experience and high 
character as Chicago city manager of the 
Franklin Life. Fine opening for the right 
man. Address W. F. Workman, general 
manager of agencies, Springfield, Ill. 


Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL, MILLER, 
WHITNEY & BARBOUR 
138 La Salle Street. Chicago 
Sole Agents, Phoenix of London; American, N. J.; 
Camden, N. J.; Spring Garden, Pa ; County, Pa.; 
Sprin . -; United Firemen’s, Pa.; 
Security, Conn ; Teutonia, New Orleans; Ins. 


Co., State of Penn.; American, Pa.; Western 
Reserve, 0. 


@. J. ULLMANN c, 4. NEWTON 


H J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 
NEWARK FIRE 
CAPITAL FIRE - 
STATE FIRE (Ltd.) 





























Newark, N J. 
Concord, N. iH. 
= Liverpool, Eng. 





AMESON & FRELINGHUYSEN 
F. R. THOMPSON, MANAGER 
159 La Salle Street, Chicago 
Expert bandlers of large lines 
Surplus Lines Solicited Anywhere in U. S. 
General Agents for Pacific Fire, N. Y.; Stuy ve- 
sant, N. Y.; National P. & M., N. J.; ins. Under- 
writers Agency of the Spring Garden, Pa. 
Special connections with other companies. 


Correspondence solicited from agents in other 
cities. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 


207-209 East Madison Street 
Telephone Main 275 








CHICAGO 
_ SOUTHERN DEPARTMENT: 1005 Washington Ave., ST.LOUIS 
| LP. Small, Superintendent I Telephone, 3081 





Correspond licited. Commissions paid non-rest. 

dent agente and | d teleph 

gS Norwich Union, Hamburg-Bremen, New- 

4 Baia ne, spomenns. Frankfort, New York 
oe 


Glars, U. 8. Fidelity and Guaranty Co., Casualty Co, 
of America (steam boiler dept.). 


CHURCHILL WHITTEMORE Co, 


. Successors to Wall & Whittemore 
208 North Fourth Street - ~ ST, LOUIS 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $300,000. Cash sur- 
plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 
Surplus Lines 























SURPLUS LINES 


HE GREAT LAKES FIRE & 
MARINE INSURANCE CO. 


E. E. Niess, Agent 
171 LA SALLE ST., CHICAGO, ILL. 
A. L. McCras Joun L. Duper, in. 
CCRAE-DUDLEY CO. 
General Agents 


Law Fidelity & General Insurance Corp., Lon- 
don; Nat Mercantile Insurauce Assoc., Lon- 
don; Traders’ Fire Imsurance Co., Toronto, Can. 

CHICAGO NEW YORK 
159: La Salle Street 45-49 William Street 


Ee T. MARSHALL & CO. 


Sall 
Spectal tact ees Lines, 189 La Salle 








Chicago 


Prompt and faithful service, 














Insurance Agency of 
W.M. UMBDENSTOCK & CO. 


159 LA SALLE STREET 
CHICAGO 








Actuarial. 








M. DAWSON, F. I. A. 
CONSULTING ACTUARY 
Member of the Actuarial Society of Amerie, 
Fellow of the Institute of Actuaries, Member o 
a - ed Verein fuer Versicherungs- W issen- 
schaft, etc, 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 





Consulting Actuary 





1312 Geddes Avenue - Ann Arbor, Mich. 
J H. NITCHIE, 
7 ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TELEPHONES: Central 739. Automatic 8992 





= 





Insurance Attorneys, 





HITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 


1M6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hart¥ell Cabel. 


Case & KOHL 


Attorneys at Law 


830 First Nat’l Bank Bidg., Ciacinoati, O. 
Special attention given to insurance cases, 





J. Louts Kohl 
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ILLINOIS 


INSUR ANCE 
COMPANY 


LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress THE HOME OFFICE: 


FORT DEARBORN BUILDING 


134 MONROE STREET 








A. B. Ipzson, President 
ConRaD Dietz, Viee-President 


C. H. Prasz, Treasurer 
J. H. Lerpine, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Organized under the laws of Ohio 


Agents Wanted in Ohic. Surplus Business in Other States Considered 


DIRECTORS : 
Commas Be DIgTZ, Prop. Boss Washing Machine Co. youn HoFFMAH, of John Hoffman's Sons, Pork Packers 
iN, Pres. he 8 tandard Mi PEASE, Pres. The any ta Building Materials 
Suae. ;Matwinonn, Jn , Seo. and Treas. The Graf 8. i. Eaeee, Pres. K: r Grocery and ing Co. 
rebach Co., Saddlery 


d Pres. _ javings Bank & Trust aa 


J.H. LEIpine, General locum 


Home Office: 3 Masonio Temple 


CINCINNATI, OHIO 





W. M, HAHN, Manager 


C. W. UPSON, President 
E. B. PROCTOR, Vice-President 


E. D. BAXTER, Treasurer 
W. M. HILTABIDLE, Akron, O., State Agent 


HUGH YOUNG, Secretary 





The North American Mutual Fire Insurance Co. 


HOME OFFICE: 
Masonic Temple, Mansfield, Ohio 


Organized under the laws of Ohio and 


subject to examination by the Ohio Insur- 
ance Department at all times. 


We write liberal lines on first-class 
Manufacturing, Mercantile, Building and 
Dwelling risks. 


SURPLUS LINES PLACED FOR BROKERS AND AGENTS 
Write Home Office for Information 
DIRECTORS; 


Cc. W. Upson, Pres't re Gas Co.and Direet- 
or in B. & O. Coal Co. 

E. B. Proctor, of R. B. Maxwell & Co. Depart- 
ment Store. 

.. J. CoLwet, of Colwell Hardware 


Co. 
F. H. Tanner, Pres't The Hicks-Brown Milling Co. 


A. * Cuxorns, of Seymour & Clegern, Boots and 
H, 5 Bowsns, H. L. Bowers Cigar Co. 


M. D. Frazier, Manager and Director of The 
Shield oe 

E. D. Baxter, oar xter Stove Co. and Direct- 
or in Bank of Mansfield. 

J. H. Brock, Columbus, O., General Insurance. 

Ww. os Sean, Akron, O., Ex-Sup't, of Ohio 

M. H. Davis, Shelby, O., The Davis Mill Co. 

Ww.M . Hany, Ex-Sup’t of Insurance of Ohio. 





To Successful Writers 


OUR AGENTS ARE MAKING MORE MONEY 
PER CAPITA than the agents of any other com- 
we 1; for the simple reason that THEY ARE 

RITING MORE BUSINESS — oes than 
the agents of ony other comeent. ot E REASON 
for this is that WE HAVE OF STHE MOST 
SALABLE PROPOSITIONS IN AMERICA. oo 
be glad to furnish information to any man o 
ne eoreeter ~— desires to ally himself with : 

LD-LINE CAPITAL STOCK 
COMPANY. Veith 1 EXCELLENT CHANCES FOR 
PROMOTION. 


— ADDRESS — 
1628 Pirst National Bank Bidg. 
H. D. Underwood, cHicado ’ 








Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 


Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Ageacy, L. Brackett Bishop, Manager, | 
316 Merchants Loan and Trust Bidg. 


Columbus Agency, Lot H. Brown, 





Manager of Agents. 1003 Outlook Bidg. 








[}OHN P. MUNN, M.D, 
Preaident 
FINANCE COMMITTTEE 
JAMES R. PLUM 
CLARENCE H. KELSEY 
WILLIAM H. PORTER 


Pree. Chamtes) Net) Ranh 












Good F men, ohether experienced in life insur- 
ance or not, may make 


with this Company, for a limited territory if 
desired, and secure for themselves, in ad- 
dition to first year’s commission, a renewal 
interest insuring an income for the future. 
Address the Company at its HOME OFFICE, 
No. 277 Broadway, New York City. 





DIRECT CONTRACTS 

















Twenty-Fifth Annual Statement of 


The Bankers Life Association of Des Moines 


For the Year 1905, Published January 1, 1906 

















| Employers and Public Liabilities, Eleva- 





ASSETS. LIABILITIES. 
Securities a w be t ned hee Death Claims proven and unpaid. None 
Auditor of State.. . .$6,882,981.06 Death — not proven.......... % 138,800.00 
NE a eieatneshss ocnssccieneeerésbens 264, ‘409.42 SED nnn. o0ss'nest.con00reeesee 
PINE diéondnnnd ceadmieocend 1,688.851.75  ~ ey 0 | protect contracts..... 8,620,647.31 
$8,776,193.13 $8,776,193.13 
Ins. in force Dec. 31, 1905......... x 000 
Cost of suontenee per thousand at 
Increase in Assets in 1905........ 1,308 ,863.71 age 40 in 1905................. 10.00 
EDWARD A. TEMPLE. President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
J. A. SPERRY, District Manager, Woman’s Temple, Chicago, Ill. 
1825 THE 1906 


Pennsylvania Fire 


INSURANCE COMPANY 


Incorporated 1825. Charter Perpetual 
Office: 508-510 Walnut St., Philadelphia, Pa. 







INSURANCE * lll | 


Capital . one keeidniesionmpmacakanntes . 400,000 00 
seets ’ 
OF AACHEN, CERMANY. IE iscsi tieevapsoncaunonsnihiers 8,004,651.61 


R. Dale Benson, Pres. W.Gardner Crowell, Sec. 
John L, ag Pres. Charles W. Merrill, Ass’ ts 
J. Dawson, Sec. Agency Department 


UNITED STATES BRANCH . 
. lo 46 CEDAR ST. ==" 
wew vort 


WESTERN DEPARTMENT: 


CHAS. H. BARRY, Manager 


Harvey W. Marray we ho Salle St. | Temple Bullding CHICAGO, ILL 
General Agent hicago 








Exceptional Inducements are Offered Intelligent 
and Reliable Men 


to enter the service of 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 


It is the largest and best Company in the world and the most satisfactory 
Company to represent 
Applications may be sent to 
GEORGE T. DEXTER 
Superintendent of Domestic Agents 


32 Nassau Street New York City 


The AMERICAN 





Established 1856 


The Frankfort Marine 


‘Accident and Plate Glass |C¥€dit-Indemnity Co. 


OF NEW YORK 
Insurance Co. 


Capital, full paid, $1,000,000 


Germany S. M. PHELAN, President 


Insures manufacturers and wholesale mer- 
chants against excessive loss through insolvency 
of customers. Our bond of indemnity is collat- 
eral on merchandise accounts. 


Our business is increasing rapidly and we have 
some good open$ngs for energetic, ambitious, 
capable men as agents. 


tor Insurance, Workmen’s Collective 
and Individual Accident. 


United States Department : 


100 WILLIAM ST., NEW YORK, N. Y. 


C. H. FRANKLIN, U. 8. Mgr. and Attorney 


COLONIAL TRUST BLDG., St. Louis, Mo. 
GARFIELD BLDG., Cleveland, Ohio. 
MARQUETTE BLDG., Chicago, Ill. 








WILLIA i R. KEENE, Secretary 


FRED S. GRAY, President INSURANCE COMPANY 


WABASH OF INDIANA 


Home Office: HAMMOND, INDIANA 


ASSETS. DISBURSEMENTS. 
Stock and bonds........ $73,610.80 Gross amount — for 
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HAT is causing life insurance | nicely adjusted and was accepted by both | which would be entirely beyond the] glorious business of life insurance will 


men who have large interests at 

stake more thought and concern 
than any other question is where the 
present experiments in the life insur- 
ance field are going to land them. This 
is essentially a period of experiment. 
Up to last year the American system of 
life insurance had developed almost en- 
tirely by evolution. It had been a “cut 
and try” process extending through more 
than half a century, in the development 
of which the brightest minds in home of- 
fice and field had contributed and supply 
and demand had had full play. To be 
sure, the development had been vastly 
different in different offices, according as 
the ruling idea at the home office had 
been, great volume, large assets, low ex- 
pense, absolute fairness to all, every- 
thing for the persistent policyholder or 
some other ideal. But each company 
had experimented as a rule carefully 
and felt its way toward the goal it 
sought. 

Now, within about six months, this is 
changed. Abuses, some of them abomin- 
able, were found in the business. Pub- 
lic sentiment was aroused, denunciation 
of the wrong and demand for improve- 
ment came from every quarter. The re- 
sult is a comprehensive effort at im- 
provement and elevation of the business. 
It is the very comprehensiveness of the 
effort that makes practical life insurance 
men afraid of the consequences. Hith- 
erto, changes have come singly. One 
company has adopted something new. 
Other companies frequently denounced 
it, but when they found it was popular 
with the public, many of them adopted 
it. In this instance many new things 
are brought to the front at once, and by 
force of law are to be put into effect on 
a large scale. What the results will be 
in so complex a business of such vast 
proportions no man can tell, and it is 
the uncertainty that causes general 
agents and solicitors who make life in- 
surance their chief means of livelihood 
to hesitate and feel considerable uneasi- 
ness. 

% 

Becatise of the varied policy forms 
and of the deferred dividend system real 
comparison between companies had_be- 
come almost impossible. No one short 
of an actuary was able to determine 
the superiority of any company from a 
policyholder’s standpoint. As a_conse- 
quence competition did not have the 
usual effect of regulating abuses except 
by a very slow process. The companies 
that were furnishing the best insurance 
were in a majority of cases securing the 
smallest business. Competition was 
forced along unhealthy lines. Companies 
that could not furnish cheap insurance 
competed for agents that could sell 
any kind of policies and paid them top 
netch commissions, dipping into their de- 
ferred dividend funds for the extra sums 
needed. The Washington Life, for in- 
stance, although it had issued hardly an 
annual dividend policy a year _ for 
twenty years had no deferred dividend 
surplus when the final showdown came 
a year or so ago. Deferred dividend 
companies as a rule were liberal spend- 
ers. They secured many good producers 
by paying high commissions and deferred 
the day of accounting to policyholders 
who were supplying the money. As a 
tule the poorer the company the higher 
commissions it paid and the ratio was 








company and agent. 
* 

Essentially all this study, investigation 
and legislation is but an effort to bring 
about an adjustment of the differences 
in the interests of employer and em- 
ploye on an equitable basis. In a 
mutual life insurance company the 
policyholders are the employes, much as 
the people of the United States are the 
employers of the President and Con- 
gress. The officers and field forces are 
employes. The policyholders put up a 
certain amount of money for certain 
kinds of insurance. It is essential to 
the best returns to them that this money 
be well invested, that the expenses cf 
management be kept within certain rea- 
sonable bounds and that the member- 
ship of the company be increased within 
certain limits governed largely by the 
cost of getting new members. Hercto 
fore the officers and directors have run 
the companies, fixed their own compen- 
sation and that of the field forces, de- 
cided what investments should be made, 
how much new business should be writ- 
ten and, in fact, all other important 
points. In some instances they 
fulfilled their trusts with a degree of 
integrity and ability scarcely equaled 
elsewhere in business annals. In others 
they have not, and, because some be- 


trayed their trust, the legislatures as 
representatives of the great insuring 
public now propose that the employers 


shall perform more of the functions 
usually allotted to employers. 
* 

Economists and thinkers may say that 
the interests of the employer and em- 
plove are identical. Doubtless they are, 
if the line can be discovered where both 
receive exact justice and both recog- 
nize that line and do not try to over- 
step it. That is an ideal condition which 
unfortunately is not often found in 
practical affairs. Employer and employe 
have been warring for the advantage 
ever since Laban palmed off the weak- 
eyed Leah on Jacob as a reward for 
seven years’ work and Jacob got even 
by influencing the ewes to bear ring- 
streaked and nanan | lambs. 


In the past fifty or sixty years the 
employes of the insuring public doubt- 
less have had the best of the bargain in 
many instances. The question now is 
whether in the reaction the employers 
are going to drive too hard a bargain 
with them and try to right a wrong by 
committing another wrong. If under 
the New York law fixing the maximum 
amount that may be spent for new busi- 
ness, the agents are to receive less than 
their just dues, it means a readjustment 
on a large scale, accompanied by much 
hardship in individual cases. The un- 
certainty and fear of what this readjust- 
ment may mean to him is a serious mat- 
ter to any agent likely to be affected in 
a large way, and it is not surprising 
that men are now casting about with a 
view to change in case their incomes 
are much affected. 

7 

If the expense limit fixed by New 
York should be found to be too low 
and should not be corrected promptly, 
agents will suffer whether other states 
adopt similar laws or not. For a time 
they could flock to the companies of 
other states, but soon the companies 
complying with the New York law, writ- 
ing but a little new business, and that 
little at low expense, could pay dividends 


have | 





reach of companies writing a large new 

business at the present scale of expense, 

and it would become difficult for these 

other companies to secure new members. 
* 

Some people are of the opinion that 
stock rate insurance will become more 
popular and the insuring of lives will 
become to a greater extent a pure busi- 
ness proposition, striped of all sentiment 
and question of policyholders’ interest 
in either the expenses or surplus of the 
companies. Others look upon this view 
with something approaching abhorrence. 
They look forward to life insurances 
becoming something above a business—a 
great beneficence in which those who ad- 
minister it shall reap much of their re- 
ward from the satisfaction of grand 
work well done. Comparatively few 
practical life insurance men are in sym- 
pathy with this ae 


There are also those who believe that 
the next great development in life in- 
surance .will be along the lines of the 
fraternals, put on a legal reserve basis 
and actuarially sound and enabled to 
get business cheaply by reason of the 
fraternal sentiment and the social side 
of their organizations. If this belief 
should prove well founded, it does not 
present a cheering prospect for the life 
insurance man of ability who wants to 
make the money which such ability 
would bring him in other lines of work 


* 

It looks as if the life insurance agent 
for the present must make hay while the 
sun shines and hope that the New York 
law may not prove destructive to his 
interests for the future. Perhaps his 
fears are unfounded. Life insurance 
men used to work for small commis- 
sions and make money, for other agents 
were on low commissions also and there 
was no rebating. If the developments 
of the future show that good life in- 
surance agents can get a fair reward 
for their ability and industry, while 
every man who insures will be obliged 
to pay the full first premium for his in- 
surance, it will have been one of the 
best periods the business ever saw when 
the New York legislature took the ac- 
tion which is now regarded by some as 
too drastic. If this experiment in re- 
vamping the life insurance system shall 
develop bad results, it is to be hoped 
that the mistakes will be corrected at a 
comparatively early date. It does not 
seem possible that the public will toler- 
ate any serious menace to so great an 
institution as life insurance, such as an 
attempt to run it on a “cheap” plan 
certainly would be. 


& 


After all has been said for the vari- 
ous parties at interest—when all sides 
have been heard—it is finally the happy 
medium which brings the best results 
and is the most likely to prevail. There 
are still those who view the situation 
calmly, who see in the New York 
changes a most natural and inevitable 
evolution of the business, and who look 
forward to a field of enlarged useful- 
ness for the life insurance field man. 
The business may go largely on a non- 
participating basis in the future, or it 
may reach an ideal state in which the 
agent will devote his time to the catse 
of the widow and the orphan without 
compensation other than the satisfaction 
of duty well and nobly done; or it may 
even be that the agent will not be toler- 
ated on any terms and the great and 





come to the fraternal 

shaking and conviviality. 
a surprisingly large number of agents 
in the field who still see in life insur- 
ance work a happy combination of con 
genial employment and moderately suf 
ficient compensation, in which after all 
the compensation will be as great as in 
any other line of work in which they 
might engage without the investment of 
capital, and 


basis of hand 
But there is 


who are content to rest 
upon the principle that what is good 
for the policyholder is good for the 
agent. Doubtless those agents who can 


not possibly work under the New York 
commission scale will find plenty of com- 
panies which will stay out of New York 
and give them employment at any old 
commission they want; at the same 
time there will be an increasingly larwe 
number who will be ready to tie to a 
conservative company and accept a com- 
mission by which the company will he 
enabled to return satisfactory dividends 
to its members. ; 


& 
The “big bill,” including Section 97 
which limits expenses of new business 


has passed in the New York legislature 
and will take effect Jan. 1, 1907. Agents 
throughout the country are interested 
chiefly in Section 07 and it is safe to 
say that this law will affect 


the con 
tracts of 


: nearly every company doing 
business in New York. Jan. 1 will 
undoubtedly mark the beginning of a 


new epoch in life insurance history, and 
the remainder of the present year 
promises to be fraught with events 
which shall foreshadow the changes that 
are to take place on that date. 

_ While there are quite a number of 
important measures which are of inter 
est principally as regulating the home 
office management of New York com 
panies, Section 97 is of more interest 
than all the others combined because 
it applies directly to life insurance 
agents. This provides for a limitation 
of expenses and there are few companies 
in New York whose agents in all states 
will not have their commission arrange 
ments changed, if only in some minor 
respects. The law does not apply merely 
to the business of New York state, but 
to all the companies doing business 
therein. A company, therefore, to escape 
its provisions, must operate outside the 
state. Industrial business and _— stock 
companies writing exclusively non-par- 


ticipating insurance are, however. ex- 
empted from some provisions. There 
are to-day no companies writing :x- 


clusively non-participating insurance, 
though since the bill has passed one or 
two companies are said to be consider- 
ing a change to that basis. Tt is safe 
to say, however, that very few, if any, 
companies will either withdraw from 
New York or discontinue participating 
insurance, as either step would tend to 
discredit them in the eyes of the public, 
who, whatever may be the views of in- 


surance men, are, generally speaking, 
strongly “for” the Armstrong recom 
mendations which have now _ becotne 
laws. 

ao 


Some insurance men profess to see a 
great opening for. western companies 
which keep out of New York, but it is 
questionable whether in the long tun 
this will avail them much. Not only 
will the fact that a company does busi- 
ness in New York be a strong endorse- 
ment in the eyes of the public, but 
western legislatures are yery likely to 
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enact the Armstrong legislation in their 
states in case the Armstrong laws are 
found to operate successfully. Com- 
panies which change to the non-partici- 
pating plan are pretty sure to sink into 
insignificance unless the Armstrong lezis- 
lation proves a failure, in which case 
these companies will assume an import- 
ance many times greater than has here- 
tofore been enjoyed by their class. 
There appears to be no_ loophole by 
which the new laws can be made inef- 
fective to advantage. 


¢ m, 

At the same time, considering _ the 
sentiment that has been worked up 
against the bills among imsurance men, 
the laws are not so extremely severe on 
the agents. Renewals on business 11ow 
in force are practically unaffected, the 
only provision on this point being that 
no company’s total expenses shall ex- 
ceed the loadings in any one year, With 
limited first year expense it 1s reason- 
able to suppose that few companies will 
find it necessary to revise present re- 
newal commissions on old business in 


force Jan. 1, 1907, in order to keep 
within the loadings. This will give 
many agents considerable leeway in 


making ready for the new conditions. 

Then as to commissions, first-year and 
renewal, on business written after Jan. 
1 next. These are not extremely low, 
taking the conservative companies’ rates 
as a basis, and assuming Actuary Daw- 
son’s figures as published in the April 
19 issue of THE WesSTERN UNDERWRITER 
to be correct. In fact, the schedule al- 
most exactly coincides with the com- 
missions, new and renewal, which the 
Union Central of Cincinnati pays its 
general agents. 


Many insurance men will doubtless be 
surprised to learn that renewals on old 
business are not affected except pos- 
sibly through the general limitations by 
which the expense is required to be kept 
within the loading. At a glance it must 
he seen that it would create endless con- 
fusion to legislate specifically against re- 
newals on existing business. It wonld 
also be manifestly unjust. Much of the 
business on the books of some com- 
panies has been placed thete by general 
agents who have paid for it in anticipa- 
tion of receiving a certain renewal. In 
many cases the company itself has ad- 
vanced the money with which the busi- 
ness was bought and by reducing com- 
missions it would be impairing its own 
security. Many companies give their 
general agents perpetual renewals and it 
will be many years before all the bene- 
fits of contracts now in force will cease 
to have their effect in the business. 

Another feature which is not clear to 
many is whether the new provisions ap- 
ply to agency contracts now in exist- 
ence or only to those made after Jan. 1. 
Undoubtedly existing contracts are af- 
fected so far as business written after 
Jan. 1 is concerned. A strenuous effort 
was made to have Senator Armstrong 
consent to amend the bill so that only 
new contracts would come under the re- 
striction but to no avail. A company 
may, however, pay any commissions it 
wishes so long as the total expensé: for 
new business is within the select and ul- 
timate margins plus the loading on the 
first premium. 


& 

Tt has been suggested that a company 
might increase the gross premiums so 
as to provide a larger loading, but it is 
pointed out that this step would injure 
it in competition. If any method for 
evading the spirit of the first vear 
limitation is found there is still the gen- 
eral provision that total expenses shall 
be kept within the loading. Since the 
limit of cost for new business is prac- 
tically absolute extra payments of any 
sort would have to be made on account 
of old business and by reason of. exist- 
ing contracts. There is one item which 
need not be charged to new business ex- 
pense which still might properly come 
under that head. The law exempts 
“salaries paid in good faith for agency 
supervision either at the home office or 
at branch offices, as a charge for new 





business expense and permits it to be 
charged as general expense. The sal- 
aries of agency directors of the New 
York Life, for example, are not charged 
up to new business. In territory where 
such supervising agents are employed, 
however, the renewal commissions are 
one-third less. On this page is pre- 
sented Section 97 in full. 


NEW YORK’S LIMITATIONS 
ON EXPENSE OF NEW BUSINESS 








The following is the famous Section 
97 of the “big bill” passed by the New 
York legislature, which limits expense 
of getting new business, renewal com- 
missions, advances, etc.: 

Sec 97. Limitation of Expenses.——No 
domestic life insurance corporation shall 
in any calendar year after the year 1906 
expend or become liable for or permit 
any person, firm or corporation to ex- 
pend on its behalf or under any agree- 
ment with it (1) for commissions on 
first year’s premiums, (2) for compen- 
sation, not paid by commission, for 
service in obtaining new insurance ex- 
clusive of salaries paid in good faith 
for agency supervision either at the home 
office or at branch offices, (3) for medi- 
cal examination and inspections of pro- 
posed risks, and (4) for advances to 
agents, an amount exceeding in the ag- 
gregate the total loadings upon the pre- 
miums for the first year of insurance 
received in said calendar year (calcu- 
lated on the basis of the American ex- 
perience table of mortality, with interest 
at the rate of 34 percentum per annum) 
and the present values of the assumed 
mortality gains for the first five years 
of insurance on policies on which the 
first premium, or installment thereof, 
has been received during said cal- 
endar year, as ascertained by the se- 
lect and ultimate method of valuation 
as provided in section 84 of this chap- 
ter. No such corporation shall make 
or incur any expense or permit any ex- 
pense to be made or incurred upon its 
behalf or under any agreement with it, 
except actual investment expenses (not 
exceeding one-quarter of 1 percentum of 
the mean invested assets) and also 
except taxes on real estate and other 
outlays exclusively in connection with 
real estate, in excess of the aggregate 
amount of the actual loadings upon pre- 
miums received in said year calculated 
according to the standards adopted by 
the company under section 84 of this 
chapter, and the present values of the 
assumed mortality gains hereinbefore 
mentioned. No such corporation, nor 
any person, firm or corporation on its 
behalf or under any agreement with it 
shall pay or allow to any agent, broker 
or other person, firm or corporation for 
procuring an application for life insur- 
ance, for collecting any premium thereon 
or for any other service performed in 
connection therewith any compensation 
other than that which has been deter- 
mined in advance. All bonuses, prizes, 
rewards, salaries or commission of any 
sort based upon the amount of any new 
or renewed business or the aggregate of 
policies written or paid for, other than 
as aforesaid, are prohibited. No such 
corporation shall pay commissions upon 
renewal premiums received upon policies 
issued after the year 1906, in excess of 
5 percentum of the premium annually for 
nine years after the first year or insur- 
ance in the case of endowment policies 
providing for less than twenty annual 
premiums nor in excess of 7% percent 
of the premium annually for nine years 
in the case of other forms of policies; 
provided that an amount found to be 
equivalent to the agreement amount so 
payable upon a fair computation and 
approved by the superintendent of in- 
surance and based upon mortality and 
lapse rates, may be distributed through 
three or more years, but not more than 
two-fifths of such amount shall be pay- 
able for any one year; provided, fur- 
ther, that in any agency district subject 
to the supervision of a local salaried 





representative the ‘renewal commission 
payable to agents of such district shall 
not exceed two-thirds of the foregoing 
rates annually for nine years, subject 
to computation as aforesaid; and also 
provided that a fee of not exceeding 2 
percentum may be paid for the collection 
of premiums which shall be received 
for any year after the tenth year of in- 
surance. No such corporation, nor any 
person, firm or corporation, on its be- 
half, or under any agreement with - it, 
shall make any loan or advance to any 
person, firm or corporation soliciting or 
undertaking to solicit applications for 
insurance without adequate collateral 
security, nor shall any such loan or 
advance be made upon the security of 
renewal commissions, or other compen- 
sation earned or to be earned by the 
borrower except advances against com- 
pensation for first year insurance. 

A foreign life insurance corporation 
which shall not conduct its business 
within the limitations and in accordance 
with the requirements imposed by this 
action upon domestic corporations shall 
not be permitted to do business within 
the state. 

This section shall not apply to ex- 
penses made or incurred in the business 
of industrial insurance nor, except as 
to the limitation of expenses for the first 
year of insurance and as to compensa- 
tion of and loans and advances to 
agents or solicitors, to stock corpora- 
tions issuing and representing themselves 
as issuing non-participating policies ex- 
clusively. 


TO KNOW YOUR PROSPECT 
WELL IS MOST IMPORTANT 


The man who accomplishes most is 
the man who, having energy to act, has 
the patience to make a careful study of 
the details of his business. 


A life insurance agent should concen- 
trate upon two things—first, the indi- 
viduality of his prospect, and, second, 
the individuality of the policy he sells. 

It is a waste of time to write down 
a long list of prospects and go after 
them haphazard. Take each man sep- 
arately; learn all you can of him. 

Is he married or single? On this point 
depends the insurance proposition that 
you are going to make him. 

How many children has he—and their 
sex? The answer will largely determine 
the insurance field for your ingenuity, 
the kind or combination of policies you 
are going to offer him. 

What is his aggregate income? Upon 
that question you must found the amount 
of insurance you intend to offer him. 
Every man should have in life insurance 
five times his annual income. 

What church, club, or fraternity does 
he belong to? These three are going 
to tell you a great deal of the man’s 
personality, social position, tastes and 
interest. 

Not the least of the information an 
agent should acquire is the hobby of the 
man he approaches. It is by the mu- 
tuality of hobbies that direct and friendly 
contact is the most firmly and quickly 
established. 

To sum up, direct your work along 
the line of the individual personality of 
the man you solicit. In proportion as 
your canvass walks straight with his 
individual conditions you will interest 
him. His interest is all important for 
your success. 

Know something of your competitor’s 
policies, but concentrate upon your own. 
It is your policy you must interest him 
in; any digression breaks the thread. On 
this subject just a few suggestions: 

Speak of the premium as a deposit; 
the first is technical, the second appeals 
to him—it has a saving sound. 

Speak of the dividends as the profits 
for the same reason. Deal with the 
large facts, not the incidentals. Never 
put yourself in opposition to the man 
you solicit. Equally important is the 
diplomatic avoidance of questions as to 
other companies and agents. Illustrate 
freely; speak quietly; ow when to 
break off—Travelers Agents Record. 











SOME OF THE USES TO BE 
MADE OF SPARE MOMENTS 


Every agent has more or less spare 
time on his hands, which in many cases 
is wasted. There are times when he is 
waiting for an appointment and times 
when he finds it impossible to see any 
of the prospects he has in hand and 
does not seem to be able to find a new 
prospect within convenient distance of 
his next appointment. 

There are many ways of occupying 
this time to advantage. Some men carry 
always with them some educative matter 
en which they spend this time. Others 
work at preparing new lists of men to 
see, and in deciding on the best plans 
for approaching each. 

There is another plan, however, which 
is highly commendable and which is 
practiced by some successful men. 

They carry with them always some 
scribbling paper—and, by the way, this 
is an assistance in other ways in can- 
vassing, but, as Kipling says, this is an- 
other story; they use their spare time 
figuring out on this new arguments for 
taking various kinds of insurance. By 
writing them, these arguments are fixed 
on the memory and recur much more 
readily when required. 

They take old arguments and put them 
in new clothes, and they memorize the 
new way of putting them. Very often 
it is the man who can put things in a 
novel, forcible way who lands the pros- 
pect. The agent who comes to the pros- 
pect and repeats the same hackneyed 
phrases, in the same unconvincing way, 
is not going to be as successful as the 
man who has a more interesting method 
of presenting the same matter. 

Did you ever notice that when you had 
thought out what seemed a pretty good 
way of presenting a thing, it did not 
seem to have the effect required, and 
did you ever think after an interview 
that if you had only put things the way 
you intended to, yeu would have made 
a much better impression? The special 
advantage of putting your arguments in 
black and white is to overcome these 
very points. It is not an infrequent 
occurrence that when a man comes to 
write the arguments he has thought out, 
he will find that his mind has not been 
working as logically as he thought it 
had, and that much of his argument is 
very weak. Again, it happens that what 
you write to-day and what seems at the 
time strong enough, will appear a little 
weak a few hour®after when the mind 
is refreshed by sleep or otherwise, and 
thus you are given the chance to per- 
fect the ideas prepared before and put 
them into still more convincing form. 

It is much harder to remember in ex- 
act form a combination of words or an 
expression which you have mentally pre- 
pared, than if you had committed the 
same expression to writing and helped 
the memory by the sense of sight. In 
fact, it is harder to remember the exact 
words spoken to you than the exact 
words on a written or a printed page. 
If a person can get a particularly felici- 
tous and convincing way of expressing 
any idea, there is nothing to be ashamed 
of in putting it into writing and com- 
mitting it to memory. It will undoubt- 
edly prove a valuable asset. 

An insurance agent has no concrete 
object to place before the purchaser. 
He is dealing to a great extent in ab- 
stract ideas, and for that reason requires 
much more convincing methods than any 
other salesman. It is essential, then, for 
success, that he should use every meats 
which can be devised to make his argu- 
ment convincing —Manufacturers Life 
Letter. 





_ “The faithfulness of the daily toilers 
is something to be thankful for. Clerks, 
writers and laborers in the great main 
are faithful. If they were not our let- 
ters would miss, our railroads would be 
crippled, our food would fail, and even 
insurance would have to stop its benef- 
a work. They are faithful in little 
uties.” 
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PROVISIONS AND EFFECTS 
OF THE ARMSTRONG LAWS 





The following is a condensed statement 
of the principal provisions of the Arm- 
strong laws just passed in New York 
(except some of those of section 97, 
published in full elsewhere in this issue), 
taken from an excellent article in the 
Insurance Monitor for April. 

The limitation of expense to the total 
loadings and mortality margins may bear 
heavily upon young companies with large 
home office expenses in proportion to 
their incomes from renewal premiums 
and companies having very small load- 
ings. Companies whose rates are below 
the average will be at a disadvantage 
and may have to curtail their operations. 
As medical fees and inspections will have 
to be paid out of first year loadings and 
margins, there may be a tendency in 
some quarters to reduce this expense to 
a point that may affect the quality of the 
service and prove extravagant in death 
losses. 

Limiting the largest companies to 
writing $150,000,000 of new business a 
year will tend to cause them to work 
for high premium insurance, and that 
which will remain on the books a long 
time. 

As finally amended before passage, the 
law provides that companies may carry 
a contingency reserve varying from $10,- 
ooo for small companies to 5 percent of 
the net value of its policies in a large 
company. This is regarded by some as 
a narrow margin in which to provide 
for market fluctuations, 

All policies issued after Jan. 1, 1907, 
must provide for automatic extended in- 
surance in case of lapse. Companies are 
permitted under the law to make a sur- 
render charge or one-fifth of the entire 
reserve on the policy, “or the sum of $25 
for each $1,000 of the face of the policy 
ee y sum shall be more than said one- 
fifth.” 

After Jan. 1, 1907, all policies issued 
by New York companies and those is- 
sued by other companies in New York 
state “shall be ascertained and distributed 
annually, and not otherwise.” This pro- 
vision of the law will prevent the use of 
the deferred dividend plan, even on sub- 
standard policies in New York, and they 
will have to be written at higher rates 
or with liens. 

While the law provides directly only 

for four forms of standard policies— 
ordinary life, limited payment life, en- 
dowment and term—it provides for the 
standardizing of other forms by the in- 
surance commissioner, so itis thought the 
number of standard forms will largely 
increase. Companies of other states do 
not have to issue the New York stand- 
ard form of policies either in New York 
or elsewhere. 
_ New York companies may no longer 
invest in or loan upon “any shares of 
stock of any corporation, other than a 
municipal corporation” or upon collateral 
trust bonds where more than one-third 
of the total security shall consist of 
shares. Subscriptions to underwriting 
syndicates and joint account transactions 
are prohibited. All stocks held must be 
sold before Jan. 1, 1911. No officer or 
trustee shall receive any commission on 
loans, purchases or sales. 

Under the new law mutual companies 

may be organized in New York—some- 
thing impossible for about half a cen- 
tury past. To organze a mutual, 500 
subscribers must be secured who will 
take $1,000,000 insurance in the aggre- 
gate, and $100,000 must be deposited 
with the superintendent of insurance. 
This amount and reasonable expenses of 
organization may be borrowed at not to 
exceed 8 percent, such amounts to be 
repaid whenever the company has suffi- 
cient assets to meet all obligation and 
maintain the full legal reserve, which 
must then exceed $100,000. 
_ Hereafter (including Dec. 31, 1906, it 
is said) companies will be obliged to give 
the following information in their an- 
nual reports to the New York depart- 
ment: 

_ Regarding securities—date of acquisi- 
tion, from whom acquired, actual cost, 





value upon company’s books, market 

value, gross and net income. 
Investment commissons, legal  ex- 

penses, legislative payments, with names 


and addresses of payees. 

Names of officers and directors; also 
names of candidates at last election and 
votes cast. 

All salaries over $5,000; also salaries 
paid for agency supervision. 

Largest bank balances during each 
month. 

All death claims resisted or compro- 
mised, with reasons. 

Gain and loss exhibit, including par- 
ticularly the margins or premiums for 
the first year. 

Separate gain and loss statement for 
business after Dec. 31, 1906. 

Rates of annual dividends for all plans 
and durations for ages at entry 25, 35, 
45, 55; also precise method of calcula- 
tion. 

Rates of deferred dividends and pre- 
cise method of calculation. 

Statement of’ amount set apart for fu- 
ture apportionment. 

Statement of any and all surplus funds. 

The following are important provisions 
of the law: The policy must contain 
the entire contract. Estimates and mis- 
representations are prohbited. All sal- 
aries over $5,000 must be fixed by vote 
of the directors, and no agreement can 
be made for over a year. Pensions to 
officers or directors or members of their 
families are prohibited. Vouchers for 
sums over $100 must be itemized and 
show the name of the person to whom 
money is paid. Power to vote in a stock 
corporation may be given to the policy- 
holders by the directors, when change in 


COMMENTS BY PRESIDENT 
SCOVEL ON LEGISLATION 


President Scovel of the National As- 
sociation of Life Underwriters, in com- 
menting on the general situation, says in 
part: 





possible, the 
problems in any permanent shape. 
is not surprising to hear Counsel Hughes 
qualify his approval of the bills with the 
significant reminder that the legislature 
sits every year “to correct mistakes.” 

I believe that the climax of the whole 
agitation has been reached, and that the 
main work remaining to be dune next sea- 
son by all the other legislatures—and 
doubtless in the way of revision by the 
New York legislature—will be done under 
vastly different conditions. The passing 
of the climax was clearly marked by 
Chairman Armstrong himself in saying, 
when the last bill got through the senate, 
“We have passed through the destructive 
stage and entered upon the constructive 
period of the —— reform.” 


Outside of New York, the most influen- 
tial factor is the National insurance con- 
vention of governors, attorneys-general 
and insurance commissioners, called with 
President Roosevelt’s concurrence to meet 
at Chicago Feb. 1, and to which upon 
the same high authority our National asso- 
ciation was invited to send delegates. 
That meeting left the whole matter of 
shaping up laws, to be recommended to 
the several states, in the hands of a large, 
representative committee on_ legislation, 
which met at Chicago, March 20-22. After 
considering all that the Armstrong com- 
mittee had developed, and spending two 
days in conferring for itself with practical 








Brokerage vs. Renewals. 


r 


or to go with other companies. 


HE superintendent of agents of one of the “three giants” in a recent inter- 
view stated that of the 9,000 agents employed before the insurance investi- 
gation was begun, 3,200 had since resigned to enter other employments 
The company in question has been averse to pay- 


ing renewal commissions to its agents and has “bought” its business on the broker- 


age plan. 


letters received at this office from some 
them are figuring out how much better 
contract.—Travelers Record. 


We should like to know how much stronger the representation of the 
company would be to-day if it had paid reasonable renewals. 


We do know from 
of the 3,200 agents that a good many of 
off they would have been on a renewal 





charter is being effected. New York 
companies must be examined at_ least 
once in three years, and maybe oftener, 
if a policyholder, stockholder or creditor 
requests it and swears to facts which the 
superintendent of insurance thinks war- 
rant it. 

A foreign company, that is, one not 
organized under the law of New York, 
must conduct its business within the 
expense limit provided in the new law if 
it does business in New York. A for- 
eign company may issue both participat- 
ing and non-participating business in 
New York, while a domestic company 
may not. A foreign company can issue 
only annual dividend policies in New 
York, but apparently may issue deferred 
dividend policies elsewhere. 





REAL AMOUNT AT RI6K 

The National Life of Vermont says: 
“The real amount of risk which the com- 
pany has under a policy is the differ- 
ence between its face amount and its 
reserve, and this difference, multiplied by 
the rate of expected loss for age attained 
by the policyholder, will produce the true 
sum which he is expected to pay as his 
share of the claim account for that year. 
The ratios of claims to mean insurance 
supply only relative information as to 
mortality experience, but when the actual 
to the expected is actuarially calculated, 
as above defined, the true mortality ex- 
perience is found.” 

“When you see a man strutting around 
as if he owned the whole earth, you may 
be sure he is preparing for a big fall. 
The greatest and grandest of all nature’s 
forces are small and very silently hum- 
ble; only, as. we have said, they repeat 
themselves. Over and over again I mul- 
tiply, says the drop, and finally I am 

jagara,” 





insurance men (including our own dele- 
gates, present at Chairman O'Brien's 
cordial invitation), this committee formu- 
lated broad, sensible recommendations, to 
be worked into bills by a subcommittee 
and then to be the subjects of another 
public hearing before final report to the 
adjourned meeting of the whole conven- 


tion, to be held at Washington in Sep- 
tember. This looks more like due de- 
liberation, 


“ 


The Chicago committee does not approve 
the Armstrong propositions that state “‘in- 
terference’” should extend to “limiting 
volume of new business, limiting expense 
loading, restricting commissions and other 
expenses and limiting surplus or con- 
tingency reserves;” nor does it propose to 
limit investments, except in real estate. 
It thus avoids paternalism, and, more- 
over, shuns the newly evolved heresy that 
new insurants must, within their first 
year, pay for themselves and also for the 
general expenses incurred that year in 
properly spreading the benefits of life 
insurance among the people. At the same 
time it recognizes the public need for 
new and small companies by distinctly 
approving the preliminary term lan, 
which it prefers to the select and ultimate 
method of recognizing that need. It lays 
stress upon the demand for a practical 
plan to place the widely scattered policy- 


holders in actual control, und proposes 
cumulative voting and modified repre- 
sentative government for mutual com- 


panies. 
“ 


As the main preventives for extrava- 
gance and mismanagement the committee 
wisely pins its faith upon che cardinal 
principles of publicity and meritorious 
competition, and recommends “an annual 
accounting and report of dividends on all 
plans of Tasurance and all durations and 
at different ages."’ With this it associates 
the standard policy idea, .but so modified 
as to obviate most objections. It approves 
the principles of a number of the Arm- 
strong bills that meet quite general ap- 
proval, except that many will not agree 
as to compelling annual distribution (a 
distinct matter from the annual account- 
ing and reporting referred to), or as to 
forbidding a company to write participat- 
ing and non-participating policies. The 


schemes will be welcomed generally. 
National supervision, so much discussed 
of late years and recommended to the 











dent's opening message, has become an 
unattainable ideal, at least for present pur- 
poses. As the best available substitute, 
now comes the bill reintroduced, April 4, 
by Congressman Ames, containing many 
modifications suggested by the Chicago 
committee. ¢ 


The Chicago committee only had a few 
hours to give to the Ames bill, and it 
still contains some provisions at variance 
with their recommendations, It is frankly 
admitted to be imperfect and requiring 
amendment, in the abstract written by 
Superintendent Thomas E. Drake that 
accompanies the president's message. It 
will probably not be passed by congress 
until next session, after the September 
meeting of the convention. The presi- 
dent’s advocacy of this model code plan 
is another strong indication that the domi- 
nant ideas for insurance legislation are 


coming by way of Chicago, t 
= £07 y g rather than 





IMPORTANCE OF GOOD CASHIERS 


The importance of the cashier appears 
to be overlooked by some general agents. 
He is the only representative of the com- 
pany with whom many of thé policy- 
holders ever come in contact from the 
time they receive the policy and pay the 
first premium. The general agency is 
ordinarily located in a large city and 
many policyholders go there to pay their 
premiums. There are many questions to 
be asked, to which they want positive 
and definite replies. It is not uncommon 
for a general agent who has only a small 
business to employ as cashier a young 
woman who acts also as stenographer or 
a man who has a fair knowledge of book- 
keeping. Neither of these can be satis- 
factory until given much training and 
some of them cannot be trained into good 
cashiers. To fill his position to the ad- 
vantage of the general agent, the cashier 
should have a thorough knowledge of the 
company’s policy forms, past and present, 
so that he can tell a policyholder in- 
stantly what his privileges are under a 
contract, old or new, common or uncom- 
mon. It gives a policyholder a decidedly 
unpleasant sensation to ask for informa- 
tion at a cashier’s window and get a halt- 
ing, uncertain reply that leads him to 
think it is a guess. 

Furthermore, he should have a pleasing 
personality, for, as in the case of a hotel 
clerk, patrons get their impressions of 
the establishment largely from him. If 
he is courteous, affable, accurate and alert, 
those impressions are favorable; if he is 
sour, snappy, makes mistakes and does 
not appear to know lis business, the 
policyholder goes away with a lurking 
idea that the whole concern is second 
rate or that its employes think they own 
it and its patrons. 





THE IDEAL SALESMAN 


The ideal salesman is one who knows 
his business thoroughly, pursues his pos- 
sible customers early and late, does not 
lay off because it is a little too hot or a 
little cold, or because it is raining or 
snowing, does not sap his energies by 
excesses, keeps good hours, is intelligent, 
prepossessing and clean-cut in appear- 
ance and in business methods. 

He inscribes on his banner the words 
of that herculean young woman who has 
been made typical of Chicago—“I will.” 
He exemplifies the inscription by results. 
He gets there—Salesmanship. 


WILL ADD TO EXPENSE 


The extra work which will be neces- 
sary to give an annual accounting on 
deferred dividend policies is being taken 
into consideration by companies, as it is 
generally understood that some of the 
states will pass laws of this nature. The 
deferred dividend companies say that the 
extra work would be much curtailed if 
they could assign the dividends to various 
classes and then carry them as a liability. 
To compute the earnings on each policy 
and then notify each individual policy- 
holder will require much extra labor and 
expense: Howéver, the ‘legislators seem 


ts think that the satisfaction to policy- 


prohibition of board contracts and stock | 


attention of this congress by the presi- | 


holders and the effect on companies will 
more than offset the expense. 


“A rebate is a bait that the fish use 
to catch fishermen,” 
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LIFE DISCUSSES 
FEATURES OF ANNUITIES 

When a life insurance company. con- 
tracts to pay to a designated person a 
stated sum of money each year, we have 
what is called an annuity. The person 
to whom the annuity is payable is called 
the annuitant. If the payments are to 
be made every year during the life of 
the annuitant, we have a life annuity. 

For a cash payment of $10,660, a man 
sixty years of age may secure a life 
annuity, or a yearly income for life, of 
$1,000. The same income or annuity can 
be purchased by a man seventy years of 
age for a cash payment of $7,420; while 
a man of eighty can secure it for $5,430. 
In the latter case the income amounts to 
over 18 percent of the original invest- 
ment. 

When an annuitant dies, payments 
cease, though he may have received back 
but a very small part of the money in- 
vested by him. On the other hand, the 
annuitant may live for many years, until 
the company has returned his original 
investment several times over. In the 
former case the company gains, in the 
latter it loses; but, as in the case of life 
insurance, gains and losses are equalized 
in the long run. 


MUTUAL 





Ld 


There are many stories of persons in 
receipt of annuities living to a great age, 
and 2n old saying goes, “Annuitants 
never die.” It is, indeed, a literal fact 
that annuitants live considerably jionger 
on the average than insured persons, 
although the latter are required to pass 
a rigid medical examination beforé a 
policy will be issued. 

There are several reasons for this. 
Before purchasing an annuity which is 
to cease at death, one is very apt to 
make certain he is in sound health and 
likely to live for many years. On the 
other hand, the man who, for any rea- 
son, is apprehensive of not living long, 
is the more likely to seek life insurance, 
if only he can manage to pass the ex- 
amination; and it is unfortunately the 
fact that persons who are — conscious 
of some physical weakness which may 
end in early death, are sometimes able 
to conceal the fact from the medical ex- 
aminer. 

Again, you have heard the old saying 
that “care will kill a cat,” and it is cer- 
tainly true that care will indeed kill any- 
one in time. The worry of providing 
for one’s daily necessities, the trials and 
vexations of a business life, the fear of 
coming to want, the physical and mental 
strain incident to overwork—from these 
and many similar cares the annuitant is 
free. His immediate wants are provided 
for; his future is secure; nothing dis- 
turbs the serenity of his daily life; why 
should he not live on indefinitely? 


” 


There is one exception to the state- | 
ment that annuitants live longer than in- 
sured persons. It is a curious fact that 
young persons receiving annuities do not, 
on the average, live so long as persons 
of corresponding age whose lives are 





insured. This is accounted for by the 
fact that a large proportion of young | 
annuitants are persons afflicted with some | 
infirmity—blind or crippled, or physically | 
or mentally below the standard—who | 
have been thus provided for by parents 
or friends. Naturally such persons will | 
not attain the longevity of the physically 
perfect, who are able to pass an examina- 


tion for life insurance. 
a 
Another fact worthy of note is that 
women live longer than men, their 


greater longevity being especially marked 
in the case of persons 50 years of age | 
and upward, who constitute the great 
body of annuitants. Accordingly, all | 
companies have somewhat higher an- 
nuity rates for women than for men. 


ety of forms. Usually they are pur- 
chased with a single payment, the in- 
come to begin immediately. 
cases the annuity is to commence at the | 
end of a stated period, say ten years, or 


; 
} 
} 
| 
Annuities are written in a great vari- |: 
| 


at a given age, as 60. This is called a 
deferred annuity, and it may be paid 
for in yearly premiums. Thus, a_per- 
son of 40, wishing to provide an income 
for old age, for example, may buy a 
deferred annuity to begin at 60. ‘This 
may be paid for in a single cash sum, 
or in yearly premiums of a_ smaller 
amount. 


The ideal life insurance policy is one 
which provides that at the death of the 
insured the proceeds of the policy shall 
not be payable in one sum, but in the 
form of a life annuity for the beneficiary, 
with the further provision that in case 
of the early death of the latter the in- 
come shall be payable for twenty years 
in any event. This is the celebrated con- 
tinuous installment policy devised by 
Emory McClintock, vice-president and 
actuary of the Mutual Life, and now 
written under various names by nearly 
all companies—Mutual Life Statement. 


PRUDENTIAL’S METHOD ON 
SUB-STANDARD BUSINESS 


It is not generally known that the Pru- 
dential is now writing sub-standard busi- 
ness. It has gotten some elaborate statis- 
tics on this class. The company started 
to charge a higher premium but found 
it was not satisfactory, as it caused a 
strain on the part of policyholders to 
pay the excess which ranged from $2.50 











to $6 a thousand. Neither was the lien 
system entirely satisfactory, as a_policy- 
holder wanted the face of his policy paid 
at death. 

By placing these policies in a deferred 
dividend class by themselves the excess 
mortality was taken care of by the divi- 
dend adjustment. It would not be prac- 
ticable to write such business at regular 
rates on the annual dividend plan owing 
to the fluctuating mortality, In the ar- 
guments for deferred dividends, actu- 
aries generally agree that the system can 
be successfully applied to sub-standard 
risks, as the dividend margin is sufficient 
to carry the extra hazard, and can be ad- 
justed to a nicety over a dividend period 
of ten years or more. 

In the “A A” sub-standard class of the 
New York Life it is estimated that the 
assured will receive 50 percent of the 
regular dividends. This class includes 
the risks that are most impaired and in 
addition to the dividend reduction a lien 
is carried which decreases each year. 

The sub-standard class is one that 
opens up some of the most interesting 
and valuable actuarial and medical ques- 
tions. The ordinary standard business 
has received full consideration and the 
various problems have been worked out 
from these two standpoints. The sub- 
standard class is more in the experimen- 
tal stage. It would seem that sub- 
standard risks were those that need in- 
surance. They comprise a set of men 
who are seeking protection. If some 
companies can work out plans to cover 
such risks safely, they should be encour- 
aged. The examiners who recently over- 
hauled the New York Life found that its 
business on this plan was beifig con- 
ducted along safe lines. 

The Prudential does not go as far as 





the New York Life as to sub-standard. 
Other companies writing this class are 
the Equitable of New York, Metropolitan 
and Travelers. The Fidelity Mutual ad- 
justs slightly impaired risks to policies 
under which it can safely carry them. 


INTEREST OF STOCKHOLDERS 
IN SURPLUS OF COMPANIES 


The question of the limit of stockhold- 
ers’ interest in the surplus of life in- 
surance companies is still an open one 
in some companies. It has been gener- 
ally assumed that stockholders’ interest 
in most companies writing participating 
insurance is limited to the control of the 
company and a certain annual return in 
the shape of dividends. The difficulty of 
really drawing the line between the 
profits of the stock and mutual depart- 
ments is almost insurmountable. How, 
for instance, in the case of a participat- 
ing policy surrendered for a non-partic- 
ipating paid-up is the expense of putting 
the business on the books to be appor- 
tioned? And in the case of a stock 
policy in a company writing a large 
mutual business, is it the stockholders or 
the mutual policyholders who assume 
the risk and suffer any loss that may 
occur in the stock department? It was 
generally assumed by agents in the field, 
until the Equitable of New York case 
arose, that stockholders had no rights 
in the surplus of a company doing 
chiefly a participating business. Agents 
of the Equitable, as well as of other 
companies similarly situated, have in- 
variably been advised by the home office 
that the stockholders had no interest in 
the surplus. The legal status of the 
matter, however, has not been so clear, 
as is being proved in the Equitable case. 
There will doubtless be legislation in the 
various states limiting the interests of 
stockholders and defining their rights in 
mutual companies. 

The following inquiry was recently 
sent out to the various companies, and 
so far the replies given have been re- 
ceived: 

Dear Sir:—Will you please state what 
amount of the surplus of your company 
as reported in your statement for Jan. 1 
is held to belong to stockholders, and 
oblige? 

P. S.—This is a general inquiry to com- 
panies having a capital stock. 

7ETNA—I beg to say that no surplus 
is held by this company as. belonging 
absolutely to the stockholders. All of 
the surplus is held for the protection of 
the policyholders in case it becomes 
necessary in the payment of their claims. 

BErRKSHIRE—Replying to your favor, 
would state that the entire surplus of 
this company belongs to the policyhold- 
ers. 

CaNApDA—I may say that the net sur- 
plus of this company on the 31st of 
December, 1905, over and above all lia- 
bilities, was $393,403. This is exclusive 
of the capital stock of $1,000,000. I may 
further mention that this company di- 
vides its ordinary profits once in five 
years and the quinquennial profits were 
paid out in 1905, which accounts for the 
reduction of the surplus to the above 
amount. 

EgvuitasLe, N. Y.—The interest of 
stockholders in the Equitable is limited 








to a dividend of 7 percent on the stock, 
which amounts to $7,000 per year. The 
balance of the surplus is payable in divi- 
dends to policyholders in accordance 
with their contracts, and pending such 
distribution is held for their protection. 

GERMANIA—We respectfully refer you 
to our charter and by-laws, a copy of 
which is herewith inclosed. 

(Germania stockholders receive 20 per- 
cent of the profits besides the usual divi- 
dend.) 

Paciric Mutuat—Beg to state that 
the Pacific Mutual considers the sur- 
plus, which includes the capital stock, as 
surplus to policyholders, 

Provipent Lire & Trust—None of the 
surplus reported in our statements to 
the state insurance departments belongs 
to our stockholders, the transactions of 
the stockholders being kept entirely sep- 
arate and apart from the insurance de- 
partment, and the stockholders having 
no interest in the earnings of the insur- 
ance department except as stated in our 
annual statement in answer to miscella- 
neous questions asked in the blanks. 

PRUDENTIAL—We are in receipt of 
your favor of the 16th inst., with re- 
gard to the surplus of this company, and 
feel that we cannot do better in reply 
than to send you an extract from the 
testimony given by the officers of this 
company before the New York legisla- 
tive investigation committee. You will 
find this point covered on page 14 of 
the above extract, which is sent you by 
this mail. 

Surplus to Policyholders.—The surplus 
of the company was referred to a number 
of times in the testimony of both the 
president and the actuary. The present 
surplus is between thirteen and fourteen 
millions of dollars, including the capital 
stock. Mr. Dryden pointed out to Mr. 
Hughes that the surplus was only tech- 
nically to be considered as such, and that 
in the opinion of the actuary “if we con- 
tinue to pay to our policyholders the same 
rate of dividends that we have been pay- 
ing for the last few years, not less than 90 
percent of that surplus will ultimately go 
to existing policyholders as dividends or 
additional benefits." Mr. Gore also pointed 
out that much in the field of industrial 
insurance was as yet uncertain and ex- 
perimental and that the accumulation of 
a sufficient surplus was, therefore, an im- 
perative necessity for the ample protec- 
tion of the policyholders.—From the report 
mentioned. 

Union Centrat—The stockholders of 
this company do not claim any interest 
in the “surplus” of the company, as re- 
ported in its last annual statement. 





HONESTY IN BUSINESS 


The man who stands for the highest in 
business invites opposition. But the man 
who resorts to tricks and twilight meth- 
ods in order to evade opposition is the 
one who receives the most harm from 
the opposition. When the arrows are 
dipped in untruth, their effect is not to 
be feared.” 


If every man around you is a trickster, 
be original enough to be honest. Oppo- 
sition and unfavorable criticism from 
some people is good comment. It proves 
youre a positive force. If you were a 
nonenity people would not find it worth 
while to oppose you. Don’t waste too 
much time answering your criticisers. Be 
and do enough not only to arouse opposi- 
tion, but to overcome the same by the 
very worth of your works—The Busi- 
ness World. 





Dividends Payable by Mutual Life on Basis 





of 1906 Scale. 





Ordinary Life. 20-Payment Life. 

Age. 1 2 3 4 5 § 7 1 2 3 4 5 6 

eee $2.06 $2.13 $2.22 $2.31 $2.43 $2.56 $2.73 $2.57 $2.70 $2.84 $2.99 $3.18 $3.39 
DP tatiecasensoerie 2.31 2.40 2.50 2.61 2.74 2.90 3.10 2.82 2.97 3.13 3.80 3.50 3.74 
BE évibswnwbendoee 2.63 2.74 2.86 2.99 3.15 3.34 3.67 3.15 3.31 3.49 3.68 3.91 4.18 
aa 3.06 3.19 3.34 3.50 3.69 3.92 4.18 3.56 3.75 3.95 4.17 4.42 4.72 
MB cececseerecere - 3.64 3.80 3.98 4.18 4.40 4.68 5.00 4.10 4.32 4.55 4.80 5.09 5.43 
BO .ccececcceceees 4.43 4.63 4.85 5.09 5.37 5.70 6.09 4.83 56.08 5.34 5.63 5.96 6.35 
eer ere 5.52 6.77 6.04 6.32 6.66 7.06 7.54 5.84 6.12 6.42 6.75 7.13 7.58 
eee are 7.04 7.34 7.67 8.02 8.42 8.92 9.49 7.25 7.57 7.92 8.30 8.73 9.26 

First dividend payable at end of first year. 


10-Payment Life. 
Age. 1 2 3 1 2 3 
ae pedientwhinietieaiekawal $3.38 $3.63 $3.73 $3.53 $4.05 $4.43 
De @ksnuciivis cuddeeedivesasesvsvisteie’ 3.69 3.97 4.10 3.86 4.42 4.84 
Me Sw baes cute Cbudeerensassneceotvedéweess 4.10 4.43 4.58 4.29 4.91 5.37 
LE TET COR CL ee ee 4.66 5.95 5.25 4.85 5.54 6.07 
OD evrrtcaddcinscagueewsbaeeierdborsédnet 5.43 5.89 6.15 5.64 6.42 7.01 
— ee rer eee ee ne - 6.55 7.14 7.47 6.75 7.66 8.33 
BE cece eee e cen cceneccecceececs evcecc Mae 8.96 9.37 8.36 9.44 10.17 
OD -cigiinscehevcnneedss diese sews oveooelOS4 11.56 12.13 10.69 11.99 12.79 

First dividend payable at end of first year. 


20-Year mptoment. 


1 : 4 6 7 
$3.64 $3.71 $3.96 $4.24 $4.52 $4.86 $5.24 $5.68 
4.02 3.84 4.10 4.37 4.66 5.00 5.39 56.84 
4.49 4.02 4.28 4.56 4.86 5.20 - 6.05 
5.08 4.28 4.64 4.83 5.13 5.48 6.89 6.36 
5.83 4.65 4.93 5.22 5.54 6.90 6.33 6.82 
6.81 6.22 5.51 5.82 6.15 6.53 6.99 7.51 
8.11 6.08 6.39 6.72 7.07 7.48 798 8.55 
9.88 7.37 7.71 8.07 8.46 8.92 9.47 10.11 


Dividends Payable by Massachusetts Mutual on Basis of 1905 Scale 


—Ordinary Life.— 


20-Payment Life. —20-Year End't.— 
1 2 3 1 2 3 
$3.43 $3.77 $3.96 $3.54 $4.09 $4.49 
3.74 4.12 4.33 3.84 4.39 4.80 
4.15 4.57 4.82 4.25 4.82 5.23 
4.72 5.18 5.47 4.79 6.88 5.80 
5.48 6.03 6.36 5.54 6.18 6.61 
6.58 7.24 7.64 6.62 7.35 7.81 
8.21 9.03 9.51 8.23 9.09 9.62 
10.67 11.64 13.21 
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SALES EXPERT POINTS OUT 
THE NEED OF PAINSTAKING 





W. C. Holman, the sales expert, calls | 


attention to the need of painstaking in 
“Salesmanship.” Such a characteristic is 
essential to success. It does not mean 
drudgery, laborious processes, fumbling 
with trifles. The painstaker sees large 
possibilities in apparent trifles. Such a 
man studies his line. He shows its ex- 
cellencies in some minor yet important 
points that the ordinary salesman over- 
looks. He is careful in hunting up pros- 
pects, cultivating, developing and pleas- 
ing them. He takes pains to ascertain 
their needs. He sees that they are satis- 
fied with their purchase and makes them 
friends of the company. He wins their 
confidence and lays the foundation for 
future sales. 
% 
Many life insurance men make the mis- 
take of doing too much talking from 
their own standpoint. They talk their 
companies, their policies, the results in 
dividends of their institutions. Just try 
talking from the prospect’s side as an 
approach. You may talk company, policy 
and dividend all day and unless the pros- 
pect sees he needs a policy he will not 
be impressed. First by some convincing 
arguments show him he needs a policy 
for some particular, definite purpose. You 
as an expert transfer yourself to his posi- 
tion and honestly ascertain if he needs 
your goods, If he has the need, let him 
see it as plainly as he does your face. 
Then you are at hand with the oppor- 
tunity. He should be the first to be con- 
sidered, his need, his opportunity. Then 
comes your company, your policy and 
your special attractions for him. Just 
climb over on his a for a while. 


The salesman does not appreciate the 
critical condition when he is talking to a 
prospect. A mistake will be fatal. Every 
resource in a man is needed to meet the 
emergency. Doubtless the prospect is not 
in a receptive mood. He is prejudiced, 
indifferent, perhaps grouchy. He does 
not want to buy, is full of excuses and 
negative arguments. It is up to the 
salesman in a very courteous, cheerful, 
tactful, honest and intelligent manner to 
smooth out the wrinkles, mect the ob- 
jections, overcome obstacles. This work 
requires talent of a high order. 

“ 


Frequently when a solicitor has closed a 
case, he feels he has done enough for a 
day or so. He buys a fragrant cigar, a 
good dinner and rests on his laurels, He 
does not stop to think that in the flush 
of success, in the inspiration of his tri- 
umph, buoyant and energetic, he can ac- 
complish twice as much as ordinarily. 
There is that indefinable power that 
comes with an achievement which should 
not be lost. The fruits of victory should 


not spoil. The time to gain the largest 
results is right after closing a nice case. 
The man who is satisfied with “well 


enough” loses much that might easily be 
nis, 
2 

Life insurance salesmanship is not to 
be despised. It demands men of large 
caliber and brains. The agent does not 
sit in his office and wait for trade to come 
in. He goes out into the open to make 
trade. It is an energetic life, 2 busy one, 
a life full of rich experience, a develop- 
ing life. It calls for every talent a man 
possesses. It keeps him active mentally 
and physically. He gains knowledge. His 
work requires clear, quick thinking, re- 
sourcefulness, accuracy. He must be 
ready to execute in a trice, sensitive to 
impressions, keen in perception. Such 
work should ees ae all-round man. 


The salesman who shows or tells his 
troubles is doomed to defeat. No man 
cares to listen to a tale of woe. Stich a 
Story does not sell goods. Your heart 
may be full but let it overrun in the quiet 
of your own holy of holies. Don’t be a 
trouble-bearer. When you solicit busi- 
ness focus your attention on that. If 
you display any undue signs of mental 
distress, your prospect is distracted. His 


imagined high position as general agent, 





mind is diverted. Sales through sympa- 
thy are not many and they are not satis- 
factory. 
_ | 

} 


Have you ever noticed the dreamer? | 
the agent who is always building castles | 
of air? He tries to picture himself in an | 


company executive, stperintendent of 
agents He sees always the glories of the 
expected position. He travels in Utopia 
but fails to make use of the present. No 
agent ever amounted to much’who did 
not concentrate his mind on the present, 
endeavored to “make good” where he is 
and prepared himself for larger responsi- 
bilities by diligent use of each day’s work. 
The good salesman is ambitious but he 
works not for immediate reward so 
much as to build substantially and be 
ready when the opportunity comes. 


“ 

Salesmanship is not entirely based on 
friendship. Formerly it was much more 
so than now. In fact, some agents sel- 
dom solicit their personal friends. They 
prefer to deal with chance acquaintances 
or men to whom they secure an introduc- 
tion through some channels. This shows 
that there is more to salesmanship than 
a personal pull. Men find it embarrass- 
ing to turn down the proposition of a 
close friend and to climinate this many 
agents go to other channels for prospects. 
In past days popular salesmen sold goods 
because clients liked them. Confidence 
has entered into salesmanship until it is 
a greater factor than friendship. When 
a client has tested a salesman’s honesty, 
statements, knowledge of his line and sin- 
cerity, when he finds he can rely on the 
salesman’s representations every day in 
the week, he wants to continue to do busi- 
ness with such a man. 





NON-PARTICIPATING POLICIES. 


Owing to the complete absence of the 
power of discrimination shown by the 
average man the general public is, wnfor- 
tunately for itseli, beginning to look with 
eyes of suspicion upon “dividends” or 
“surplus” in life insurance. This is shown 





by the large number of “guarantee divi- 
dend” policies which are placed in the ; 
hands of agents with specious arguments 
as to the desirability of having. every- 
thing guaranteed. 

With reference to the non-participating 
or “all-guaranteed” policy, there are two 
points to be considered: 

First, the basis of all business is confi- 
dence, and no person should insure with 
a company that he does not believe will 
divide surplus honestly. If a company is 
not disposed to be honest and fair, a mere 
guarantee will not stand in the way. 

Second, the managers of a company are 





excellent authority as to the dividends it 

can pay. To guarantee dividends by | 
charging a lower rate than ordinarily, but | 
without dividends, is, in effect, the buying 
by the company of the probable dividends 
on a policy for a fixed sum, the difference | 
between the participating and non-partici- 
pating. 

In other words, this difference is the 
valuation placed by the company upon the 
dividends it will probably pay. 

Whatever price the company is willing 
to offer, knowing better than anyone else 
what it is buying, the applicant may safely | 
pay and feel sure that he is getting a | 
bargain. The management which guar- 
anteed a non-participating rate not con- 
siderably in excess of the actual cost rea- | 
sonably expected would be guilty of crim- | 
inal foolishness. ' 

Owing to the increase of the reserve | 
and cost of insurance the annual surplus | 
in a life insurance..policy, being a per- 
centage of these factors, increases with | 
the age of the policy. In this way the | 
surplus or profit to the company for the | 
twelfth year of a non-participating policy 
might be considerable, although for the | 

' 


first year the premium may have been |} 
barely sufficient. As no company would | 
adopt premiums which were, during any 
year, insufficient, it is clearly obvious how 
very profitable to the company a non-par- 
ticipating policy will ultimately be, al- 
though the rate is just sufficient during 
the first year or two. 

Our advice to those contemplating in- 
surance is to avoid the non-participating | 


policy, for what is a profitable proposi- 
tion for the company will be equally so 
for the policyholder if he has a partici- 
pating policy in an honest company.—The 
Adjuster. 


SOMEBODY WIL’ BE DISAPPOINTES 


Agents that are selling stock of com- 
panies or agency companies should not 
overlook the fact that some time there 
will come a day of reckoning when 
stockholders will look for dividends and 
compare them with the estimates on 
which the stock was sold. There are 
some very exaggerated figures being put 
out by some agents in the stock-selling 
campaign. Either the policyholders are 
going to be “skinned” to make these stock 
dividends good or the companies will not 
be able to earn the profits estimated. 

The stock-selling propaganda is not 
much different from the sale of deferred 
dividend policies on alluring estimates. 
When the dividend period arrives and the 
accumulations have fallen far below the 
estimate, the policyholder is disgruntled 
and the company has a man in its family 
who uses every opportunity to tell about 
his disappointment. If, however, his divi- 
dends are better than were estimated all 
his friends know about it and the com- 
pany has a walking advertisement. It all 
narrows down to the old platitude that 
it pays to do business on the square. 

If stock is sold on conservative esti- 
mates and these estimates are found to 
be too low when the dividends arrive, 
the company will have made a fast friend. 
Otherwise it will have an enemy. As an 
investment proposition, life insurance 
stocks will not be alluring so far as large 
earnings are concerned. ‘The profits of 
stockholders are going to be carefully 
watched. The siate departments and the 
legislatures will hedge about the com- 
panies with sufficient restrictions so that 
the stockholders can only receive a rea- 
sonable return on their money. 

Ii companies that have their agents 
selling stock care aught for the future 
they will see to it that exaggerated esti- 
mates are altogether eliminated. 





WHY CRITICISM HAS BEEN HARSH 


Many who have watched the course 
of events in life insurance during the past 
months have been unable to account, on 
any reasonable basis, for the virulent 
and unsparing criticism of the daily press. 
The attacks on life insurance management 
have not been confined by any means 
to the so-called “yellow” press, but papers 








of the highest standing have shown a 
bitterness of attack which usually only 
the most unblushing criminality could 
call forth. The business morals of the 
officers of companies most severely criti- 
cized cannot be shown to be much, if 
any, below the standard of those of the 
average business man. Business men of 
good repute have bribed legislatures 
The same men have not been above tak- 
ing the so-called “side graft” of their 
business. 

Why, then, is it that these peccadillos 
of life insurance officials have been mag- 
nified? Is it because life insurance offi- 
cials are in a peculiar position of respon- 
sibility and almost unlimited authority 
that even the slightest breach of faith to 
policyholders is treated as a serious de- 
flection from duty? Perhaps. But a 
deeper cause is to be found in the litera- 
ture of the companies, in which has been 
emphasized the higher and more sacred 
aspects of life insurance, as well as its 
mutuality, treating it more as a benefi- 
cence than a business in which or 
dinary business rules govern. From him 
who makes many professions much is 
expected and required. 


as 





This General Agency of the North- 
western of Milwaukee wrote 1 
more business in 1905 than in any 
previous year. 

The reason for such a record will 
interest every man who wants to 
sell life insurance along clean, pro- 
gressive lines. 


Call on or address 
Charles D. Norton, General Agent 


Chicago and Northern Illinois 
Tel. Main 1472. 8th Floor Stock Exchange Bidg. 


CHICAGO 


WAN TE © 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies 
Exceptional opportunities for first- 
class men. Application confidential 


ADDRESS 
“MANAGERS WANTED” 
Care of the Western Underwriter 


145 La Salle Street Chicago 











American Central Life Insurance Company 


INDIANAPOLIS, INDIANA 


Assets - - 


Iasurancein force - 


: - $ 1,524,072.65 


Energetic Agents wanted in the States of Pennsylvania, Ohio, Michigan, Illinois, 


Missouri, Texas, Tennessee and Indiana, 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policyholders. 








Continuous Renewals 


To District Managers and General Agents in Ohioand Georgia and throughout the Soutbern States 
Th unity for men of 


is isa 


y to @ a permanent connection and begin 
building for the future with a company organized Xader the laws of Ohio and subjected to rigid 


; Annual Examinations. 


Up-to-Date Contracts Containing Many Talking Points 
Do not delay investigation but begin at once to profit by selling the matchless contracts of this 


progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 


Home Office: Rawson Building, Cincinnati, Ohio 








Central Life, Des iietinee: Bin 
RIGHT COMPANY 


for Policyholders and Agents. Great opportunity for good 


men in the Agency Department. 


GEO. B. PEAK 
PRESIDENT 





Address 


4. G. EVERETT 
SECRETARY 
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Said Diaat Fratetaals 





Fraternal life insurance is still largely 
in a chrysalis condition. State legisla- 
tures have enacted laws controlling the 
societies and the very few that have a 
“combine” in control will sooner or later 
be curbed by compulsory legislation. 

The weakness of the fraternal life in- 
surance system to-day is that there are so 
many societies that ignore the mortality 
experience requirements and are deluding 
their members by only collecting from 
them a sufficient amount of assessments 
or premiums each month to meet the 
present deaths incurred, aad are making 
no provision to provide for the payments 
of death claims in the future. ‘The fail- 
ure of such societies is inevitable unless 
they change their plans. Some of the 
older societies have been compelled to 
increase the monthly contributions to such 
an extent as to create apprehension 
among the membership, who, in reality, 
should not demur, because they have been 
getting their protection at less than cost, 
and now, when the mortality reaches its 
normal condition 


must be met by in- 
creased contributions.—/. C. Root. 
ls Oo 


When the A. O. U. W. of New York 
raised rates recently, one prominent busi- 
ness man of Dunkirk related his experi- 
ence with rates as follows: 

“IT have been a member of the A. O. 
U. W. for twenty-eight years. When I 
started in my rate was $10 a year 
on $1,000 insurance. Gradually it was 
raised until several years ago it was 
placed at $48.72 a year, an increase of 
$38.72 on $1,000 insurance. Now they 
ask me to pay $97.56 a year, or over nine 
times the original rate. On the $2,000 I 
am carrying, my payment would be 
$195.12 a year.” 


As the Modern Woodmen of America 
the largest fraternal in this country 
the comment of its official paper on the 
year’s work of that body will be of in- 
terest: 

The loss rate per $1,000 of insurance 
for the year was $5,64, 1 cent less than 
for the year 1904, which was $5.65. The 
death rate per 1,000 members for the year 
was 5.43. ‘lhe average duration of mem- 
bership in the society of those who died 
during the year was 7 years, 3 months 
and 22 days. ‘The average age of those 
dying was 41.8: years. The average age 
of the entire membership on Jan. 1, 1906, 
was 38.31 years. For the sake of compar- 
ison it may be interesting to know that 
on Jan. 1, 1905, the average age of the 
membership was 38.17 years, showing an 


is 


increase in the average age of .14 for 
the year. 
On Jan. 1, 1905, there was in foree 


$1,136,678,500 of protection upon the lives 
of 660,952 beneficiary members, . Jan. 1, 
1906, there was in force $1,204,045,500 
of protection upon the lives of 713,837 
beneficiary members, an increase in pro- 
tection for the year of $67,367,000. The 


——— $= 


ibe a 











average amount of protection carried is | 


$1,686.72 per member. 


QUESTION OF COMPETITION 
WITH BROKERS IS SERIOUS 





From present prospects life insurance 
agents will have very different grounds 
for choosing certain companies in the 
future from in the past. Hitherto 
mai went with one of the old Massa- 
chusetts or Philadelphia companies, the 
Mutual Benefit, Northwestern Mutual, 
Connecticut Mutual or one of 


other excellent annual dividend compa- 


al 


generally to quit deferred 


dividends, 


hold down expenses and write policies , 
that will agree pretty closely with pro- | 


posed standard forms. The result will 
greater similarity among compa- 
nics, the great distinction being between 
those whose officers honestly seek the 
best results for policyholders and those 
whose motives are self-advancement or 
the control of vast amounts of money. 


Under these circumstances, agents will | 


have many more companies very similar 
from which to choose, and the basis of 
choice will rest largely on the system 
of field management and kind of poli- 
cies the comapnies offer. For instance, 
some companies will operate on the 
branch office plan, and others on the 
general agency plan. The agents of 
some will have direct contracts with 
the company, while those of others will 
contract with the general agent only. 
Some companies will write term, non- 
participating or sub-standard 
while others will not. 

In large cities one important factor 
with an agent is likely to be the practice 
of an office to accept business 
brokers or not to accept it. While the 
business of an insurance broker is legiti- 
mate, there are serious objections 


ers. Some companies, notably the 
Northwestern, cut brokers out entirely. 


Individual agencies or branch offices of 
some others have done the same thing, 
and they did it to protect their regular 
agents. 

Some agents connected with offices 
doing a large brokerage business com- 
plain bitterly of the handicap under 
which they work. Not long ago an 
agent stated that in several instances he 
worked up a good prospect, when a 
broker connected with the same office 
learned of the case, went to the office 


and got dividend records on the policy | 


he was trying to sell, 


then figured out 
how he could beat it 


in 


company and got the business and placed | 


it in the other company. 

There 
be passed on the broker for doing this. 
He had no loyalty to any particular 
company, and was merely 
for his own interests. 
that allows its regular 
undermined in this way must expect 
to lose them. The time is likely to 
come soon in large cities when an office 
will have to choose what it will be, 
either a brokerage office or an agency 
office. A regular agent who is loyal to 
his company and places with it all the 
business it will take, placing elsewhere 
only sub-standard, term, non-participat- 
ing or other forms his company does 
not write, entitled to loyalty on the | 
part of the company or general agent. | 
If he cannot get it in one office he 
will go where he can get it. Some 
agents will save themselves trouble and 
disappointment in future by learning, be- | 
fore they sign a contract, whether they | 
are to have the competition of brokers 


agents to be 


is 


in their own offices or not, and deciding | 


upon their course accordingly. 


TERSE ADVICE 


You are selling Insurance; 
your text! 

Talk ‘instirance ! 

Talk truths which 
stood! 

Don't talk over your customers’ heads! 

Rely on good sense rather than expert 
insurance knowledge! 

Ratios are treacherous! 

Talk the heart of the 


are easily under- 


business to the 


| heart of the man! 


several | 


nies if his tastes or convictions ran that | 


way, or with one of the other compa- 
nies if he preferred deferred dividends, 
high commissions or some other feature 
they had to offer. 

Now that the New York legislature has 
adopted all the recommendations of 
the Armstrong committee, enough other 
prominent states will adopt 
them to result practically in compelling | 
any company that wants to do business 


| 


many of | 


| 


Don’t talk too much! 
Be a man of one company ! 
Close your negotiations in private! 


Convince and convert—one man at a_ 


time! 
Rely on yourself only! 
Study your manual. 
Never attempt to bind the company ! 
Thornton Chase. 


One sharp knife cuts deeper than a | 
dozen dull ones. One pointed argument 
effects more than many rambling ideas. 


business, | 


from | 


on | 
the part of some agents to being con- | 
nected with offices that deal with brok- | 


some other | 


was probably no criticism to | 


stick to | 


| 


Indiana. 





Reliance Life 


Insurance Company 


OF PITTSBURG 


JAMES H. REED, President 
Paid-up Capital 


$1,000,000 





Write for particulars of our liberal non- 
forfeitable renewal contract. 
territory available in Illinois, 


Excellent 
Ohio and 


Address: Agency Department, Pittsburg, Pa. 








| e 
| Columbian National 


Life Insurance 
a 


Company ass 


Incorporated under the laws 
of Massachusetts 


PERCY PARKER, 
FRANKLIN W. GANSE, 


FRANCIS P. SEARS. 


President 
Vice-Pres. and Di- 
rector of Agencies 

. Treasurerand Vice-Pres. 


LIAM H. B e Secretary 
bf ¥ BNES, New York 
GEO. , ee Chicago . Vice- 
JOHN D. DAVIS, St. Lou's j Presidents 


R. M. HOTALING. 1 Oe 

















Union Central Life 


Insurance > ompany 














CINCINNATI OHIO 


The Great Policyholders’ 


Company 





Assets, F panic B, BOBB  cccccecsis $50,019,667.03 
inns bene wats neesevesvscses 41,289,151.01 
Sestentes sennabee shee anne 8,730,516.02 


No fuctuating securities Largest Rate of Inter- 


est— 
Large and Increasing yy to 2 einem. 


Desirable Contracts and Good Territory Open for 
Live Agents. Address 
JOHN M. PATTISON, - President 








| new policies. 
| policy, not investigation. 


looking out ; 
But the office | 


OUR POLICIES SELL 


Our agents have the advantage of a clean company with 
No time wasted explaining trouble. 


Talk 


Sure money-maker for good men. 


United States Annuity and Life Insurance Company 


WM. T. SMITH, Secretary 
HOME OFFICE, 42 Madison Street 


CHICAGO, Illinois 





19th ANNUAL STATEMENT 


Security Mutual 
Life Insurance Company 


Birmington, N. Y. 
CHARLES M, TURNER, President 








| Admitted Assets ..$3,637,838.46 
} Excess Security (Surplus) bi sbladiak scene 520,984.72 
| Insurance in Force:............c000. 61,010,771.00 

Paid Policy Holders and Beneficia- 
Ri rnaicas cibanineintenancapesade 3,501,954.06 


Rel'able Agents wanted In unoccupied territory. 
| For particulars address 


C.H JACKSON, Agency Secretary 
HOME OFFICB 





Che John Hancock Mutual 


Life Tusurance Zo. 
of BOSTON, MASS. 


8. H. op’ Pres. Ronanp O. Lams, Vice-Pres’ 
Lton L. Crocker, Sec'y 


Issues the most desirable forms of Life, En- 
dowment, ‘i'erm and Installment a Annual 
Dividends, Cash and Paid Up Value 

The most liberal conditions of any policy in 
the market. 

See our policies and terms before engaging 
elsewhere. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


State Agent for Ohlo and West big oy Board of 
. Trade Building, Columbus, Ohio 





The Minnesota 


Mutual Life Insurance Company 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods ia 


writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 


| 
| T. RB, PALMER, President 
| DOUGLAS PUTNAM, Secretary 
i. W. 
i COCHNOWER, Actuary sad 


is doing and how it treats its field forces. If your antecedents 
will mot bear investigation, do mot waste time er postage. 


J. A. O'SHAUGHNESSY, V. Pres. and Pielé Manage: 
WM, D. MITCHELL, 2d V. Pree, and General Counsel 
DR. CHARLES 6B. PIPER, Med. Directer 
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Taken from Bulletins 











Things are stirring again in the life 
field. The results of the recent investi- 
gations and disclosures now stand forth. 
It must be frankly admitted that the life 
insurance business before the recent 
investigation had reached a very sultry 
condition. It needed a thunderstorm to 
cool fervid ambitions contemptuous of 
the rights of others. What was needed 
has taken place. The whole business 
field has been refreshed and washed 
clean. 

In accomplishing these results there 
have been some injustices done. The 
public mind is not discriminating. It 
would be too much to expect of human 
nature that great corrective changes 
should be found necessary and enforced 
without inflicting some injustice on some 
individuals. It could not be expected 
that all men would approach such a 
subject under such conditions with dis- 
criminative impartiality. 

We are not a slow moving, 
people like the English or the Germans. 
We are an emotional people, who rush 
to extremes and who suffer from a 
superficial newspaper and magazine edu- 
cation, but at the same time, sober sec- 
ond thought generally leads us to the 
right conclusion and attitude as to men 
and conditions. That sober second 
thought is now establishing _ itself 
strongly, the pendulum has swung back 
to balance. The general public, though 
resentful of certain things, as it has a 
right to be, is rapidly approaching the 
discriminative mood. It is disgusted 
with the sensational muck-rakers, uni- 
versal detractors, and superficial pessi- 
mists, who never see but one side of a 
question and know of no virtue outside 
of themselves. These men have written 
and talked themselves out, their audience, 


grown tired, has left. 

This condition of affairs is evident. 
You have orly to pick out a man on 
the cars or on the street to see how 


much more inclined to be fair and care- 


fully discriminative the public mind is 
now than six months ago.—Travelers 
Record. 

+ t 


Discontent arises frequently from half- 
described details, partially-told facts. 
Efforts directed toward giving a policy- 
holder a thorough understanding of what 
he is buying are never wasted. Dissatis- 
faction often has no better basis than mis- 
conception of what ought to be accom- 
plished by a policy and lack of knowl- 
cdge of the underlying purpose of life 
insurance, together with a disposition to 
expect that every dollar paid in the way 
of premium ought to produce investment 
results supplemental to the protection. 
Such ideas sometimes gain ascendency if 
the agent does not take the time nor the 
pains to explicitly describe the ccntract 
when the policy is delivered, assuming 
that the moment the premium is paid the 
work is finished, perhaps leaving lurking 
doubts that will later create disturbance 
and dismay. The best way—the only way 
to sell a policy, and to be sure that it 
will stay purchased, is to describe, right 
at the start, its every feature faithfully, 
precisely, thoroughly. Life insurance, 
carefully explained, properly represented, 
appeals to the average run of men with a 
degree of satisfaction not easily shaken. 
Sell policies thoroughly! It always pays! 
—Union Mutual re 


Half truths are as misleading as whole 
falsehoods. It is absolutely true that any 
solvent company organized on a sound 
basis can stop doing business and still 
be able to pay every existing policy as it 
matures. But it does not follow that a 
company having incurred all the expense 


of establishing and developing an exten- | 


sive plant could suddenly stop operations 
without injury to its policyholders. 

Any man of common sense can see at 
a glance that it would be foolish for a 
Prosperous and successful life assurance 
company, transacting a large new busi- 
ness and having a “good will” of great 
value, to suddenly shut up shop and ex- 


e ; 
careful | 





taking care of its old business, which | 


would necessarily rapidly melt away as 
it matured. 

If the solvency of an assurance com- 
pany should be impaired, its business 
ought to be reinsured in a stronger or- 
ganization, and if a bank should become 
insolvent its doors ought to be closed. 
But the policyholders of a prosperous life 
company would have as good a right to 
protest if it should cease doing business 
as would the stockholders of a prosper- 
ous bank if their future profits should be 
cut off by the arbitrary and unnecessary 
closing of the doors of the institution. It | 
is true that in such a case the stock- | 
holders might recover the par value of 
their stock, but under the circumstances, 
that would be a very inadequate return. 
Now the policyholders in a life assurance 


| low expense rate, and the remarkably favorable rate of mortality. 


Life Insurance 


company are like the stockholders in a | 
bank. The policyholder is a sort of part- | 


ner; he is interested in the earnings of | 


| A Clear, Comprehensive Text Book 


that the cost of his assurance shall be | 


the company and has a right to expect 


materially reduced by future dividends. 


; 


If he is a member of a company that is | 


doing a large and profitable new busi- 
ness, it is to his interest as a policyholder 
that the business shall be continued — 
Equitable News. 
+ 

A vast majority of the people live close 
to the danger line. 
day, they eat to-morrow—one moment in 
the hand, the next moment in the mouth. 
The stomach is insatiable. Its demands 
must be met every day, indeed, generally 
three times a day. Sometimes there is | 
plenty ahead for a day, a week or a 
month, but most people live not over 
thirty ‘days from charity or want. 

‘his lacks too much the element of 

safety. 
chances. 


What many earn to- | 


The Western Underwriter Co. 


It is dangerous to gamble with | 
It is hazardous to stake one’s | 


chances and the chances and happiness | 
and very existence of a dear family on | 


sO narrow 
ualty Leaflet. 


a margin.—National Cas- 


ote 


ls 
. 

Tis the busy man from whom much 

is expected. It is the busy 


one with mind teeming with conclusive 


arguments of the merits of his com- 
pany, the one with his time appor- 
tioned to study and _ soliciting, with 


each hour of the day devoted to fur- 
thering the interests of his company— 
from whom applications are expected 
and received. 
oughly engrossed 
seem tireless, 
lookout for 

It is 


in his work as to 
and to be always on the 
“one more” to write. 


the progressive citizen who 


makes himself felt in the conduct of his , 


community’s affairs, 
gressive underwriter who makes him- 
self a power in the insurance field. 
New methods, new ideas, new argu- 
ments are sought by him—he 


and it is the pro- 


Provident Le ana ry ” ae 


OF PHILADELPHIA 
Insurance in Force, $177.778,748. Assets, $58,696,148. 

In everything which makes Life Insurance perfectly safe, moderate in cost, and suitable to the 
needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skilful and faithful management of this company is found in its exceedingly 
For the full riod of its 
existence, the death rate has been only .61 of the rate indicated by the authoritative tables. 

CORRESPONDENCE WITH AGENTS SOLICITED 
Witu1am D. Yexrcer, General Agent, Western Ohio 312 Union Trust Building, Cincinnati, Ohio 
8. S. Sarro.p, General Agent, Eastern Obio - - 706-710 Garfield Building, Cleveland, Obio 
J. W. Crook, General Agent - a “a - o*\¢ 720 Spitzer Buil ing, Toledo, Ohio 
James W. Janney, General Agent - : : - + $25 Marquette Building, Chicago, It 
Bassare 4 & REESE, General Agents - - - * - 44 Home Bank Building, Detroit, Mich 


The Business of 


YOUNG MEN—MAKE MONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of policies ard 


By MILES MENANDER DAWSON. 
Consulting Actuary 


advantageous con- 
tracts with liberal 
commissions. — 
A compilation of a series of articles The attention of 


young men, particu 
larly young menstart- 
ing in business, is 
especially sought. 
Vrite for full information 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of Americe 
acerporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 


written for “The Wall Street Jour 
nal” which attracted much interest 
at the time of their publication 
a few months ago. 





regarding these 


Cloth. By Mail, Postpaid, $1.60 


145 La Salle Street, CHICAGO 








The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholders, $2,700,000 


ANDREW M. SWEENEY 


WILBUR 8. WYNN 
President 


Secretary and Actuary 


, TO INSURANCE AGENTS pe po | the Life Annuity Competitive Contract of this Company. An original method 


| enables the average sent to win a competency and be--ome inc 
agent—the | 


He is the man so thor- | 


keeps | 


abreast of the times and works for the 


future—TFranklin Life Bulletin. 





ONE WAY TO GET A HEARING 
The Illinois Life, in one of its bulle- 
tins, cails attention to the argument used 
by prospects to the effect that they are 
unable to give any time to hearing a 
solicitor talk about insurance. The Illi- 


nois Life suggests that the agent ascer- | 


tain from a prospect how much per day 
he values his pay, and on securing his 
valuation he should propose that he will 
pay the prospect at his regular rate for 
such a portion of his time as the so- 
licitor thinks will be necessary for him 
to explain the proposition, and, further- 
more, the solicitor may agree to talk 
to him outside of regular business hours. 

The company suggests that there are 
many instances where the prospect has | 
been so struck with the novelty of the | 
proposition that he has willingly given 
the agent a fair and successful hearing. 

Suppose that, for example, the pros- 
pect declares that his time is worth $20 
a day. Figuring that he devates ten 


hours to his labor, his time would be | 


worth $2 an hour. The man with an 
income of that size would be interested | 
in a $5,000 or $10,000 policy, and one- 
half hour of his attention should be 
sufficient for an agent. Thus $1 should 


pend all its future energies in merely ' cover the cost of the interview. 





ng a closer pope f of interest between the Agent and 


the Company. It gives 
the Agent an opportunity to grow with and eh:re in 


the cage be J of this Company ~ it crows and prospers. it 
ependent WRITE FOR PARTICULARS 


The Company has Gesteatte Ganvttery for penpento men. Contrasts Gren with the home office. 


Mutual Reserve Life Insurance Company 


OF NEW YORK 
FREDERICK A. BURNHAM, President GEO. D. ELDRIDGE, Vice-Pres. and Actuary 
Mutual Reserve Building, 305-307-309 Broadway. New York 
Paid Policyholders and Beneficiaries in Less than Twenty-five Years, More than 


862,300,000 


























| Capable Men. with or without experience, can secure the very best Agency Contracts. Address Agency 


partment. Industrial Agents Address Provident De sgertapent, Mutual Reserve 


— 305.307, 309 Broadway, New York 


National Life Insurance Co. 
of the U.S. A. 


Home Office: Chicago, Ill. 





ALBERT M. JOHNSON President. 
ROBERT E. SACKETT, Vice-President 
ROBERT D. LAY, Secretary. 
CHARLES B. SHEDD, Treasurer. 


Admitted Assets - - - 
Insuranceinforce + - - 
Full paid capital - - - 


$ 6,092,500.46 
43,336,600.78 
1,000,000.00 


POLICY CONTRACTS LIBERAL 
AND UP-TO-DATE 





EXCEPTIONAL INDUCEMENTS OFFERED TO WIDE- AWAKE AGENTS 





The Company OF the People, BY the People, FOR the People 


the Metropolitan Life !psurance 


Company 
Incorporated by the State of New York. 
Home Office: 


1 Madison Avenue, New York City 
Proof of Public Confidence 
This Company has more premium-paying vusi- 


The Daily Average Business During 1904 
605 per day ju nu ober of Ciaims rat 

ness io force in the United States than any other 

Company, and for each of the last 12 years has bad 


6,972 ver day in number of Policies Jerued 
Ss, dey In payme | 
more New Insurances accepted and issued than any SO cetain to ieee ee we Cetkcy Eelam 


and addition to rererve 


61,002,444, 00 per day in New Insurance written 
other Company ip America. @77,275.04 per day to Lncrease of Assets. 


, ' 
UNIV. OF uCH, 
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Among the Companies | 





The plan used by the State Life as to 
deferred dividends is interesting. It 
places all policies of the same age and 
plan issued during the year in the same 
class. Dividends are apportioned annt- 
ally and carried with interest. All sal- 
vage on dividends released is placed 
in the survivorship fund, each policy in 
the class being credited with its proper 
share at the end of the year. These de- 
ferred dividends are carried as a con- 
tingent reserve to all intents and_pur- 
poses, but do not become a liability on 
the company’s o. 


The report of the Armstrong com- 
mittee shows the following as the divi- 
dends payable in 1905 on annual dividend 
policies issued at age 4o by the “big 
three” companies in the ordinary life, 
twenty-payment life and twenty-year en- 
dowment plans: 

EQUITABLE 











0. L. 20 P. L. E. 20. 
Premiuin........$33.01 $42.79 $54.3 
Year. 

2.44 2.71 
2.75 3.10 
3.09 3.53 
3.44 3.99 
3.83 4.49 
4.24 5.03 
4.68 5.61 
5.14 §.23 
i 5.64 6.90 
NEW YORK LIFE 

O. ta 20 P. L. EB. 20. 
Premium........ $33.01 $42.79 $54.31 
Year. 

3.80 
4.44 
5.07 
5.70 
6.34 
6.97 

oO. 20 P. L. E. 20. 
Premium.......- $32.76 $41.46 $53.98 
Year. 

1 2.64 3.08 3.70 
2.79 3.27 3.98 
2.94 3.49 4.28 
3.13 3.74 4.62 
3.35 4.04 5.02 
+.62 4.38 5.48 
3.91 4.76 5.98 
Oo oj 


‘The following are the results on a 


i to make a rate for non-participating busi- 
! ness as low as is consistent with safety. 





twenty-payment life, twenty-year  ac- 
cumulation policy of the Equitable of 
New York: $2,000, age 44, annual pre- ; 
mium $87.28: 


$2,000, age 44, 


annual premium $87.28. , 
Total Premiums 
Casts Wale. .cccvoseses $2,026.34—116 percent | 
Paid-up value ........ 3,094.00—177 percent 
Dividends ..ccccoccscces 740.96— 47 percent 


The Hartford Life is one of the com- 
panties being heard from in the field at 
the present time. It has gotten out new 
policies to better equip its agents and is 
rapidly establishing new general agencies. 
It is securing a number of strong men 
as general agents located in the larger | 
cities who are canvassing the field. 

+ + 

Single premium policies are somewhat , 
rare, mosi people preferring to pay for | 
their insurance in annual premiums dur- 
ing life, or for a limited number of years. 
In 1864, William S. Walcott, a resident of ; 
New York Mills, N. Y.. took out a $5,000 
single premium policy in the Mutual Life, 
paying therefor a single sum of $1,570.85. 
Subsequently he drew dividends in cash | 
umounting to $367.51, m aking the net | 
amount paid hy him in money $1,212.34. ! 
Other dividends on his policy he per- | 
mitted to accumulate, the same being ap- | 
plied to the purchase of additional insur- | 
enee. Thus the amount of his protection | 
increased steadily from year to year until | 
the date of his death, which occurred re- 
cently, when his beneficiaries received in | 
cash the sum of $8,665, or $7,452.66 more | 
than the insured had paid to the com- | 
pany. Thus it will be seen that for every 
dollar paid to the company, the latter 
returned to the insured $7.15, besides | 
affording him protection for a period of | 
42 years in an amount largely in excess | 
of the face of his policy.— Mutual Life | 
Statement. 

! 





“The way 
is never to le 
ing.” 


to find time to do everything | 
t time find you doing noth- | 


RATES LOWER HERE THAN ABROAD 

It is the popular belief that life in- 
surance costs much more in this country 
than in Eugland and other foreign coun 
tries. * * * The fact is that premium 
rates on the ‘various forms of policies 
are uniformly higher in England and 
other countries than in the United States. 
lf it be suggested that perhaps larger div- 
idends abroad make the net cost less, the 
answer is that the contrary is the fact; 
for while expenses are greater in this 
country, interest earnings also are ereaees, 
making the net cost less. * * 

The simple and effective way in which 
to settle the question is by a comparison 
of non-participating rates. Nearly all 
companies, at home and abroad, issue 
what are called non-participating policies. 
Such policies are sold at lower rates, in 
consideration of their receiving no divi- 
dends. The companies can determine 
pretty nearly what the net cost of the 
insurance is likely to be and they aim 


The non-participating premiums of the 
several companies represent the best 
judgment of each, and furnish the best 
test as to the relative net cost of insur- 
ance in American and foreign’ companies, 
as measured by the companies them- 
selves. 

We append a comparison of non-par- 


ROYAL UNION MUTUAL 
LIFE INSURANCE COMPANY 


OF IOWA 


Every policy secured like a Bank Note. 
Largest Cash Settlements. 


Send for report of the most exhaustive investi- 
gation ever made by an insurance department. 








AGENTS WANTED 


- COHN, Inspector of Agencies 


218 La Salle Street, CHICAGO, ILL. 





ticipating premiums for $1,000 ordinary 
life at age 35, as charged by six leading 
companies of Great Britain and six prom- 
inent American companies. The British 
rates are from Bourne’s Directory and 
are for age at next birthday; the Ameri- 
can rates are for nearest birthday. 





BRITISH. | AMERICAN. | 
Prudential ..$25.50| Mutual Life $22.89 ; 
Scot. Widows.. 24.00; National of Vt. 22.78 | 
Standard ...... 22.80| Prudential .... 22.89 
Sun Life ...... 24.17|Mutual Benefit. 22.89 
Legal & Gen... 24.00) Travelers ..... 22.70 


Equit. of Lond. 23.25! New York Life. 22.89 

The Equitable of London, referred to 
above, is the oldest company in the 
world, a mutual company which has never 
employed an agent or paid a commission, 
and which is supposed to furnish life in- 
surance at the lowest possible cost. 
Premium rates in Germany and France 
are higher than in Great Britain.—Mutual 
Life Statement. 





BUSINESS AND FRIENDS 

Friendship is good to have in busi- 
ness, but don’t depend on friends for 
business. That’s like depending on suc- 
cess to become successful. It’s a great 
thing to know who really are your friends 
in business. It’s pleasant; keep them so. 
A wealth of friendship is an asset; don’t 
mortgage it. To make friends by your 
business is better than to make business 
by your _ friends. —The Business W orld. 








GOOD TERRITORY IN ILLINOIS! 


Headquarters at 


Freeport, Peoria, Galesburg, Bloomington, Decatur or Danville 


OPEN TO CONTRACT! 


The Equitable Life of lowa 


Annual Dividend Policies. 
guarantees safe and profitable investment of funds. 
economy of management. 


Low Premium Rates. Our location 


Our size, 


LONG TIME CONTRACTS OFFERED! 


Only men of integrity, industry and capability desired. 


Address Home Office, Des Moines. 














Cre Northwestern 


Mutual Life Insurance Co 
OF MILWAUKEE 
ee 
ORGANIZED 1857 





H. L. PALMER. President C.H. WATSON, Secretary 





Growth of Company 


Year Insurance in Force 


ee os 0 os soe 
1886... . . . 110,710,861 
1906... . . . 764,266,187 


Business of 1905 largest in history. of Company. 
Purely Mutual, and transacts business 
only in the United States. 























During 1905 The Northwestern paid $6,489,- 
060.83 in dividends to policy-holders; a larger 
amount than was ever paid in dividends by any com- 
pany in the world, regardless of size, in a single year 
up to 1905. 

Increase in new business during 1905, over 20%. 

Expenses and taxes to total income during 1905, 
only 14%. 

Administrative expenses during 1905, only 
4.02%. 

No compensation paid to officers other than 
their salaries. 

No syndicate participations. No bank or trust 
company stocks. 

Neither Company nor Officers interested in any 
flotation of secunties 

Hence Best Results to Policy-Holders. 

Most Attractive Policies. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address 


H. F. NORRIS, 
Superintendent 


of Agencies. 
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